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SWENSON EVAPORATORS- 


Fo ecognized Standard 
<< = a ed 


Swenson ne Company (Subsidiary of Whiting Corporation) HARVEY, ILL. (Chicago Suburb) 


Our Experiment Station at Ann Arbor is equipped to make tests, on a problems involving evaporation, crystallization, heat transfer, etc, at 
commercial scale (under the direction of Prof. W. L. Badger) on a moderate charge. 

















. Curers of the Celebrated 
Established 1857 “REGAL” Ham, Breakfast 


Bacon and Shoulder. 

Manufacturers of the 
Rohe & Brother Famous Brand “PURITY” Lard. 
. Goods for Export and Home 
Pork and Beef Packers and Lard Refiners = 7rade in any Desired Package. 


Export Office Main Office PACKING HOUSES: 


344 Produce Exchange NEW YORK 527 West 36th Street °* t° 40 ™ 370,55: sO 


547 to 549 W. 35th St. 























‘THE MODERN BOXES 


Nabco, Veneer, Wire-bound Boxes for Strength—Security 








Savein Freight Save in Handling 
Save in Nails Save in First Costs 


Send us your specifications now and 
we will prove to you how to save from 
25 to 40% in traffic charges. 


NATIONAL BOX CO. 


General Offices: 
1101 W. 38th St. Chicago, Ill. 
Plants: Eastern Offices: 
Chicago, Illinois 1011 Liberty Bldg. 
Natchez, Mississippi Philadelphia, Pa. 











“NIAGARA BRAND” 


Genuine Double Refined Saltpetre (Nitrate of Potash) 
Double Refined Nitrate of Soda 


and Refined Nitrite of Soda 
ALL COMPLYING WITH THE REQUIREMENTS OF THE B. A. I. 
MANUFACTURED BY 


Seuditiins sane BATTELLE & RENWICK _ * MAIDEN LANE 


NEW YORK 





























Casings Too High?— Here’s a Seasonal Cost-Saver pire 
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Modernize Your Plant 


You can bring your sausage-making or packing plant up to date 
and produce more profits by installing Brecht Equipment 
throughout. The Brecht Line represents the newest ideas in 
sausage machinery and accessories. It is a development of 73 . 
years’ engineering experience in supplying honest equipment 
for sausage makers. 


BRECHT SILENT CUTTERS—Built by Brecht for highest efficiency, hard- 
est service, speed, and economy of operation. Absolutely sanitary and re- . 
liable. Made in four sizes—27 in., 32 in., 38 in., and 43 in. bowls. 


BRECHT PNEUMATIC STUFFERS—Simple in construction, but built for 
heavy duty, speed, cleanliness and economy. Made in three sizes—100 ‘lbs., 
200 Ibs., and 400 Ibs. capacity. Many new and exclusive features. 


BRECHT PATENTED STEAM COOKING BOX— Cooks meats the new 
way —clean and without waste. An ideal apparatus for the modern sau- 
sage-making or packing plant. Cooking capacity 1,200 lbs. of meat. 


BRECHT ROTARY FAT MELTER—Powerful, efficient, economical produc- 
er of highest grade grease cracklings. Speed and quality guaranteed. Made 
in two sizes—4,000 Ibs., and 5,200 lbs. capacity. 


BRECHT DUMPING MEAT MIXER — An up-to-date, scientifically built, 
efficient, reliable piece of mechanism. Made in four sizes—200 lbs., 400 lbs., 
700 Ibs., and 1,000 Ibs. capacity. 


BRECHT SCRAPER AND WASHER—For cleaning Beef Tripe, Hog Stom- 
achs, Chitterlings, Tongues, etc. Standard equipment in more than 1,000 
packing and sausage-making plants. 


Get Complete Information by Writing Us 


No Obligation on Your Part 


THE BRECHT COMPANY 


1201 Cass Avenue, St. Louis, Mo. 


Breen Biter Foreign Offices 
New Y aco, Texas * 
Philadelphia Portland, Ore. Buenos Aires Liverpool 


Chicago 


Established 1853 





San Francisco Hamburg 


“We keep faith with those we serve’ 
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Going to Be 
Mighty Happy 


Somebody is $ 


This Check For — Wi * | 


Why, Not You? 


When He Gets 





To Guide You 
in Your Selection 
of Names 


‘THE judges, who are officials of the 

Brookshire Cheese Company will be 
governed by the following considera- 
tions in making the $1000 award for the 
best name submitted: 


1 The name, which will replace the 
word ‘Brookshire’ should consist 
of one word only, as short as possible, 
and should be easily pronounced, easily 
spelled and easily remembered. 


2 The name must be new, and radi- 
cally different from any other trade 
mark used upon food products or other 
nationally known commodity. 


3 In order that it may be registered as 
a trade mark, it must not consist of 
a geographical or proper name. 


4 The name should suggest the good- 
ness and desirability of the product, 
but cannot be a descriptive word. The 
mere misspelling of a descriptive term 
does not make it eligible for segs: 
For example, the name ‘‘ Kant k”’ 
was refused registration as a trade mark 
for a hot water bag, but “‘Uneeda” is 
O. K. because it suggests desirability 
without being descriptive. 


5 Use the coupon for your first name 
suggestion, filling out the blanks 
fully, and on a separate sheet enter as 
many additional names as you care to 
submit. Be sure to write name and 
address plainly on each sheet sub- 
mitted. 


— ——-COUPON—— —: 


Brookshire Cheese Co., Gentlemen: The 
following is my suggestion for a name to 
take the place of ‘‘ Brookshire’’ which I 
wish to enter in*your $1000 name con- 
test. Additional names are entered on 
the sheet attached. 


pn PERSE LISTE CEE EEL CCR Tere 
yy P| Parry Tere Car ee 


Does your Firm now handle Brook- 


\ OR Es i od vad eee wens 








For Further Information 
About Products or Contest, 
Write for Contest Folder. 








E want a new name to take the place of ‘‘BROOK- 
SHIRE” for the whole family of Brookshire Cheese 
Company products—and we will pay $1000 in cash to the 
one who helps us to find that name. The contest is open 
to all retailers, wholesalers or distributors of food products and 
their employees. Members or employees of the Brookshire 
Cheese Company, or its associated companies, are excluded. 


No one has a better chance than you to win—and there 
are a lot of interesting things that you might do with an extra 
$1000.00. It would give you a glorious trip to Europe; or make 
the first payment on a beautiful home of your own; or a worth- 
while bond investment; or give the whole family a real vaca- 
tion next summer. 


Or if you are a high-salaried executive to whom a thousand dollars is just 
“cigar money’ —well, you’ll want to try your skill just for the love of a 
good, clean contest, or for the honor of naming a product whose sales 
already run into many millions of dollars, and are doubling and re- 
doubling from year to year. 


In addition to the $1000 cash award for the winning name, a 5-pound 
loaf of Brookshire American Cheese will be sent to each of 50 contestants 
whose suggestions are considered next in order of merit. In case of a tie, 
each tying contestant will receive the full amount of the prize tied for. 
The contest will close Feb. 15th, and all entries, to be considered, must 
be in the mail before midnight of that date. Prize winners will be an- 
nounced in the April issue of this publication. 


Read the instructions carefully, then work out your name suggestions 
and send them in—as many as you like. The determination to win 
is half the battle! 


Jhe Brookshire Gheese Go. 


Plymouth + > * > OWissonsin 


*6 Harrison St.. New York Gity- 
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The BUFFALO MIX- 
ER thoroughly mixes 
the meat, insuring the 
very highest quality 
of sausage. lt is 
strongly. built. The 
paddles cannot be- 
come loose or break 


UGGED strength is off, 


built into every BUF- 
FALO sausage making 
machine—Silent Cutters, 
Grinders, Mixers, Stuff- 
ers. They stand the wear 
of years because they are 
built for service, not to 
sell ata price. Each part 
is designed for greater 
strain than it will ever be 
called upon to stand. The 
result is long, dependable 
service with practically 
no upkeep expense. BUF- 
FALO sausage making 
machines produce. the 
highest quality of sau- 
sage in least time. ..Sau- 
sage makers—large .and 
small—in all parts of the , 
country have replaced 
other machines’ with 
BUFFALO equipment. 
Write for prices and full 
information 
JOHN E. SMITH’S SONS CO. 


Patentees and Manufacturers 
BUFFALO, N. Y. 


Uncle Jake says— 


SKING GOD on our knees to bless everybody isn’t half as manly as stand- 
ing on our feet, reaching down and helping somebody. 






BUFFALO GRINDER 
—built in four sizes 
with or without motor. 





The BUFFALO 
SILENT CUT- 
TER is built in 
sizes to suit the 
needs of _ the 
smallest sausage 
makers as well 
as the largest. 


























have a kindlier feeling for all mankind. Wouldn't it be a fine thing if we 
could carry the Christmas spirit right along through the year. It sure would 
help a lot—nobody would be the loser, everybody would be the gainer, and 
do you know folks, that is just what we are trying to do in our business, viz: 
giving every customer, little and big, a square deal all the time. 


Along about Christmas time every year, we all of us sort o' mellow up and | 
} 





If you haven't tried K. V. P. Pure Vegetable Parchment Paper, just drop us a 
line and we'll show you how we can help you. 


Yours truly, 


of the 


KALAMAZOO VEGETABLE PARCHMENT ©. 
_ KALAMAZOO, MICHIGAN 
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LAABS Sanitary Rendering Unit 


Is a Great Success 





No. 600 
Process Patent Applied For 


The rendering of animal products is ADVANTAGES 
being very successfully carried on by the 1. Produces better finished products. 
Laabs Sanitary Rendering Process, by 2. No grinder or crusher is required to prepare the 
combining cooking with steam and dry- bones or other products for melting or cooking. 
ing in vacuum. By this process dry 8. The-digesting of the products, in the presence of 
cracklings are produced and the fats a Tee ee 
easily obtained by pressing. ; 4. Drying under vacuum, with temperature control, 
4 . ‘ makes the highest quality fats of bleachable 
Animal products do not require grind- grades. 
ing or cutting in small chunks, but only 5. The low temperature of drying in vacuum leaves 
i j all the albuminous substances in the crackling, and 
need to be cut so that they will Pass into thereby produces a higher percentage of ammonia 
machine, illustrated above, through 18 | value in the cracklings. 
diameter dome. After materials have 6. Bones are softened by the steam cooking and are 
been processed they are easily handled handled easily by either hydraulic or expeller type 
F : presses. 
by either hydraulic or expeller type a a 
presses. 8. Absolute, perfect control of sanitary conditions. 


All gases and obnoxious odors are 9. Less labor to operate. 
d ] 1 all of the ti 10. Less cost to operate. 
Cat ace ane a COLEIGS Ee churned 11. Lower cost of initial installation. 


and are eliminated. 12. Oecupies less floor space. 


Let Us Assist You in Determining Your Requirements 








THE ALLBRIGHT-NELL CO. 


5323 So. Western Boulevard CHICAGO, ILLINOIS 
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Chop more at less cost 
with “Enterprise” No. 156 


An efficient belt-driven chopper with 
a@ capacity per hour of 2,000 Ibs. 
Equipped with extra heavy pulleys, 
ke » running 300 r.p.m. ge 5 to 

No gears. Pulleys are placed directly 
on socket shaft. 

“Enterprise” No. 156 runs smoothly 
and silently. It will save time and labor 
for you. It will produce more cut meat 
than a corresponding size of geared 


THE ENTERPRISE MFG. CO., OF PA.., 
Philadelphia, U. S. A. 


chopper. 

Distance from ring to floor is 26% in. 
Carriers can be run under chopper. 

Four sets of the famous “Enterprise” 
knives and plates furnished with each 
ged (including knife and plate for 
at). 

Ask for chopper catalog. There’s a 
size and style for every need, hand, 
~ or electric, in the “Enterprise” 
ine. 

















We specialize in the 
manufacture of the 


‘‘Red-Hot”’ 


Electric 
Meat 
Branders 












Will give one 


for trial to Made of best 
Prove its cast aluminum. 
merits. 





Makes perfect straight Hams and Meat Loaves 


_A,. Rispel & Company 
Manufacturers of many types and sizes of Ham Retainers 
1617 No. Winchester Ave. Chicago, Ill. 








fC) 
VY 


They are superior 


fC) 
A 





Geo. J. Schneider 
Mfg. Co. 


2553 Hillger Ave. 
Detroit, Mich. 


ee 

















nner 
a ee 








Better 
Cracklings 


— more protein, 
less grease — with an 


Anderson 
Crackling Expeller 


Cracklings produced by Ander- 
son Expellers command a higher 
price because of the higher per- 
centage of protein and the lower 
percentage of grease which they 
contain. 

Write us for complete informa- 
tion and let us tell you how 
Anderson Expellers will make 
more profits for you. 


THE V. D. ANDERSON CoO. 
1935 W. 96th St., Cleveland, Ohio 





A Guide for 





the Buyer will be found on pages 60 and 61 
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“BOSS” Prime Rendering Outfits 
For High Grade Family Lard 


Illustration shows Outfit installed at Bettendorf Packing Co., St. Louis, Mo. 


This compact outfit 
renders 2,500 lbs. of fats 
in 1% to 2 hours. 


Paddle agitators con- 
tinually submerge un- 
rendered fat and crack- 
lings in hot liquid lard, 
causing rapid, complete 
separation of fats from 
tissue. This accounts for 
additional yield in lard 
and small percentage of 
cracklings. 











Droner Packing Go. 
Read! Read! | Ss7—--: “wwuNe 


pak mare yaa Pa Butchers' Supply Co., 


what a Chicago Packing Com- Oinetnnets 
pany accomplishes with our aan to yours of December 8th, regarding our "BOSS" 
TEES, ae eee Ei Sires: Me eee eee 


° ° : ° are pleas by eed ingyen s Tastalied ae enuite ong were 
When in Chicago or St. Louis, sentially selling our tard-« Zittle feloy the nenkot and then bad 6 
e . . ° our t. 
see it In operation and convince A The “fiavor is equal to open kettle rendered lerd, but the 
: 4 z pany Ane Segedinmips gp gcol gba ntahapeones Ponythan ant rb nee Bi 
yourself of its great benefits. 


cannot praise your "BOSS" Prime Rendering Outfit too 
highly a. stnaipeas recommend it. 


It pays you to investigate and Wishing you success, we remain, 
to install this simple but highly Yours very truly, 
efficient equipment. ‘ DROVER PACKING COMPANY, 














THE ‘CINCINNATI BUTCHERS’ SUPPLY CO. 


CHICAGO BRANCH Killing Manufacturers Sausage & Rendering Factory and Main Office: 1972-2008 
3907-11 S. Halsted St. Outfits “BOSS” Machines Outfits Central Ave., CINCINNATI, OHIO 
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Trimming Table No. 19 








These are also made in any other 
style or size to suit 





HIS trimming table is made of No. 
12 gauge steel with angle iron legs 
all heavily galvanized. The 2’x12” clear 
maple cutting’ board is removable so as 
to clean easily. The back and ends are 


12” high. 
Lebeth, diverall. . ooo. cscs spencers 10’ 
Width, overall ........ Pemyy Saari 36” 
ie, EE ee Pee 44” 
Hewmk of hoart. | i326. 3. Ss.80. 32” 
Weight, crated ..:......... 490 Ibs. 


B. F. Nell & Company 


620 West Pershing Road 
Chicago, III. 








Write us for informa- 
tion and prices on 


H. & H. Electric Ham Marking Saw 
H. & H. Electric Pork Scribing Saw 
H. & H. Electric Beef Scribing Saw 
H. & H. Electric Fat Back Splitter 
Calvert Bacon Skinner 
United Improved Sausage Molds 
Monel Metal Meat Loaf Pans 
Adelmann Ham Boiler 
Jelly Tongue Pan 
Maple Skewers 
Knitted Bags 


Best & Donovan 


332 South Michigan Blvd. 
Chicago, Ill. 











The meat chopper that does more and 
better work and lasts a lifetime 


The New No. 7E-Type-K Cleve- 
land KLEEN-KUT Meat Chopper 
will truly chop twice as much 
meat as the average chopper. And 
too, its great power and ability 
to cut large pieces through a %- 
in. hole plate is further evidence 
of the advantages obtained in its 


installation. 


juices and particles. 


plates. 


The Cleveland 
Kleen-Kut 


Cleveland, Ohio 


There are no bearing troubles 
possible with this machine, as the 
large roller bearing is in the rear, 
far away from the harmful meat 


A Profit Maker and a Profit 
Saver is this quiet running chop- 
per equipped with the famous 
Cleveland KLEEN-KUT flat sided 


Manufacturing Co. 








A Guaranteed Water Supply 
for Packing Plants 


Layne engineers con- 
tract to construct a well 
and deliver you an op- 
erating well system pro- Saves 
ducing a guaranteed aw 
tity of water on a is Labor 
of Water Or No Pay. 









The Layne high capacity and 
pump is the most economi- Fuel 
cal equipment to pump all ue 
the water any well will 
produce. 


Bulletin on request 


Layne & Bowler Co. ‘ 
scaaki eons: Write for 
Houston, Tex., Los Angeles, Cal. Information 


and Prices 








Manufacturers of Packing 


The Globe Company ("70 ei ifn 
822-26 W. 36th Street, Chicago 








Get THE NATIONAL PROVISIONER binder for your 1926 copies. 
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Large Profits in 
Fine Butchery 





The American 
people are fast 
losing their old 
suspicion and 
prejudice towards 
the products of 
fine butchery. 
Many packers are 
learning that this 





department is becoming one of the most profitable. 


A nutritious meat or tongue loaf produced in our D-1 Boiler 
will have a ready sale among restaurants, lunch counters, 
delicatessens and local butchers. It has a square cut to fit 


sandwich bread. 


Be the first in your locality to produce this big seller. 


Ham Boiler Corporation 
1762 Westchester Ave. New York 





_ Factory, Port Chester, N. Y. 


tatives: The Brecht Co., 6 Stanley Street, Liverpool, and 12 Bow Lane, London. 


Canadian Representatives: Goold, Shapley & Muir Co., Ltd., Brantford, Ontario. 
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Write for Prices 


The King oF Maraser Immediate Deliveries 


Double Refined Nitrate of Soda 


Z 
Prompt Shipment : 





pli 
B. A. I. > stare 





= STAUFFER CHEMICAL CO. SAN FRANCISCO SALT REFINERY 
E CHAUNCEY, NEW YORK SAN FRANCISCO, CALIFORNIA 

CHICAGO OFFICE: 111 W. WASHINGTON ST. j 
CARERS eee see eae ene caiman ER 














The Stockinet ne Process" 


U. S. Letters Patent No. 1,122,715, 





(is LOSS 


MARGARINE CARTONS J 


A808 the 
Product 


HY-GLOSS Paraffining Proc- 
_ess is unexcelled, is used by the 














neal 


Trimmings 
Shrinkage 











or 


Smoke Your Meats in Stockinets and Get Uniformity, Sanitation, 


leading Oleo Manufacturers of 

the > Se and attracts the SQUARE Butts and Appearance 

attention of the discriminating To get large sales, your Mr. Quality should have the Sailtieen 
buyer. of Mr. Stockinet appearance. 


Numerous Packers Throughout the Country Are 


NATIONAL Why Not You? 


For Further Particulars Write or Phone 
Carton Company Thomas F. Keeley, Licensor 


JOLIET, ILL. 516 East 28th Street, Chicago, Ill. Telephone Calumet 0349 




















A. C. Wicke Mfg. Co. 
Sausag e Cold Storage Installations 


of Every Description 
Special attention given to cork and cement refrigerators 


manu f acturers Reliable Butcher Fixtures and Supplies 

ee NEW YORK CITY 

country have Salesrooms: Main Office and Factory: Bronx Branch: 
a SONS 207 East 49rd St. 406 East 102nd St. 774 Brook Ave. 


Vanderbilt 8676 Atwater 0880 Melrose 7444 





have reduced the 








time required in 


aiiilans Get the 1925 Stevenson Door Book 


FREE, " tells why. Stevenson Regular 
Doors are the quickest, easiest, tight- 











est sealing of all regular doors. 
T. E. HANLEY & CO. Tells all about the Stevenson’s 1922 Door 
U. S. Yards, Chicago Closer ; the Stevenson “Door that Cannot Stand 
Open ;” the Stevenson Overhead Track Door with 
a positive acting port shutter. 
a Write TODAY for your copy 
prepared sxclusively Stevenson Cold Storage Door Co. 
for Sausage Makers 1511 West Fourth St. _ Chester, Penna. 











dahys Selected Sausage Casings 
Cu "CAREFULLY Hog : Beef - Sheep UNIFORMLY 


SELECTED 


The Cudahy Packing Co.U.S.A. lll W.Monroe St., Chicago. 











a 
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CASING HOUSE 


QUALITY 
and 


VALUE 


OUR 
NAME 
INSURES BOTH 


Sani Leviz Co., lnc. 


NEW YORK CHICAGO LOMNDOY 
BUENOS AIRES HAMBURG WELLINGTON 
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MANUFACTURERS 
Poultry Foods 
Tallow and Oils 


BUYERS OF 
Beef Crackling 
Calf Skins 


CONSOLIDATED BY-PRODUCT CO. 


West Philadelphia Stock Yards 
30th and Race Streets 


MANUFACTURERS 
Beef, — and eects Casings 


Beef Sag a Specialty 
IMPORTERS OF 
High Grade Hog and Sheep 
Casings 


Philadelphia, Pa. 








BORCH MANN 
& 
STOFFREGEN 


Sausage Casings 
546 West 40th Street 





BECHSTEIN & CO. 


SAUSAGE CASINGS 


CHICAGO: 723 West Lake Street NEW YORK: 50 WATER STREET 
LONDON: 5 St. Johns St., Smithfield, E. C. Telephone No. 1251 Broad 











OPPENHEIMER CASING CO. 


Importers and Exporters of Toronto 


New York - Nv. Y. ee SAUSAGE CASINGS Wellington 
Hamburg CHICAGO, U. S. A. Tientsin 








me 
oe 








SHEEP | HOG | BEEF 
CASINGS 


Importers - Manufacturers - Exporters 


CALIFORNIA 
BY-PRODUCTS Co. 


Main Offices Eastern Branch 
995 Market St. 461 Eighth Ave. 
SAN FRANCISCO NEW YORK 














M. BRAND & SONS 


SAUSAGE CASINGS 


FIRST AVE. AND 49th ST. NEW YORK 














S. OPPENHEIMER & CO. 


Sausage Casings 


Chicago, 2700 Wabash Ave. Lendon, 47 St. John S8t., Smithfield 
Hamburg 8&—Luisenhof 73 Boulcott 8t., Wellington 


96-100 Pearl St., New York 





Tel. Rhinelander 4817 


THE AMERICAN CASING CO. 


Importers and Exporters 


SAUSAGE CASINGS and SPICES — 
401-3 East 68th St. Mew York City 








New York 





WEW YORK BUTCHERS’ SUPPLY CO. , Inc. 


SAUSAGE CASINGS AND 
SUPPLIES 
513 Hudson St.. NEW YORK, N. Y. 


Sayer & Company, Inc. 


Peoria and Fulton Sts., Formerly Wolf, Sayer & Heller, Inc. Chicago, IIl. 


Sausage Casings and Sausage Room Supplies 


London Hamburg Montreal Christ Church, N. Z. 


Sydney 














PHONE GRAMERCY 3665 
Schweisheimer & Fellerman 
IMPORTERS and EXPORTERS OF 

. Sausage Casings 
Selected Hog and Sheep Casings a Specialty 
Ave. A, cor. 20th St., New York, N. Y. 


M. ETTLINGER & CO., Inc. 


Importers, Exporters and Cleaners of Sausage Casings. 
stock of all kinds of casings constantly on hand 
Established 1903 12 COENTIES SLIP, NEW YORK 


A large 











THE INDEPENDENT CASING & SUPPLY COMPANY 


1335-1347 West 47th St., Chicago Hammerbrookstr 63/67 2, Hamburg 


SAUSAGE CASINGS 


IMPORTERS EXPORTERS 





Los Angeles Casing Co. 


714-16-18 Ducommun Street 
LOS ANGELES, CALIFORNIA 


Sausage Casings 











The Iris! Irish Casing Co. 


Manufacturers, exporters, importers 


Massachusetts Importing Company 


Importers HIGH GRADE SAUSAGE CASINGS Exporters 


Direct Importers of Russian, Persian, Chinese Sheep 
78-80 North Street and Hog Casings BOSTON, MASS. U. S. A. 


THE DRODEL CoO., Inc. 











Mpeg eal Import Sausage Casings Export 
Sheep Casings a Specialty 336 Johnson Ave. Brooklyn, N. Y. 











THE NATIONAL PROVISIONER 
$3.00 Per Year in U. S.A. 





net 
tiles thie 














AUSTRALIAN Sheep and Beef CASINGS 
BRITISH CASING CO., Lid. | 2 


14 Casing Cleaning Factories Throughout Australia 


Dried Gut Sydney, Australia Chicago, Ill 
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Patent Casing Company 


617-23 W. 24th Place, Chicago, Ill. 
The Pioneer of Sewed Casings 


Our Specialties: 

* Sewed Beef Casings 
Sewed Hog Bungs 
Sewed Bladders 


Manufactured Under Sol May Methods 


—— 


ST. LOUIS NEW YORK ‘ABLISHED 1853 BUENOS AIRES HAMBURG 












































* EARLY & MOOR, Inc. 
Importers SAUSAGE CASINGS 139 Blackstone St. 


Exporters Boston Mass. 


“The Skins You Love to Stuff” 


J. H. BERG CASING CO. 


Importers Sausage Casings Exporters 
946 W. 33rd St. Chicago, Ill. - 














80% Pearl St. "New York City 
TEL. BROAD 3589 





Sausage Casing S Cleaners and Importers Sheep 


HARRY LEVI & COMPANY and Hog Casings. 


842 WEST LAKE STREET Importers and Exporters CHICAGO E. E. SCHWITZKE, Pres. 

















A Guide for the Buyer will be found on pages 60 and 61 











YOU NEED 
THIS PACKAGE— 


if you are seeking in- 
creased sales volume —if 
you seek to maintain the 
goodness of your sausage 
meat. Use this “better- 
looking” paper package—it 
protects its contents— 
keeps it fresh and clean. 
i package increases 
sales volume for every user. 
Sizes: one ounce to ten 
pounds. Send for samples 
and package suggestions. 


Woe ba 


the Package 
That Sells Its Contents 


MonoGervice G. 
NEWARK NEW JERSEY... 
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“DICK’S” 


Special Packinghouse Steel 


Designed particularly for 
killing floor work 


Perfectly Smooth Surface 


10 inch length, loose ring 


Albert Jordan Co. 


20-26 West 22nd Street 
NEW YORK 


Sole distributors in the United States 
and Canada for 
PAUL F. DICK, Esslingen a. N., Germany 




















When you 
think of 


Baskets 


THINK 





DETROIT, MICH. 








1 CY UNITED STATES 
CAN &. CINCINNATI 


Manufacturers of 
Lithographed Lard 
Pails, Cans and Sheet 
Iron Lard Drums 





Our customers are 
our best advertise- 
ment 


We originate and 
design labels that will 
sell your goods 


Write us for complete information 

















Two Pickling Vats 
for Price of One 
“ideal” Storage Vats—tfor pickling and curing meat 


United Cooporage Co., rei” 


Orders given prompt attention 








Smoking and Cooler 
SAWDUST 
Any Quantities & Deliveries 
SAWDUST SALES COMPANY 
19th & Clearfield Sts., Phila., Pa. 


BEEF, HAM and SHEEP 


BAGS 


We Manufacture all kinds of Stockinette 
Cloth and Bags for Covering ‘Meat 
WRITE US FOR INFORMATION AND PRICES 


Wynantskill Mfg. Company 
TROY, N. Y. 











Fred K. Higbie Supply Co., Rep., 630 N. Michigan Ave., Chicago, Ill. 

















PATERSON PARCHMENT PAPER CO. 
PASSAIC, NEW JERSEY 
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Here He Is Again 
“Old Brown’s Mule” 


Explanation: 

“Brown's Mule” is the name of a brand of chewing tobacco made by the 
R. J. Reynolds Co. of Winston-Salem, N. C. 

The Reynolds Co. had us change electric to Ridgway Elevators and also 
make new installations. 

To advertise our machine we headed one of our ads, “Old Brown’s Mule.” 

The editor of England’s great engineering journal solicited our ad. We 
concluded to go in and sent on as our copy, “Old Brown’s Mule” because the 
Reynolds tobacco concern is well known in England. 

THE EDITOR WOULDN’T PRINT IT—ALSO REFUSED TO PRINT 
“HOOK’ER TO THE BILLER.” 

Suggested we change it to “Attach it to the Steam Generator.” (Yes, 
honest injun—exactly what happened.) 


Well we are here today to announce 

The R. J. Reynolds Co., have just given us the order for Ridgway 
Elevators for their great warehouses. 

The demand for Prince Albert smoking and Camel cigarettes is so 
great they have to increase the size of their great one-story warehouses 
now covering acres. 

They are adding stories to these warehouses. 

Why did they select Ridgway Elevators? 

Say Brother are you noticing in these cards who are getting Ridgway 
Elevators ? 

Don’t Let ’Em Fool You Out of 


“HOOKIN’ ’ER TO THE BILER” 
Craig Ridgway and Son Co. 


Elevator Makers to the folks who know COATESVILLE, PA. 





Double Geared 





Direct Acting 





































From all over the country, manu- 
facturers of quality goods who pride 
themselves on making only the finest 
product, especially summer sausage and 
pure pork sausage, are using the Su- 
perior No, 6-O. K. Plates and Knives in 
their grinders. The O. K. Knives and 
Plates make a clean cut product, retain- 
ing the binding quality of the meat. They 
do not crush or smear. They do not heat 
the meat. They double the life of the 
grinder and use only two-thirds the 
power. 


The Plates are reversible and can be 
used on both sides, The holes are on 


The O.K. Shear, Kut Angle Hole Plates and Knives 


WHY THEY PLEASE SAUSAGE MAKERS 


an angle and give the meat a free flow 
throtgh the plates. 


Knife arms are designed to hold the 
blades at proper angle, to cut with 
radius of holes, and do not push the meat 
through outer edge of plate against the 
cylinder wall. 


The Superior No. 6 Plates contain one 
inch more cutting capacity, which 
means more holes than the old-style 
plates. For example, 5/64” plate con- 
tains 3,200 holes, or 1,200 holes more 
than the old style. The % plate has 
1,240 holes or 158 more holes than the 
old style, and others in proportion. 


The O. K. Shear Cut Plates and Knives are fully guaranteed. If not satisfactory 


Main Office 





after ten days trial your money will be refunded. 


Represented by Chas. W. Dieckmann 
Chicago, Ill. 


2021 Grace St. 





























PITTSBURGH COILS 


"eigen electrically welded 
Coils (pipe fittings eliminated) mean 
uninterrupted service through freedom 
from leakage. Each Coil is factory tested 
under air pressure while submerged in 
water. You save with Pittsburgh Coils. 








Actual Photograph—114” Iron Pipe on 8” Centers. 


Send us blue print or rough sketch 
of Coils desired for quotation. 














Welded Ammonia Receivers 
Welded Headers 
Accumulators 


PITTSBURGH PIPE COIL & BENDING CO. 
P. O. Box 975, PITTSBURGH, PA. 
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MAKE YOUR CARS FREEZE PROOF! 





Absolute 


- <7 | ivf 


‘ i Ti Cn 
| Z72222™)) 

5) ZERO-FOE) 
i i RADIATOR 





OUTSTANDING ZERO-FOE 
_ FEATURES: 
. Non-evaporating . 
_Protects Down to 25° Below 0 
Will Not Harm Rubber Hose 


Connections 


Nun cdiediitien 
Economical—Easy To Use 








Write for Circular 


Today! 


Protection 


For Delivery Trucks 
and Salesmen’s Cars 


Cut down your winter transportation 
costs. Your delivery trucks and. 
salesmen’s cars are positively freeze 
proof if filled with Zero-Foe. One 
filling prevents cracked radiators and 
cylinder blocks for the entire winter. 
Eliminate costly delays—heavy re- 
pair bills! Zero-Foe is absolutely 
non-injurious to any part of your 


motor or radiator. 


Zero-Foe is sold in 314-gallon and 5- 
gallon individual size containers; also 
in 30-gallon, 55-gallon and 110-gallon 
drums for large users. 


ARMOUR 4x0 COMPANY 


Glycerine Department 


1355 West 31st Street 





Chicago, Ill. 


Mrmours 


ZERO-FOE 


RADIATOR GLYCERINE 
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Temperature Control in the Meat Plant 


How and Where the 


Packer Loses 


When He Does Not Know and Control 


Temperatures 


in His Power 


Plant 


V—Temperature Regulation in Boiler and Engine Room 
s 


Speaking of “Waste Elimination,” 
listen to this: 

The meat packing industry burned 
in excess of 4,000,000 tons of coal 
during 1925. 

Figured conservatively, ten per 
cent of this huge tonnage, or 400,000 


tons, was lost through preventable 
waste. 


If this coal costs the packer five 
dollars a ton delivered in the bins, 
then $2,000,000 will have been added 
needlessly to the cost of operation. 

With proper equipment and manage- 
ment this sum might have been saved! 

On this basis each ‘one of 1,400 
packing plants, on an average, will 
pay about $1,430 for carelessness and 
poor management in the power de- 
partments. 


How much of this preventable loss, 
Mr. Packer, will be paid out of your 
profits ? 

You don’t know? Then it will pay 
you to take a look through your power 
house ! 

Not a Difficult Problem. 

The problem of coal saving is not 
a difficult one to analyze and under- 
stand. 

The same degree of intelligence 
that enabled you to understand the 
mechanical details of your automo- 
bile, or the circuit of your radio set, 
will help you to understand the 
theory and practice of coal .combus- 
tion: and steam generation and 
knowing the latter will be vastly 
more profitable. 


The one responsible for results in 
a meat-packing plant need not be an 
engineer capable of planning and de- 
signing a steam power plant. But 
he should have enough knowledge of 
the theory and practice of coal com- 
bustion and steam generation to un- 
derstand reports rendered to him, and 








to know when the department is op- 
erating as it should for economical 
results. 


He can obtain this necessary 
formation if he will only make 
effort to do so. 


In the past few years THE NATIONAL 
PROVISIONER -has published many arti- 
cles calling attention to coal losses, and 
suggesting methods for stopping them. 
Here is another one that offers some 
valuable suggestions. 


Here’s Where You Save. 


For every ten degrees of heat added 
to the feed water entering the boiler 
there is a saving of one per cent in 
the amount of coal fired under the 
boilers. Feed water lines equipped 
with recording thermometers enable 
the packer to know just what the feed 


in- 
an 





Bad as Hog Losses! 


Meat packers wasted 400,000 
tons of coal in 1925. 

At $5.00 a ton, this was $2,- 
000,000 thrown away., What was 


your share of this loss? 


Here’s some advice from an 
expert: 

Watch your coal pile. 

Know how many pounds of water 
your boilers are evaporating per 
pound of coal burned. 

Learn what it is costing you to 
generate a pound of steam. 

Find out what causes coal losses 
and where they occur. 

Require reports from your power 
plant operating force, and study 
them. 

Know what your power plant is 
capable of doing, and insist that it 
be operated efficiently. 


You don’t need to be an engineering 
expert to do this. 











water temperature has been for every 
minute of the working day. 

The loss of heat units up the smoke 
stack may amount to as much as 
thirty-five or forty per cent. Proper 
damper control and firing methods 
will cut down this loss to about twen- 
ty per cent. Watch your stack tem- 
peratures. 

Warm water to the condensers means 
less vacuum, and a_ corresponding 
loss of engine or turbine efficiency. 
It pays to keep a check on condenser 

water temperatures. 

Each pound of coal burned under 
the boilers requires a certain definite 
amount of air for complete combus- 
tion. If not enough air is supplied, 
valuable combustible gases are lost 
up the stack. If too much air is sup- 
plied, boiler heating surfaces are 
cooled down. In both cases large 
preventable losses occur. CO, re- 

corders show the efficiency with 
which the coal is being burned. 

Management is Needed. 

Too many power departments in 
the meat packing industry are mere- 
ly “run.” not managed. This ac- 
counts for their inefficiency and the 
losses that occur. 


When the same amount of manage- 
ment is given to the power depart- 
ments that is given to other depart- 
ments, these losses will be stopped: 


Temperature Control in 
Boiler and Engine Room 
By Harold M. Toombs 


The application of temperature control 
devices and accessories in the processing 
of raw products of the packing house has 
been admirably presented in previous 
issues of THE NATIONAL PROVISIONER. 

The benefits derived from uniform 
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treatment are unquestioned. Unvariable 
products demand similar handling and the 
simplest, easiest way to accomplish this 
result is through the medium of mechan- 
ical or automatic control. 

Temperature is a mighty factor in the 
industry today. From the coolers to the 
loading dock, packers depend almost en- 
tirely on one or more phases of specific 
heat treatment of their product. Quality 
and yield are in a large measure directly 
proportional to correct temperature ap- 
plication. 

The source of the necessary thermal en- 
ergy for the process work comes from the 
boiler or engine room of the-plant. Even 
in the power plant the maintenance of 
correct temperatures, through the many 
phases of generating power by steam, 
governs the degree of economy attained. 
In fact, the whole method of steam gen- 
eration is truly dependent upon correct 
temperatures. 

Mechanical temperature control has 
wide application in the boiler room. Here 
the finished product is steam. It is fur- 
nished over wide ranges of pressure and 
temperatures. 

Automatic Temperature Control. 

There is a decided tendency to make 
the operations governing the generation 
of steam automatic, which results in 
eliminating the human element. Then the 
chief function of the operator is, not to 
control the equipment, but to see that it 
responds correctly to automatic control, 
and make the necessary adjustments per- 
tinent to economical operation. 

By the adoption of this method the 
operator is not deprived of any respon- 
sibility, but it enables him to keep every 
part of the equipment balanced, so that 
it will give as nearly perfect service as 
possible. 

The installation of thermometers, regu- 
lators, thermostats, in the boiler and en- 
gine room is as necessary as the boilers 
themselves. 

When a doctor is called to examine a 
sick person he first takes their temper- 
ature. So it is with the operating engi- 
neer. If the temperature at the vital 
points in the physical equipment are in- 
telligently observed (and there should be 
the necessary appliances with which to do 
this) correct diagnosis may be made. 

A sensible analysis of the respective 
readings results in accurate determination 
of the operating condition at that par- 
ticular time. Actual facts are substituted 
for guess work. Through the medium of 
recording instruments complete control of 
operation is established. 

Saving in Fuel Consumption. 

If all of our machinery were construct- 
ed of glass, so that whatever was taking 
place inside could readily be seen, doubt- 
less many temperature devices would be 
superfluous. As it is, they afford de- 
pendable first-hand information on what 
is going on. 

Aside from the fundamental advantages 
to be gained by automatic temperature 
control in the marketability of the fin- 
ished product, improved yield, etc., there 
results the certain decrease in fuel con- 
sumption. In any particular operation it 
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may be of small moment, yet collectively 
it will effect a justifiable saving of fuel— 
providing, of course, that operating stand- 
ards are maintained. 

Packing plants everywhere accept the 
advantages that result in the standardiza- 
tion, simplification and elimination of 
waste in the realm of industry. Econo- 
mies brought about through the injection 
of these factors, significant: even when 
considered from the individual viewpoint 
of small establishments, become impor- 
tant in large scale operations. And when 
observed by entire industries, they mean 
increased value to the purchaser. 

Stop Leaks and Control Temperatures. 

In reviewing economies effected in the 
power departments of several large steel 
companies, the results were boiled down 
to the stopping of leaks and better tem- 
perature control. 

The leaks stopped are those constantly 
referred to through the columns of THE 
NaTIONAL Provisioner. Stop the escape 
of unused furnace gases, the loss of heat 
from uncovered surfaces, and waste of 
high pressure steam. 

Unless it has already been modernized, 
almost every steam-using plant can be 
fired better. And it has leaks, somewhere, 
that can be eliminated. Their prevention 
requires nothing more than the injection 
of ordinary management. Too many 
power plants are merely “run,” and not 
managed at all in the modern sense of the 
word. 

The subject of temperature regulation 
is broad and can only be touched upon 
briefly in this article. Description of a 
few applications follows. 

Heating the Feed Water. 

It is generally known among operators 
that water being fed into a boiler should 
be at as high a temperature as possible. 





Temperatures ! 


Do you watch them 

In the hog scalding vat? 

“ “rendering kettle? 
lard tank? 
ham boiling vat? 
satisage kitchen? 
smoke house? 
meat cooler? 
tank room? 

Or in a dozen other places in 
your plant? 

If you do not, you are losing 
money every day. 

Reprints of articles on Tem- 
perature Control in the Meat 
Plant which ran in THE Na- 
TIONAL PROVISIONER may be had 
by subscribers by filling out and 
sending in the following coupon, 
together with a 2c stamp. 


THE NATIONAL PROVISIONER, 
Old Colony Bidg., 
Chicago. 

Please send me reprints on Tempera- 
ture Control in the Meat Plant. 


Name 


CORO e eee eee eee eee ee eeeeeeseeese 
eee ee ee 














December 26, 1925. 


In. an open heater, the highest tempera- 
ture obtainable ordinarily is 212 deg. F., 
commonly known as the boiling point of 
water. This temperature should be main- 
tained by exhaust steam, which has few 
other duties to perform than heating the 
feed water. If there is a surplus of ex- 
haust steam it is vented to the atmosphere, 
and’ wasted. 

An important factor in the heating of 
the feed water is to know the temperature 
that is being maintained by the heater. 

In general, for every ten degrees that 
the feed water is heated there is a gain 
in heat of 1 per cent, and a corresponding 
saving in fuel, if the heat which warms 
the feed water would otherwise be wasted. 
The smaller the difference in temperature 
between the steam in the bojler and the 
feed water, the less will be the strain on 
the boiler shell due to unequal expansion 
and contraction, an item of no small 
consequence. 

An indicating or recording thermometer 
should always be mounted in an easily 
accessible place for this purpose. 

Saving Steam in Heating. 

Often the water used in the factory is 
heated in open heaters. In its simplest 
form it consists of an open tub or tank, 
with steam blowing into the water. Dur- 
ing the winter months there usually is a 
deficiency of exhaust steam for this class 
of service. It then becomes nécessary to 
use a large percentage of high-pressure 
steam. 

In case the amount of live steam should 
be controlled, so that only enough is 
admitted to bring the water up to a pre- 
determined point, say 140 deg. F, a 
thermostatic controller and _ recording 
thermometer is required. The former 
serves to eliminate the waste of steam, 
while the latter helps the operator to 
check the temperature of the water supply 
to the house at any time during the 24 
hours. ‘ 

Complaints due to lack of hot water, 
and they are often numerous in the winter 
season, are readily run down. 


Several Ways to Save Coal. 

In a closed type of heater, by controlling 
the temperature of the water, leaky tubes 
are eliminated. Cracking of plates or sec- 
tions due to excessive pressure also is pre- 
vented. Popping of excess pressure valves 
and a saving in coal is manifest. 

There are two classes of thermometers 
necessary for a check of the heater—re- 
cording and indicating types. Controllers 
are required when live steam is used or to 
divert excessive supply of exhaust from 
the heater. 

Closed heaters permit of a certain 
amount of flexibility as regards installa- 
tion. Individual heaters can be placed in 
various parts of the plant to furnish exact 
temperature requirements for a particular 
process. 

Keep Tabs on the Steam. 

Main steam lines from the boilers may 
have indicating thermometers as a check 
of the temperature of steam being de- 
livered to the various departments. As 
temperatures of steam are roughly pro- 
portional to pressure, these thermometers 

(Continued on page 40.) 
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Steps Forward in Meat Practice 


Modern Devices 


and Ideas Which 


Help Packing Industry to Keep 
Up With the March of Progress 


VIII—A Steak-Beating Machine 


No great industry can make the 
right kind of progress unless its oper- 
ating personnel is wide-awake and 
“on its toes.” 


In spite of careful research work 
done by outside agencies—which has 
produced some excellent results—the 
fact remains that most of the worth- 
while improvements in packing plant 
practice have originated in the mind 
of some keen operating man who 
could see beyond the limits of his 
daily task. 


To stimulate the inventive genius 
of the men in the trade, the Institute 
of American Meat Packers has con- 
ducted a Prize Idea Contest for the 
past two years. Scores of ideas and 
plans have been submitted in these 
contests from all parts of the coun- 
try, and many inventions of real 
value to the industry have been 
brought out. 

One of the winners in the 1924 
contest was B. S. Harrington, of 
Armour and Company’s Fort Worth, 
Tex., plant. He was awarded a first 
Prize on a machine for filling and 


lating the thickness to which the steak is 
beaten. The operation is completed with 


one blow of the hammer, and the resulting 
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THE STEAK BEATER IN ACTION. 
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the hammer breaks the vacuum between 
the hammer face and the steak, with the 
result that the steak lays out flat on the 
table at all times. The hammer is said to 
be easily cleaned. 

The machine is power-driven and re- 
quires a 2 H. P. motor. 

fy 
COMPETITION FOR U. S. PORK. 


Prospective competition for American 
pork products in world markets is seen 
in a report received from American Com- 
mercial Attache T. O. Klath, Stockholm, 
Sweden, to the U. S. Department of Com- 
merce, in which he states that a movement 
is now on foot in Sweden to arouse Swed- 
ish exporters of pork to a more cencerted 
effort in procuring a greater share of the 
English bacon trade. This effort is apt to 
take the form of advertising in British 
papers. In the November 11, 1925, issue of 
“La Bulgarie” the export of Bulgarian 
pork products to England is discussed. In 
this article it is said that Bulgaria produces 
large quantities of corn which at present 
can only be sold at low prices because of 
foreign competition. The Minister of 
Commerce, being familiar with the Amert- 
can habit of selling corn on the hoof, has 
decided to follow this example and to en- 
courage the raising of hogs and poultry, 
and the export of animal products. 

Negotiations have been opened with 
English firms doing especially an import 
business in hogs, eggs and poultry to Lon- 
don. Asa result of these negotiations, the 
importers in London have decided to form 
a cartel for the exportation of Bulgarian 
agricultural products, they considering it 


measuring lard. 


This year Mr. Harrington was 
again a winner, receiving fifth prize 


possible to handle a large annual quantity 
of pork and lard, live or frozen meat, 
chickens, geese, ducks, turkeys, etc. 


This picture shows the Harrington steak 
beating machine making “minute” steaks 
from trimmings and small pieces of meat. 
By the use of this device, it is said, two peo- 
ple can do the work of five under the old 











in the 1925 contest for a steak-beat- 
ing machine. This machine is de- 
signed to beat trimmings and small 
pieces of meat into “minute” or “loin 
short steaks.” A brief description 
and illustration of this machine fol- 
lows: ' 


Making Steaks from Trimmings 


One of the winners in the Prize Idea 
Contest this year was an entry by B. S. 
Harrington, of Armour and Company, Ft. 
Worth, Tex. 

It is called a steak-beating machine, the 
object of which is to save labor in beat- 
ing small chunks of meat and trimmings 
into “minute” or “loin short steaks.” 

At the present time these trimmings 
and small pieces are being beaten by hand 
by most packers. This machine beats 
these in such a manner that they are said 
to look like perfect steaks. 

Machine a Labor-Saver. 

It is also a labor saver, as two men or 
women with this machine, it is said, can 
do the work of five by the old method. 

The machine is partly automatic, the 
trimmings being placed upon a moving 
table by hand. This table has a surface 
provided with sharp teeth or fish hook 
projections, which help feed the cuts 
around under the hammer. 

The arrangement is such that the table 
is stationary when the hammer strikes the 
steak. There is also an adjustment regu- 


\ 


method. 


steaks are said to be all of the same thick- 
nes, and to look just alike. 


Does Not Pick Steaks Up. 


One of the important features of the 
machine is the method used for keeping 


the hammer from picking up the steaks 


after striking them. An air feed through 


B. 8S. HARRINGTON 
Inventor of the Steak-Beating, Machine. 





The article also states that a special 
steamship service is to be created connect- 
ing Varna and Bourgas directly with Lon- 
don, the boats to be run on a weekly 
schedule. A conference of all those in- 
terested, from producers to exporters in 
Bulgaria, is now being arranged. 


RUSSIA TO EXPORT PORK. 

Russia is growing increasingly im- 
portant as an exporter of pork products, 
it is said. The “Russian Review” of Octo- 
ber 1, 1925, says that the bacon industry in 
that country is almost certain to increase 
in the near future. In 1909, 6,753,000 Ibs. 
of bacon were exported from Russia to 
England, while in 1913 the total had in- 
creased to 23,004,000 Ibs. 

A number of large white pigs have re- 
cently been imported by the Russians, as 
boars of this breed have proven successful 
in improving native pigs for the manufac- 


ture of bacon. There is also said to be 
available in Russia a quantity of dairy 
offal which can be successfully utilized in 
the production of pork, so that as soon as 
the needed improvement in the form 
and character of the Russian pigs is ac- 
complished minor barriers only will re- 
main to prevent a large exportation of © 
choice pig products to England from Rus- 
sia, according to the article. 


Carcass beef sells chiefly on its good 
looks. What ruins the looks of a car- 
cass? How should the carcass “split- 
ter” work to prevent this? Ask THE 
BLUE BOOK, the “Packer’s Encyelo- 
pedia.” 
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Facing the Packers’ Common Problems 


Conditions Which Have Developed 
In Recent Years Which Can Only Be 
Remedied by Packer Co-operation 


What’s the matter with the packing 
industry ? 

The cost of doing business has 
enormously increased. Overhead has 
grown to large proportions and an in- 
creasing amount of the gross profits 
must go to this item. 

Labor is high and in many instances 
not so efficient as it was in earlier years. 

Distribution costs have soared until 
the aggregate cost of this item leaves 
another hole equal to that made by 
overhead. 

The war and post-war periods saw 
an enormous increase in packinghouse 
capacity. With deflation in the live- 
stock industry came reduced supplies, 
making surplus capacity another bur- 
den for the industry to carry. 

For some years after the close of 
the war almost unbelievable numbers of 
live animals were dumped on the pack- 
ing industry. In an effort to dispose 
of the great volume of product from 
this raw material, many practices de- 
veloped which have done great harm to 
the industry. 

These practices are still active. 
Coupled with the economic problems the 
industry is and has been called upon to 
face, these problems have become so 
great that packers are searching for a 
solution that will enable operation on a 
sounder, safer basis. 


What Must Be Done. 


One packer believes a new era can 
be brought about through cooperation 
in the solution of all common prob- 
lems. 


This cooperation must be preceded 
by a few funerals. Bury ill wi'l, price 
cutting and other undesirables. Dig 
their graves deep. 

Make the packing industry what it 
should be—one of the greatest indus- 
tries on earth. 

How? Use more sanity in the buy- 
ing of raw material, more supervision 
and skill in preparation of cured prod- 
uct, and more courage in selling. 


The following discussion of this subject is 
from an address delivered by Charles 
Herrick before a meeting of meat packers at 
Philadelphia, Pa., under the auspices of the 
provision committee of the Philadelphia 
Commercial Exchange. 


Need of Cooperation in the 
Packing Industry 
By Charles E. Herrick. 

The packing industry is one of the 
greatest in the commercial world. It has 
been noted in the past for its efficiency 
in operation, and also for its utilization 
of its by-products. 

While competition has always been 
keen, still through its efficiency and such 


utilization and a comparatively rapid 
turn-over, profits for many years were 
quite satisfactory. 

Of. late, however, there has been a dif- 
ferent story to tell, and unfortunately a 
very considerable part of this change may 
be directly attributable to the actions of 
the packers themselves. 

Perhaps we may therefore spend with 
profit a few minutes in considering the 
present situation, and what may be done 
to improve it. Undoubtedly no argument 
is necessary to convince you that. condi- 
tions are not ideal. 


Causes of Unsatisfactory Conditions. 

Let us look then for the reasons for 
this unsatisfactory situation as it now ex- 
ists. You would probably include them 
principally under the following headings: 

1. Increased labor costs. 

2. Decreased efficiency of labor. 

3. Increased cost of distribution. 

4. Decreased volume as compared with 
manufacturing capacity. 

5. Uncommercial methods of trading. 

Some may wish to enlarge this list to 
cover other particular and peculiar prob- 
lems that may confront them, but it is 
safe to assume that all would admit that 
the five reasons mentioned are major ones. 

Let us consider them in order. 


Increased Cost of Labor. 


First: It is true that large volume of 
production and lower costs per unit of 
output contribute to the relatively high 
standards of living now enjoyed by the 
many millions of individuals throughout 
the United States. Our vast resources, 
and a large part of the gold reserve of the 
world, have made this possible, with the 
result that never before in history have so 
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many luxuries been obtainable by such a 
multitude. , 

Increased labor costs would reflect in- 
creased purchasing power, if no other ex- 
penditures on the part of the laborer were 
considered. We have, however, many 
new inventions, And so the laborer’s ex- 
penditures for victrolas, radio sets and 
automobiles have absorbed much of these 
surplus earnings. : 

Better housing conditions, more enter- 
tainment, more and better clothes for the 
wage-earner and his family, while all 
greatly to be desired for the individual and 
the community, still all bring added ex- 
pense. 

One Cause of Decreased Meat Consump- 
tion. 

In the days of our childhood it was the 
rule to have meat on the table three times 
each day. It was also the rule in those 
days that the expenditure for food and 
clothing came first in the list of necessi- 
ties, and that the luxuries were provided 
for after the necessities had been served. 

It seems to me that this is directly re- 
versed at the present time. There seems 
to be the policy and practice to buy first 
the luxuries—Mother has her fur coat, 
Father his golf club, Daughter her dan- 
cing party, and Son his automobile, 
whether there is a surplus of earnings to 
take care of them or not. 

This tends toward decreased consump-~ 
tion of meats, and reflects a decided de- 
crease.in purchasing power for them as 
compared with present scales of wages. 


What is Spent on Automobiles. 


Few people realize the extent to which 
money has been spent for automobiles. 
Says one authority: 

“There are, we are authoritatively in- 
formed, approximately 13,250,000 automo- 
biles in use; that is to say there are cars 
representing nearly a like number of own- 
ers. And we further are informed that 
the purchasing power of the dollar today 
is greater for automobiles, gasoline and 
tires than before the war. 


“Here are the figures that the dollar of 
1923 is worth in goods: Automobiles, 111 
cents; gasoline, 101 cents; tires, 123 cents; 
cost of living, 61.3 cents; clothing, 51.8 
cents; shoes, 60 cents; food, 68.5 cents; 
furniture and house furnishings, 53.4c; 
rents, 61.2 cents; frame building, 45 
cents; brick building, 46.3 cents; concrete 
factory building, 48.5 cents; farm crops, 
73.5 cents; live stock, 98 cents; consumers’ 
goods, 64.5 cents.” 


More Handicaps for Meat. 

Again, it is much the fashion (and a 
very desirable one from many standpoints) 
for the entire family to go to the country 
during the summer. This means that 
while there they live on poultry, fruits 
and the vegetables produced in the im- 
mediate vicinity, and possibly on the fish 
from the nearby lake or stream. Thus for 
a‘ period of sixty days or more in mid- 
summer a very considerable part of the 
consuming public are securing food from 
the country direct and not from the pack- 
ing industry. 

Considering further the wage earner’s 
table, he now enjoys fresh fruits and 
vegetables throughout the winter as well 
as during the summer months. This again 
puts a handicap on his purchases of meat. 

(Continued on page 42.) 
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To Improve Conditions of Distribution 


Efforts to improve conditions of dis- 
tribution, to bring to light the major 
wastes of marketing, and to set up and 
enforce ethical and economical standards 
of business practice were brought to a 
focus at the general meeting of the Na- 
tional Distribution Conference held in 
Washington, December 15 and 16, under 
the auspices of the Chamber of Commerce 
of the United States. 

A general program of -business and 
trade association activity in the field of 
distribution was outlined. Steps were 
proposed, in accordance with the recom- 
mendations of Secretary Hoover, looking 
to the coordination of business effort in 
the assembling of basic information re- 
lating to marketing. Machinery for the 
self-regulation of business was arranged. 


Central Body to Gather Statistics. 


Among the specific steps recommended 
by the Conference are: 

That the Chamber of Commerce of the 
United States be requested to establish a 
permanent, committee on the collection 
and publication of commercial statistics. 

That Congress be requested to provide 
funds for an enumeration of distributors 
and a census of distribution comparable 


with the biennial census of manufactures. | 


That the President of the Chamber of 
Commerce of the United States be re- 
quested to appoint a committee to consti- 
tute a Joint Trade Relations Committee, 
formed of representatives of manu- 
facturers, wholesalers, retailers and the 
consuming public to act as a clearing 
house for complaints of objectionable and 
destructive practice and to promote such 
coordination as will effect economies and 
improve mutual relations. 


In addition the Conference outlined a 
wide range of activities to be carried on 
by business men, individually and through 
their trade organizations, all designed to 
contribute to the common purpose of 
putting distribution on a systematic and 
efficient basis. 


Distribution is Important. 

The general viewpoint of the Confer- 
ence was that in the economic scale dis- 
tribution is quite as important as produc- 
tion or manufacture and should be given 
as much consideration. As indicated by 
John W. O’Leary, President of the Na- 
tional Chamber, it regarded the work it 
had undertaken as the beginning and not 
the end of a great task. 

The Conference found that present 
methods of distribution are fundamentally 
sound and that wasteful practices—to 
which Secretary Hoover has repeatedly 
referred and to which President Coolidge 
recently adverted—are not inherent in the 
machinery of distribution but arise 
through human failings. 

It put responsibility for waste on the 
producer and manufacturer as well as the 
distributor and attributed no little part of 
existing wastes to the demands of the 
consumer for unreasonable distribution 
services. 


Questions Which Were Discussed. 


Discussion of the six surveys, each 
covering an important phase of distribu- 
tion, made since the first meeting of the 
Conference last January, focussed atten- 
tion mainly upon these questions: 


The need of more business statistics and 
information regarding marketing. 

The avoidance of duplication of effort 
by trade associations and other research 
bodies. 

The need of some agency to define 
standards of business practice and to act 
as a clearing house for all trades. 


Secretary Hoover in a brief address 
said: 

Hoover Hopes for Results. 

“We would be grateful if there would 
come out of this conference some kind 
of an organization for the promotion and 
the better coordination of research; that 
some sort of definite, organized expression 
and impulse might be given to the build- 
ing up of the statistical and research 
activities throughout the country. And 
I make that general expression because 
I believe that research, through the busi- 
ness world itself, and statistics so far as 
they may be competently collected, are 
in the hands of better agencies than the 
government.” 

More than two hundred delegates, rep- 
resenting all classes of business and a 
large number of trade associations, attend- 
ed the conference, which met in the 
council room of the National Chamber. 
Theodore F. Whitmarsh, president of 
Francis H. Leggett and Company, New 
York, presided as permanent chairman. 

Oscar G. Mayer, president of the In- 
stitute of American Meat Packers, 
L. D. H. Weld, of Swift & Company, and 
Norman Draper, Washington representa- 
tive of the Institute, represented the In- 
stitute and the meat industry. Paul I. 
Aldrich, Editor of THe NATIONAL PRro- 
VISIONER, represented the National Con- 








Key Men of the Industry 


REGION NO. 6—PITTSBURGH 


These are the Regional Chairmen of the 
Committee on Trade Extension of the Insti- 
tute of American Meat Packers. Each in his 
district heads up a practical, effective work- 
ing organization in touch with Institute 
activities. 





GEORGE L. FRANKLIN 
(Dunlevy-Franklin Co., Pittsburgh, Pa.) 
Pittsburgh District. 
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ference of Business 
which he is president. 

Prof. Weld was chairman and presented 
the report of the Committee on Methods 
of Distribution, which was acknowledged 
to be one of the ablest reports presented 
at the Conference. 

——_@—— 
GOOD MEMPHIS PACKING YEAR. 

The condition of the Memphis Packing 
Corporation, Memphis Tenn., is shown by 
the financial report, of the corporation as 
of November 14, 1925, the date of re- 
organization. 

The financial statement is certified as 
reflecting the net worth of the company 
as shown by the books at the close of 
business November 14. Notes and ac- 
counts doubtful of collection were charged 
off. The quantity of inventory was veri- 
fied and it was priced at actual value. Ad- 
justments of the valuations of fixed assets 
were made which are believed to be con- 
servative. 

Very satisfactory results during the 
year just closed are reported, and the new 
corporation has been organized with no 
changes in personnel. 

Following is the balance sheet of No- 
vember 14, 1925: 


Paper Editors, of 


Current. 
Cash on band cevewosonecees $ 
Cash in bank ........eeceee 
CRED sik ccsncccscstenccee 

Accounts receivable, miscel- 
PGND nn vsvancess 

Notes receivable ..... 

Inventories—Products . 

Inventories—Supplies 





Total current assets... $209,877.15 
Fixed. 
WIOEE QUGREO bc cccearisesees 75,000.00 
Building ond equipment . 425,000.00 
500,000.00 
Prepaid Items 
Prepaid Sommnece cin dkie 6ine ta 2,177.10 
Organization expense ........ 1,383. 
Total prepaid items.. 3,560.70 
Total assets ..... $713,437.85 


LIABILITIES AND NET WORTH. 
Current. 
Accounts payable .......... $ 4,750.00 
— and commissions pay- 


9 BILD ewsaenevece 


PA. ny MOCTUCM 2.cciocsocecs 


Total current liabilities 
Bonds Outstanding. 
First mortgage gold bonds. . 
Net Worth. 
Capital stock, Class A (12,- 


000 Share: 8) A 
Capital wock, Class B..... 294,463.44 
~— oyorth, Nov, 14, 


sere eee eeeeeee 


20,974.41 
98,000.00 


594,463.44 


Total liabilities and 
net worth $713,437.85 


The officers of the company are Joseph 
Newburger, president; G. D. Strauss, vice- 
president and general manager; S. M. 
Williamson, vice-president; and R. Cc. 
Ruggles, secretary and treasurer. 

spent 
DEATH OF WM. C. FELIN. 

William C. Felin, vice-president of John 
J. Felin & Co., Inc., Philadelphia, Pa., and 
brother of John J. Felin, president of the 
company, died at his home in Philadel- 
phia early this week. The funeral was 
held on Tuesday and was largely attended. 

Mr. Felin was interested with his 
brother in the Felin packing enterprises, 
and was active for many years until his 
health began to fail. He shared his 
brother’s popularity among the Eastern 
trade, where he was known as a man of 
sound judgment and business foresight. 
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Cudahy in Strong Financial Position 


Perhaps the most important fact 
brought out by the annual report of the 
Cudahy Packing Company for 1925, made 
public this week, is the strong financial 
position in which the company now 
stands. 

During the years 1924 and 1925 the 
capital stock was increased by $4,000,000 
and the surplus by over $3,000,000. At 
the same time the floating indebtedness 
of the company was reduced to a lower 
point than at any time since the beginning 
’ of the war, and the close of 1925 finds the 
working capital greater than at any 
period in the company’s history. 

The sales in 1925 amounted to $224,- 
490,000, compared with $203,750,000 the 
previous year. The net profit for the year 
after all indebtedness had been paid, with 
the exception of preferred stock dividends, 
amounted to $2,792,357.72. 

Despite certain adverse conditions dur- 
ing the year the earnings were so satis- 
factory that, after the first quarter, the 
dividend rate on common stock was in- 
creased from 4 to 7 per cent per annum. 

During the year the company acquired 
the Farmers’ Terminal Packing Co. plant 
at Newport, Minn., just across the river 
from St. Paul. This plant was immediate- 
ly put into working condition, and now 
has a weekly capacity of 6,000 hogs, 2,000 
calves and 1,000 cattle. It will be a source 
of supply to Northern branch houses 
which have previously depended entirely 
on plants at more distant points. 

President Edward A. Cudahy’s state- 
ment to the stockholders is as follows: 


Statement of President Cudahy. 


The most satisfactory and noteworthy 
fact revealed by our balance sheet of 1925 
is the strong financial position of the com- 
pany. The addition to surplus of over 
$3,000,000 from the profits of the years 
1924 and 1925, and the increase of capital 
stock by $4,000,000 during the current 
year, have enabled us to reduce our float- 
ing indebtedness to a lower point than at 
any time since the beginning of the war, 
and to provide the company with an 
available working capital greater than at 
any period in its history. 

Notwithstanding that the year 1925 was 
one of great industrial activity and gen- 
eral prosperity, and that our sales in- 
creased from $203,750,000 for the year 
1924 to $224,490,000 for the year 1925, the 
profits of the company, due to conditions 
particularly affecting the packing indus- 
try, were somewhat below those of the 
previous year. 

The short corn crop of 1924 and the 
resulting scarcity and high price of live 
stock feed had a‘discouraging effect on 
the producer and led, particularly during 
the first half of the year, to the various 
live stock markets being flooded with 
record breaking runs. Much of the stock 
was immature and of inferior quality. 
Prices were high and packing house cel- 
lars, by the middle of the summer, were 
filled with high priced meats, which, later 
in the year were disposed of at a very 
small margin of profit. 


Earnings Justified Dividend Increase. 


Despite these adverse conditions, how- 
ever, our earnings were sufficiently satis- 
factory to justify us, after the first quarter 
of the year, in increasing the dividend 
rate on our common stock from 4 per cent 
to 7 per cent per annum, and at the close 
of the year to enable us to add over $925,- 
000 to surplus. 


I am satisfied that these results have 
been effected by a close adherence to a 
policy of improvement and development 
consistently carried on within our organ- 
ization, to the high grade of products we 
are producing, and to the numerous man- 
ufacturing and distributing improvements 
and economies we have instituted during 
the past few years. 

In July last we purchased the plant of 
the Farmers’ Terminal Packing Company, 
located at Newport, Minn., just across the 
river from South St. Paul. This plant 
was, at comparatively small expense, soon 
placed in working condition and is now 
operating with a capacity of 6,000 hogs, 
2,000 calves and 1,000 cattle per week. 
This gives us access to the St. Paul mar- 
ket, one of the largest in the country, and 
will be of material advantage to us, not 
only as an additional source of supply, 
but as a source readily and economically 
available to a number of our large dis- 
tributing Northern branches which hither- 
to have been dependent on our more dis- 
tant plants. 

I wish again to express my thanks to 
the officers and employes of the company 
for their loyalty and support. 

In conclusion it gives me pleasure to 
say that your company is in an excellent 
position today, not only to withstand any 
possible reverses the industry may suffer, 
but to take full advantage of whatever op- 
portunities our national prosperity may 
offer, and, further, that I look forward 
with assurance to the continued success 
of The Cudahy Packing Company. 


The Balance Sheet. 
The balance sheet as of October 31, 
1925, is as follows: 


ASSETS. 
CURRENT AND WORKING ASSETS: 


$ 7,538,930.56 
Accounts Receivable..... 10,947,774.21 
Notes Receivable........ 1,273,643. 
Advances on Purchases. 269,214.48 
Inventory—Product, Mer- 
chandise and ed ae 341.13 


Unexpired Insurance. 3,281. a 
Prepaid Interest......... 68,602.0 
__ 8,07» 40,722, 787.99 
INVESTMENTS: 
Stocks and Bonds....... 509,257.88 
FIXED ASSETS: i 
Real Estate, Buildings, 
Machinery, etc.— 
Packing and Other 
ufacturing 
WEE asecevevevesa $25,472,463.70 
Sales Branches........ 5,671,670.42 
r and era 
BEE Haven sd sin nsed ds 2,788,485.64 
$33,932,619.76 
Less: Reserve for De- 
preciation .......... 4,417,726.97 
$29,514,892.79 
0. D. C.  iminsaine In- 
FORMA | 5 i céscccvsvae 750,000.00 
————— 30, 264, 892.79 
BOND AND NOTE DIS- 
COUNT (Being Amor- 
Se Es a ee oe 920,182.59 


$72,507,121.25 
LIABILITIES. 
CURRENT AND ACCRUED 
LIABILITIES: 


Notes Payable........... $ 8,533,000.00 
Accounts Payable....... 1,712,441.41 
Bond and Note Interest 
+ Cabs a Vanni 256,125.73 
A ee 384,000.00 
Preferred Dividends, Pay- 
able November 1, 1925. 289,267.50 
—————$11, 174, 834.64 
SINKING FUND 5%% 
GOLD DEBENTURES 
DUE OCTOBER 1, 1937: 


Authorized and Issued. -$15,000,000.00 
Less: Retired through 


Sinking Fund........ 800,000.00 
—————— 14, 200, 000.00 
5% FIRST MORTGAGE 
GOLD BONDS, Due 1946: 
Authorized and Issued. .$12,000,000.00 
Less: Retired throug 
Sinking Fund.......... 2,736,000.00 
9,264,000.00 


CAPITAL STOCK: 
Preferred Stock 6% 
Cumulative— 
Authorized and Out- 
standing ........... $ 2,000,000.00 
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Preferred Stock 7% 
Cumulative— 


a - . -$26,449, 500.00 
Outstand- 
ing .... 21,249,500.00 


$29,800,000.00 
SURPLUS ....$7,142,557.64 
Profit for 


Zeer ..... 2,792,357.72 


$9,934,915.36 
Dividends De- 
clared, Paid 
& Accrued 1,866,628.75 
——————_ 8 068, 286.61 
——————— 37, 868, 286.61 


$72,507,121.25 
The Income Account. 

For the fiscal year ending October 31, 1925: 
ee ee ae a $224, 491,010.83 
Paid for Live Stock. .$145,905,109.30 
Expense of Manufac- 

turing and _ Selling, 

including Cost of 


Materials, Supplies 
and Freight ....... 72,121,745.34 
——————_ 218 026,854.64 
Net Earnings before 3 
deducting Deprecia- 
tion and Interest... $ 6,464,156.19 
Depreciation .......... 1,562,226.25 
$ 4,901,929.94 
Miscellaneous Income. . 200,363.42 


$ 5,102,293.36 
Interest on Bonds, 
Notes and Other 
Borrowed Money (in- 
cluding Amortization 
of Discount on Fund- 


C8 DOM) ...seveces 2,031,062.04 


Net Profit for year be- 
fore providing for a! 
Federal Income Taxes $ 3,071,231.32 
Reserved for Federal 
278,873.60 


Income Taxes ...... 
Net Profit for Year... $ 2,792,357.72 
ee 
IOWA FARMERS TURN PACKERS. 


A new pork packing plant and sausage 
factory has been established in Cantril, 
Iowa, by Wickfield Farms, Inc. For many 
years this firm has been noted as breeders 
of purebred Hampshire hogs, and its new 
venture into the meat packing field will 
be watched with interest. 

Located in the heart of the Corn Belt, 
this concern plans to raise its own hogs 
and convert them into pure pork sausage, 
hams and bacon. All edible parts of the 
hog carcass, except the hams and bacon 
bellies, will be put into the sausage, 
which is said to be gaining a name for 
itself on account of its high quality and 
excellent flavor. 

The plant was formally opened on De- 
cember 12. 

Both plant and sausage factory are out- 
fitted with modern machinery and equip- 
ment installed by The Brecht Co., St. 
Louis, Mo., under the supervision of their 
Iowa representative, Wilbur H. Turner. 

Officers of Wickfield Farms,-Inc., are: 
F. F. Silver, president and treasurer; 
Seth S. Silver, vice-president and secre- 
tary; Charles Crites, general manager. 

See SEER 
LESS SHEEP ON FEED. 

A decrease of about 5 per cent is shown 
in the number of sheep and lambs on 
feed this year from the crop of last year, 
according to a preliminary. estimate of 
winter feeding just issued by the U. S. 
Department of Agriculture. 

The principal decrease was in the Corn 
Belt states, amounting to about 210,000 
head. The Western feeding areas had 
some 40,000 less than last year. 

The decrease both in the Western feed- 
ing areas and in the Corn Belt were 
largely in the states that ship to the 
Middle Western markets. Numbers in 


the states that usually supply the Cali- 
fornia markets were considerably larger 
than last year. The states that ship to 
Eastern markets showed some increase. 
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Boosting Good Beef 


A statement significant to packers and 
producers of beef cattle is made by the 
Secretary of Agriculture in his annual re- 
port for 1925. 
live stock situation of the country during 
the year, the Secretary says: 


In commenting on the 


“Receipts at central markets have been 
increased by contributions from the dairy 
industry, which every year is supplying a 
larger proportion of our beef and veal.” 

The veal supply of the nation is ex; 
pected to be furnished almost entirely by 
the dairy industry, as it is something of an 
economic waste to market a beef calf still 
of veal age. But the inroads on the beef 
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industry made by dairy cattle is quite an- 
other matter. 


There is so much dairy cow beef that 
it is impossible to absorb it all in. manu- 
facturing processes and the best of it 
must be sold in carcass. This would be 
all right if it passed all the way through 
the trade to the ultimate consumer as 
plain cow beef, and the consumer knew 
the difference between this and really 
good beef. 

The gigantic task of educating the’ pub- 
lic on beef is in the hands of the meat in- 
dustry, the livestock industry and the 
public and private schools teaching home 
economics. 


Then if a housekeeper wants to buy 
plain beef she has the right to do so, but 
if her neighbor wishes to buy good or 
choice beef she also is in position to go 
to her retailer and get what she asks for. 
If he does not carry the kind and quality 
she wants and she substitutes something 
else for it, she does so with a full knowl- 
edge of what she is doing. 

When the housewife is educated to this 
stage of understanding, she will often pre- 
fer one of the less expenSive cuts from a 
good beef carcass to the more expensive 
cut from a plain carcass. When that time 
comes she will have learned that there 
is a real difference in flavor, and it is the 
ability to exercise taste discrimination 
that will increase the demand for good 
beef. The product will probably be forth- 
coming when the demand exists. 


Efforts have been made for years to 
improve the situation from the produc- 
tion ends and long strides have been 
made in this direction. But producers 
are often discouraged when good beef 
fails to maintain its proper price differen- 
tial with plain beef. If consumers are 
satisfied with plain beef, it is because they 


know no better. 


There is a place for plain beef, but not 
for such floods of it as the dairy indus- 
try has been contributing. It should be 
of minor importance in the market rather 
than a factor of such dominance as to 
pull down the whole beef level and re- 
flect on beef consumption. 


The physical difficulties in educating the 
housewife present a large problem. Nev- 
ertheless it wouid seem that they could be 
overcome, but not in a day, a month or a 
year. But in five years of effort the 
situation would doubtless be greatly im- 
proved if a system could be devised by 
which the housewife can easily and in- 
telligently inform herself of the kind of 
beef she is buying. 


The packer’s selling problem will then 
be less serious, the demand for beef will 
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be greater, and an incentive for the pro- 
ducer to send real beef to market will 
be ever present. 

—-o-—_— 


Waste In Distribution 

Some important conclusions regarding 
economy in distribution of food and other 
necessities were arrived at by the Na- 
tional Distribution Conference which met 
recently in Washington. 

After a careful survey extending over 
a period of something more than a year, 
and participated in by business men, 
economists and distributors of every type, 
it was concluded that the present methods 
of distribution have been developed by 
economic forces and are fundamentally 
sound. 

The essential distribution functions now 
performed by various agencies are basic 
and none may be eliminated. If they are, 
the burden must be assumed and con- 
tinued by others. 


Such wasteful practices as now exist 
are not believed to be inherent in the 
present machinery of distribution. They 
arjse through human failings, such as 
lack of definite organized information and 
the imperfection of performance which 
is common to producer, manufacturer and 
distributor. 

The ultimate prices of products must 
include cost of production and of essential 
services, with reasonable profits to each 
class of workers, if improvement is to be 
permanent. All necessary disttibution 
services are entitled to their just pay, as 
is production service. 

Information must be secured on dup- 
lication and the rendering of unwarranted 
services if the really necessary routine is 
to be provided at lower costs. 

The cost of rendering each kind of 
service should be published so the general 
public will have an opportunity of judging 
whether a given service is worth the cost. 
Only in this way can unnecessary services 
be eliminated and the necessary ones 
standardized. 

Responsibility for the waste that adds 
to the cost of distribution is in no small 
part laid at the door of the consumer be- 
cause he often makes unreasonable de- 
mands for distribution services. 

Perhaps the most important conclusion 
of all was that full understanding and co- 
operation must exist between producer, 
distributor and consumer, and a real ef- 
fort be made by each to do his part if 
the ultimate ideal in elimination of waste 
in distribution is to be realized. 

These conclusions are of particular in- 
terest to the meat industry, which has 
already reduced its distribution costs to 
the lowest of any of the great industries. 
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PRACTICAL POINTS FOR THE TRADE 


(Contents of THE NATIONAL PROVISIONER are copyrighted and may not be reprinted except by permission.) 


Souse as a Cost-Cutter 


This Product Can Be Made When 
Casings Are Too High 


The luncheon delicacy commonly 
called “souse” will soon come into its 
own. 


With the prevailing high cost of con- 
tainers, such as sheep and hog casings, 
it might be advantageous for sausage 
makers to instruct their sales organiza- 
tions to make special campaigns on 
product of this kind, where labor is re- 
duced to a minimum and the cost of 
containers is entirely eliminated. 


Undoubtedly the volume of fresh. 


pork sausage will be great enough to 
absorb almost the entire production of 
hog casings. Souse is something that 
can be turned to when sheep casings 
are too high. According to placards 
shown in the various meat markets 
somebody is selling product stuffed in 
sheep casings at a loss, taking into con- 
sideration the high cost and scarcity of 
some sausage materials as well as con- 
tainers. 


Here are directions for making 
souse : 


Formula for Souse. 
Meats: 
50 Ibs. pickled pig snouts. 
20 Ibs. pickled pig skins. 
20 Ibs. dry-cured beef trimmings. 
10 Ibs. tripe. 


100 ibs. 
Seasoning. 

8 oz. white pepper. 

8 Ibs. vinegar, 45 or 90 grain. 
30 Ibs. jelly water. 


Cooking the Meats.—Cook the pig 
snouts and skins together for about two 
hours at boiling point in a steam-jacketed 
kettle. After being cooked, remove from 
the kettle, but allow the liquid to remain 
in it. 

It is advisable to cook the meats in 
cooking nets, so that they may be easily 
removed when cooked, Then skim grease 
off top of meat liquid, and turn on steam 
and boil the liquid for about one hour, 
which will give it a strong consistency. 

Cook the dry-cured beef trimmings for 
about one hour, depending on their size, 
in an ordinary cooking vat at boiling tem- 
perature. 

Cook the tripe for about 2% hours at 
boiling temperature in an ordinary cook- 
ing vat. 

The steam-jacketed kettle should be ele- 
vated from the floor, so that the liquid 
may be drawn into a clean receptacle. 
Place three or four thicknesses of cheese 
cloth over the valve, so as to strain the 
liquid coming from the steam-jacketed 
kettle into the receptacle. To obtain a 
transparent color it is well* to strain 
through cheese cloth two or three times. 


Mixing.—Pig snouts may be chopped by 


hand, or machine ground through 1-inch 
plate of hasher. 

Dry cured beef trimmings and tripe 
should be ground through %-inch plate 
of hasher. 

Skins are to be ground through %-inch 
plate of hasher. 

Then put the ground meats in the mix- 
ing truck, adding vinegar, pepper and 
meat liquid, and mix thoroughly in the 
truck with CLEAN meat shovels. When 
thoroughly mixed, place the mixture in a 
cooler at a temperature of from 36° to 
40°, and allow it to remain there in the 
truck for about 1% hours. 

During this period the grease will rise 
to the top of the mixture, and it is a good 
practice to skim off the grease from the 
top of the mixture about three times dur- 
ing the 1% hour period that the mixture 
remains in the truck. 

Pyeparing for Market.—Then fill in pans 
or crocks, as desired, and allow to remain 
in the cooler for about 24 hours to thor- 
oughly chill. 

After the product is thoroughly chilled, 
remove it from the pans or crocks. 

If filled in tins you may have a mono- 
gram on the bottom of the tin, which will 
show the firm name when the product is 
removed from the tin. It is customary to 
wrap in printed parchment paper. 

You can place about three slices of 
lemon in the bottom of each tin, one piece 
in each end and at the center, which will 
appear with the monogram on top of the 
meat when removed from the tins. This 
makes the product look attractive on the 
display counter in the meat market. 


Variations in Flavor.—There are various 





Figuring Sausage 
Costs 


Are you making money on your 
frankfurts ? 

Do you make frequent tests to 
find out whether your frankfurts 
are showing a profit or a loss? 

Cost of materials is likely to 
change over night, and will cause 
a lot of trouble if you don’t know 
at all times just what it costs you 
to make them. 

THE NATIONAL PROVISIONER’S 
revised Sausage Test Card will 
help you in your figuring. Fill 
out the coupon below and send it 
in for a supply of these forms. 
The National Provisioner, 

Old Colony Bidg., 
Chicago. 
Please send me........ Sausage Test 


Cards. I want to keep posted on my 
frankfurt costs. 


CREE icc ves pebsessheseecedscsonede 


Single copies, 2c; 25 or more, ic each; 
quantities at cost. 











flavors for souse, and in some territories 
the onion flavor is desired. If this is the 
case in your territory, add one pound of 
peeled onion to each 100 Ibs. of meat. 

Warm Weather Methods.—In warm 
weather many concerns use edible gela- 
tine, as the meat liquid has a tendency 
to melt. However, using 50 per cent gela- 
tine and 50 per cent meat liquid should 
be about right. When using edible gela- 
tine, take one part gelatine and six parts 
water, and after the gelatine is thoroughly 
mixed with the hot water, strain through 
cheese cloth to get the desired trans- 
parency. 

To Prepare High-Grade Product. 

For the No. 1 grade of souse, experts 
recommend using nothing but pickled 
front pigs’ feet. 

The pickled front feet must be cooked 
at a boiling point until they are abso- 
lutely tender and so that the bones can 
be removed easily. 

After the feet have been cooked and 
boned—and this should be done while 
they are hot—the boneless meat should 
be chopped by hand, cut coarse with a 
large knife, and placed in a clean re- 
ceptacle. 

During the cooking of the feet save the 
liquid. When the feet are removed from 
the cook kettle skim the cooking water, 
removing all grease from the top, then 
turn on the steam again and allow to 
boil for one hour. Strain through cheese 
cloth when removing from the kettle. 

Then add about 50 per cent of this 
liquid and 50 per cent of gelatine solu- 
tion, using just enough vinegar to give 
it a mild flavor. Mix the chopped coarse 
boneless pigs’ feet with this liquid, add- 
ing about 6 oz. of pepper to each 100 
Ibs. of meat. 

Then put in cooler and allow to cool 
off for about one hour, at a temperature 
of 36 to 40 degrees. Then fill this prod- 
uct into tins or crocks, as desired. ~ 


Tripe in Sausage 


A Western retailer wants to know the 
right way to prepare tripe; also. the 
amount of tripe that can be used in pork 
sausage. He says: 

Editor The National Provisioner: 

I have been having trouble cleaning beef tripe. 
Can you give me a formula for handling it all the 
way from the killing floor to the retail counter? 

Would also like to know how much tripe can be 
used in 100 Ibs. of pork sauasge. 

Instructions for preparing tripe can be 
secured by subscribers by sending a 2c 
stamp to THE NATIONAL PRovISIONER, Old 
Colony Bldg., Chicago, with request for 
this information. 

In a very inexpensive sausage it is 
possible to use up to 40 per cent of tripe. 

In a fancy grade of pork sausage it is 
not advisable to use tripe. 


he 
How should the hog “sticker” work 
to avoid damage to shoulder meats? Ask 
The Blue Book, the “Packers’ Eucyclo- 
pedia.” 






































December 26, 1925. 


Bacon Curing Shrinkages 


A Western pork packer is getting a 
heavy shrink in his dry cure bacon, and 
wants a good formula that will help to 
reduce this shrink. He also wants to 
know how to cure S. P. bacon so that it 
will show a gain. He says: 


Editor The National Provisioner: 

At present I am curing bacon in dry cure in 
boxes, and it shrinks 10 or 15 per cent. Please 
send me a formula that would cause it to shrink 


less. 
Also a formula for sweet pickled bacon which 


would make it come out solid with a gain, instead 
of shrinking. 


The inquirer complains of the shrink 
he is getting on dry cure bacon and asks 
for some means of overcoming this. He 
also wants some information on making 
good bacon by using the S. P. cure. 

It is a question whether the 10 to 15 
per cent shrink complained of actually 
occurs during the curing of the bacon in 
dry cure boxes, or whether this shrink oc- 
curs in the smoking. As a rule, there is 
no gain in dry cure bacon bellies, but the 
premium obtained on the bacon cured in 
this way is sufficient to overcome the 
shrinkage. 


[THE NATIONAL PROVISIONER has 
published a standard formula for fancy dry 
cure bacon. It can be secured by subscrib- 
ers by sending a 2c stamp to THE NATION- 
AL PROVISIONER, Old Colony Bldg., 
Chicago, I1l., with request for this reprint.] 

As the inquirer’s statement is not clear 
as to the place the shrink occurs, it is 
difficult to give advice on the way to 
avoid it. No information is given as to 
smoking temperatures or smokehouse 
practices, so that it is not possible to say 
whether losses could be avoided here or 
not. 


[A formula for curing S. P. bacon has also 
been printed, and can be secured by sub- 
scribers to THE NATIONAL PROVISIONER 
on the same terms as that for dry cure.] 


Firmness in §. P. Bellies. 


A method of handling that will make 
the bellies come out solid and with a gain 
is requested. There is no difficulty in 
securing a gain on S. P. bellies, but ihe 
firmness of the meat will depend largely 
on how long the product is left in cure. 

If pulled strictly at cured age and 
properly soaked and properly handled 
through smokehouse channels, the bacon 
will be fairly firm, but not as solid as the 
dry cure bellies. This is due to the fact 
that the meat absorbs considerably more 
moisture in the pickle than in the dry 
curing process. 


e 
Lard Trading Terms 

An Eastern meat dealer wants some in- 
formation on the different trade terms 
used in connection with lard. Also the 
practical way for a jobber to buy lard. He 
Says: 

Editor The National Provisioner: 

Will you please advise us what kind of lard is 
meant in the daily newspaper quotations on provi- 
sions. 

On November 30 lard was quoted at 14.87, Chi- 
cago. If this is bulk lard, how is it sold and 
shipped? 

Is it steam or kettle rendered, and what is the 
usual differential in price? 

Is it practical and profitable for a jobber to buy 
lard this way and put it into his own containers? 

The daily newspaper quotations on lard 
mentioned by the inquirer refer to cash 
lard in tierces.. On the same day the 
quotation mentioned ($14.87) was made, 
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loose lard was quoted at $13.85. The dif- 
ference practically represents the cost of 
the tierce. 

“Cash lard” is sold on cash terms and 
is shipped to sellers’ order. This prod- 
uct is shipped in tierces. Loose lard is 
delivered in tank cars. In either case the 
product would have to go through a re- 
fining process before putting in con- 
tainers. 

Cash lard and loose lard are steam 
rendered. The usual differential in price 
varies. To arrive at a cost for pure re- 


‘ fined lard, the refining cost, packages and 


freight must be added. These are usually 
figured on a loose basis. 

As to whether it would be practical and 
profitable for a jobber to buy lard this 
way and put it into his own containers. 
Unless he is in a position to refine this 
lard it would not seem practical. 

The buyer of lard in relatively small 
lots would probably have to pay a pre- 
mium over the published daily quotations. 
These quotations represent the Chicago 
Board of Trade closing prices. Unless 
membership is held on the Board, pur- 
chases would have to be made through a 
commission house, which would involve a 
brokerage fee. The lard would be in 
storage, and the buyer would have to 
stand the loading and freight charges. 

od 


What is the emulsion method of 
preparing sausage meats to increase 
binding qualities? Ask THE BLUE 
BOOK, the “Packer’s Encyclopedia.” 





Curing S. P. Meats 


More money is lost in poor cur- 
ing than in almost any other line 
of meat manufacturing. 

Too many curers operate on the 
“by guess and by gosh” plan—and 
then wonder what’s the matter 
with their meats! 

In the old days the best curing 
formulas were kept under lock and 
key, and there was supposed to 
be some mysterious’ power in 
them. 

Today the best curers all know 
the best methods, and there are 
no secret formulas. The secret is 
in the intelligent use of stand- 
ard formulas. 

Standard formulas and. full di- 
rections for curing sweet pickle 
meats have been published by 
THE NATIONAL PROVISIONER. 
Subscribers can obtain copies by 
sending in the following coupon, 
accompanied by 2-cent stamp: 
The National Provisioner: 

Old Colony Bldg., Chicago, Ill. 


Please send me copy of formula and 
directions for “Curing S. P, Meats.” 
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— 
Repairs and Income Tax 

A western packer interested in the in- 
come tax’ articles appearing in THE 
NATIONAL PROVISIONER from time to time 
presents a problem which is troubling him 
in making preparations for his 1925 in- 
come tax schedule. 

He has torn out his old killing floor 
and put in a new one. Can this. be 
charged to repairs? 

He says: 

Kditor The National Provisioner: 

Recently we tore out our killing floor and re- 
placed it with a new floor. We do not know what 
the cost of the first floor was, buf we do know 
what the cost of our second floor is. 

Can the cost of the new floor be charged to re- 
pairs or to replacements, and if charged to replace- 
ments, can the replacement charge be made against 
our depreciation reserve? 

The inquirer states that his firm recent- 
ly tore out their killing floor and replaced 
it with a new floor. The cost of the old 
floor is not known, but the cost of the 
new floor is, of course, known. He 
wants to know if the cost of the new floor 
can be charged to repairs or to replace- 
ments. If charged to replacements, can 
the replacement charge be made against 
the depreciation reserve? 

The new killing floor cannot be charged 
to repairs, as it is a capital expenditure. 

Under a recent decision made by the 
U. S. Board of Tax Appeals the unde- 
preciated balance of the cost of the old 
killing floor may be taken as a loss on the 
income tax return. 

In order that this loss may be allowed, 
it will be necessary to determine the 
original cost of the old killing floor and 
the amount of depreciation taken on it 
to the date it was torn out: 

If this cost can be ascertained, the 
proper entry on the books would be to 
credit the building account with the cost 
of the old floor, charge the depreciation 
reserve with depreciation to date of -re- 
placement; and charge profit and loss for 
the balance of cost. Then charge the 
building account with the cost of replace- 
ment. 

If the cost of the old floor cannot be 
determined, the deduction of the loss. will 
not be permitted. In this event, the 
proper entry would be to charge the re- 
placement to the depreciation reserve. 


clini 
Reclaiming Ham Pickle 


An Eastern packer has not been reclaim- 
ing his ham pickle. He wonders if the 
practice is sufficiently profitable at the 
present time to make this worth while. 
He says: 

Editor The National Provisioner: 

Is it considered profitable, with the present prices 
of curing ingredients, to save and re-boil second 
pickle from hams? . 

The inquirer wishes to know if it is 
profitable, with the present price of curing 
ingredients, to reclaim second ham pickle. 

It has proved to be highly profitable to 
do this. Practically all of the large estab- 
lishments work on this basis. It is be- 
lieved that no mistake could be made in 
adopting this practice. 


cecil 

On what meats is the dry or box cure 
used, and what is the formula? Ask THE 
BLUE BOOK, the “Packer’s Encyclo- 
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International Motor Trucks 
For All Jobs That Must Be Done Right 


identified with every phase of industrial 

activity in America. Every day they shoulder 
a surprising percentage of the nation’s important 
transportation burdens. 


[iacetiied with orery are prominently 


Hundreds of Heavy-Duty Internationals are en- 
gaged in exacting municipal work in the leading 
cities of the country. New York for instance uses 
International fleets in many different departments. 
A certain large national institution has more than 
1800 Internationals in its service. Many great 
metropolitan newspapers, the Chicago Tribune, 


for example, one of the world’s most successful, 
and the New York News, with the largest daily 
circulation in America, both use Internationals 
exclusively. The country’s leading railroads are 
using Internationals for their severe service re- 
quirements with great success. 


We can cite you hundreds of examples of owners 
in all lines of business, the country over, and all 
are getting low-cost hauling. That’s the final aim 
of International Trucks—to provide each owner 
with low-cost hauling and that has been the aim 
during more than twenty years of truck building. 


INTERNATIONAL HARVESTER COMPANY 


of America 
(Incorporated) 


606 So. Michigan Ave. 


° “Ss 
International Trucks are NN 


popular everywhere. Put 


your hauling in their hands. a 

Rely on them for steady 

service year by year and \ 
you will get economy to NA \\ 
boot. Sizes—2,000-lb. Speed es 
Truck to 10,000-lb. Heavy- > 
Duty Truck (max. cap.) As fe 

for service, remember that ~*~ 


International has 111 
branches—largest company- 
owned truck service organ- 








ization in the world. £9 
' hs 
Write for A a | 
detail information and - 
address of 


nearest showroom 


Chicago, Ill. 


A fleet of sturdy Inter- 
national SPEED Trucks, 
for fast light hauling. 
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A Page for the Packer 


Defends Right to Shade 


This Salesman Says Trading 
Privilege is Necessary 


Here is a packer salesman who defends 
the right to shade prices in a vigorous 
manner. 

The packer salesman, he’says, should be 
as shrewd a business man as the buyer, 
and should be allowed to exercise what 
he calls “one of the fundamental principles 
of good salesmanship”—that is, trading. 

He says: 


Editor THe NatIioNAL PROVISIONER: 


I have noticed with great interest the 
contributions to the Salesman’s Page re- 
garding the price list and the evils of the 
shading privilege. Here is my theory, 
gleaned from my experience on the “firing 
line.” 

In the first place the salesman is ex- 
pected to get his share of the business in 
his particular territory. He must get suf- 
ficient tonnage to eliminate “windage” 
charges for light cars, if he is working on 
a car route. If working out of a branch 
house he is expected to beat yesterday’s 
tonnage figures. 


Always After Business. 
In other words, regardless of holiday 


weeks, extremely warm weather or the. 


condition of the local market, he is con- 
stantly striving for business. The man on 
the “ground floor” in that territory has a 
fairly good idea of how the situation can 
be handled to the advantage of his em- 
ployer. ; 

The packer in his home plant can figure 
his costs of livestock, the cost of prepar- 
ing, overhead, delivery charges and selling 
expense and arrive at a price that should 
be obtained to net a fair return on the 
investment. But will his prices compare 
favorable with others in all centers on 
which he is operating? 

For instance, if his price on pork loins 
is, say 22c, is the packer satisfied to have 
his salesmen take orders—not sell them— 
at this price when competitors are getting 
from two to three cents.more on them? 
He is not, and shouldn’t be. He wants the 
top dollar, and with a worthy product 
should have it. 


On the other hand, suppose local condi- 
tions are reversed, and due to a glutted 
market the salesman finds that he is two 
cents or so too high. Even though this 
may be only a temporary condition, how 
can he fill his cars? 


Salesman Must Be Trader. 


There is only one way, and that is by 
TRADING, one of the fundamental prin- 
ciples of good salesmanship. It is neces- 
sary to trade profitably with the buyers 
to get the average expected.’ The sales- 
man reserves the right to be as shrewd a 
business man as the buyer. If the sales- 
man is a cent or two under his competitor 
the buyer does not volunteer the informa- 
tion, does he? At least he does not in 
New York State, where I work. 

Those opposed to the principles of trad- 
ing might say that the average packing- 
house salesman does not possess the abil- 


ity to trade and at the same time protect. 


the interests of his employer. That is, 
they will use the shading privilege more 
than the average. If this is true let the 
packer educate the salesmen to the proper 
viewpoint. 

Should a salesman change jobs, as occa- 
sionally happens, the employer still gains, 
and so does the industry. The man has a 
greater knowledge of his industry and is 
more likely to stick with it. In other 


words, make better salesmen, for regard- 
less of all the figuring done at the plant 
he is the one depended upon to show a 
profit after the product has been dis- 
posed of. 

Make the price list a good basis and let 
the salesman be guided accordingly. Make 
him trade profitably. : He can do it, and 
will do it. 

If THE NATIONAL PROVISIONER succeeds in 
its worthy purpose of locating “What is 
Wrong with the Packing Industry,” the 
morale of the salesman is sure to be raised 
to a much higher level. The industry will 
also be benefited, as no business can pro- 
gress any faster than its personnel. 

Gro, D, PENROSE. 
Albany, N. Y. 
Cae ERSTE 


SALESMAN IMPORTANT LINK. 


“No chain is stronger than its weakest 
link.” 

This is an old epigram, but it fits the 
subject of this article so aptly that we felt 
compelled to use it. Picture in your mind 
the result if one or two of these links are 
weak, 

It is all right to “hitch your wagon to 
the star of success,” but with a weak link 
in the chain it avails nothing. This chain 
needs constant watching. 

Links get weak sometimes—sometimes 
they get rusty. It is up to the sales or- 
ganization to avoid these contingencies by 
being constantly on the alert. 

When you think of one of these prob- 
lems, think of all of them—they stand to- 
gether; they fall separated. 

The operating department of your com- 
pany is constantly strengthening the links 
of its chain, and is supplying the sales or- 
ganization with a quality of packing house 
product that leaves little room for im- 
provement. 

Each department has its own chain, its 
own links to watch. Some are long and 
some are short, but every move you make 
is a link in the chain; and the ultimate suc- 
cess of your company depends upon the 
strengthening of the weak links. 

Sell a full line of products—and sell 
profitably—Meat Trade Topics. 

a one 

THEN SHE PASSES THE PLATE. 

“Your wife is very religious, isn’t she?” 

“Why, no; what makes you think that?” 

“Well, every morning I go by your 
house she is singing, ‘Nearer, My God, to 
Thee’.” 

“Oh, that’s just the hymn she boils the 


eggs by. Two verses for soft boiled and 
five for hard.”—“Old Hickory Smoke.” 





A Packer’s “‘Best Bet”’ 


Satisfied salesmen are the best 
assets a packer can have. 

They are loyal, and always on 
the alert to forward the interests 
of the house they represent. 

The right kind of men are 
essential, for often the company is 
judged by the men selling its 
goods. 

How should salesmen be paid 
to get the best results—for them 
and for the house? 

Packer sales Par pace oar pase Cc 
are yours? 
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Salesman 


Quality—Price—Service 
Three Main Essentials to Success 
in Packinghouse Selling 


By Fred Hill. 

(EDITOR’S NOTE.—This is a contribution 
to the “Salesman’s Page” written by a sales- 
man subscriber.) 

There are three main phases of selling 
packing house products. They are quality, 
price and—last but by no means least— 
service. 

By service in this instance is meant de- 
livery, or prompt shipment. 

To consider either of these three phases 
separately is almost impossible. In fact, 
they might very well be considered as one 
phase containing these three parts. 

To take these divisions in the order 
named, we will first consider quality. 

If the salesman has a quality product 
which he knows will stand comparison 
with the product of his competitor—a 
product for which he has to offer no 
apology—he is in a position to sell that 
product. 

And if the product is, satisfactory to the 
purchaser, the price will be of a necessity 
a secondary consideration. To the par- 
ticular buyer, will make very little differ- 
ence so long as it is anywhere nearly in 
line with the price of competitors for a 
similar product. 

This is especially true in the case of 
manufactured products such as_ bacon, 
hams, sausages and lunch goods. 

Those Who Want to Buy Cheap. 

There are some buyers, however, to 
whom quantity and price are the only con- 
sideration. To such buyers it is necessary 
to sell inferior products. And as a rule, 
this class of buyer is valuable only for 
a dumping-ground for any accumulation of 
inferior products. 

Service, the last-named point, means 
prompt shipment or prompt delivery, and 
in these days of rapid transit has become 
of paramount importance in the successful 
sale of packinghouse products. 

The salesman who can deliver his goods 
in the shortest time, and in the best con- 
dition, has a very decided advantage over 
the salesman who has any element of un- 
certainty about the time and condition of 
delivery. 

ciples 
TIPS FOR MEAT SALESMEN., ' 

Here is what one firm tells its salesmen: 

“Our meats are known as premier cuts 
because the merchant has no loss from 
ragged edges or rough ends. Every piece 
is perfectly trimmed so that the ends are 
just as profitable to the dealer as the slices 
from the center. Shrinkage, too, is reduced 
to a minimum. 

“Our products may cost a little more, 
but they are worth more, and they give 
more satisfaction to the consumer than the 
bargain kind. 

“Our hams and bacon, you know, are 
always fresh. We never have any old- 
cured stock .on hand.”—Miller & Hart. 

inate tation 


Do you use this page to help you in 
your business, Mr. Salesman? 
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Government’s Fall Pig Survey is Bullish 


Fewer pigs in the first half of 1926 than 
were received in the same period of 1925 
are indicated in the December 1 pig survey 
covering the 11 Corn Belt states, just is- 
sued by the U. S. Department of Agri- 
culture. 

This assumption is based on the fact 
that there was a decrease of 14.6 per cent 
in the number of sows farrowing in the 
Corn Belt in the fall of 1925, compared 
with those of the previous fall, and that 
fewer pigs were saved from these farrow- 
ings. 

The total decline is estimated by the de- 
partment at 1,800,000 head, which would 
make the 1925 pig crop the smallest since 
1920. 

This is a bullish statement, and one that 
may be reflected in the hog market. At 


the same time, packers should remember ~ 


there is much reason to believe the hog 
supply will be adequate for domestic de- 
mand, and for the limited foreign outlet 
that seems to be in prospect. 

Packers learned one lesson in 1925, and 
that was that the ultimate consumer draws a 
line quickly and sharply when the price of 
finished product goes beyond a certain level. 

This is an important point to keep in 
mind when thé price paid for hogs is 
under consideration. Getting the hogs at 
any price has sometimes been found a 
questionable policy. 

The full text of the government state- 
ment is as follows: 

What the Government Says. 

A decrease in the supply of hogs avail- 
able for market next summer and little 
change in the supply of hogs for the late 
fall and winter of 1926-27 compared to 
this fall and winter, is indicated by the 
preliminary tabulation of the December 
pig survey of the U. S. Department of 
Agriculture. This survey was made as of 
December 1, in cooperation with the Post 
Office Department, through the rural mail 
carriers. 

The survey shows a decrease of 14.6 per 
cent in the number of sows: farrowing in 
the 11 Corn Belt states in the fall of 1925 
compared with the fall of 1924. 

The number of pigs saved in the fall 
of 1925, however, is shown as only 12.4 
per cent smaller than in the fall of 1924, 
since the number of pigs saved per litter 
was reported to be somewhat larger in 
1925. 

The number of sows bred or to be bred 
for spring farrowing in 1926 is shown 
as 11.1 per cent larger than the number 
that actually farrowed in the spring of’ 
1925. Previous surveys have shown that 
the sows that actually farrowed in the 
spring have fallen from 8 to 10 per cent 
short of the number reported bred in the 
previous December. 


May Get More Pigs. 

This would indicate only a small in- 
crease in the number of sows to farrow 
next spring compared to last. It is pos- 
sible, however, that because of the com- 
paratively high prices of hogs and the 
very favorable feeding ratio between hogs 
and corn, the number of sows finally 


¢ 


bred and farrowing next spring may ex- 
ceed the number reported on Decem- 
ber 1. 


The decrease of 12.4 per cent in the fall 
crop of 1925 in the Corn Belt states is 
equivalent to about 1,800,000 pigs. This 
follows a reported decrease of 10.6 per 
cent in the spring crop of 1925, equivalent 
to about 3,500,000 pigs. The total indi- 
cated reduction for the year is between 
5,000,000 and 5,500,000 pigs. The total pig 
crop of 1925 in the Corn Belt as indicated 
is the smallest since 1920. 


Conditions in Various States. 


Of the most important hog states, Iowa 
and Illinois show less reduction in fall 
pigs than the Corn Belt as a whole, these 
being 5.1 and 4.6 per cent reductions re- 
spectively. Nebraska with 18.9, Ohio with 
19.2, Indiana with 17.0 and Kansas with 
20.2, report the largest reductions. 

The largest increases in sows bred for 
next spring are in Iowa 13.7 per cent; 
Illinois 12.2 per cent and Wisconsin 17.2 
per cent. Ohio reports the smallest in- 
crease, 3.4 per cent. The other states 
show increases of from 8 to 11 per cent. 

The complete results of the December 
survey, for both the Corn Belt and the 
United States, showing the. detailed fig- 
ures by states and regions, will be issued 
about January 11. 


sath adie 


MEAT IMPORTS AT NEW YORK. 


Imports of meats and meat products re- 
ceived at the port of New York for the 
week ending Dec. 19, 1925, are reported 
officially as follows: 


Point of 
origin. Commodity. 


Canada—Pork tenderloins 
Canada—Smoked pork 
Germany—Sausage in tins................. 
Germany—Sausage, loose ................. 
Norway—Smoked mutton carcasses. . 
So. America—Frozen beef................ 

So. America—Frozen mutton.............. 

So. America—Beef tenderloins............ 

Holland—Smoked hams .................. 

Holland—Country dressed calves, carcasses 1,895 
Holland—Country dressed hogs; carcasses. 128 
Holland—Country dressed mutton carcasses 153 
Holland—Country dressed goats, carcasses. 93 
Holland—Veal saddles ............s%.0005 44 








Short Form Hog Test 


Do you know each day how 
your hogs “cut out”? 

Do you know how to figure all 
operating charges and expenses so 

as to get at your cutting profit or 
ies per day or per cwt.? 

THe Nationa Provisioner’s 
revised Short Form Hog Test 
enables you to keep track of this 
each day. 

If you want a supply of these. 
test forms for daily figuring fill 
out the following and mail it at 
once: 

The National Provisioner, 

Old Colony Bldg., Chicago. 


Please send me copies of the 
Short Form Hog Test for daily figur- 


City. 


Single gaptee, pod — or more, ic each; 
quantities, at 


© SO eee eee eee eee essere eeeseeeeees 

















December 26, 1925. 


BRITISH PROVISION CABLE. 
(Special Cable to The National Provisioner.) 
Liverpool, December 24, 1925. 
Pure refined lard moderately active. 
Quotations on boxed meats tending lower; 
supply fairly plentiful for holiday season. 
American packers apparently offering 
very sparingly for January shipment. Pur- 
chases of A. C. hams, light averages, have 
been made on a fairly large scale for Janu- 
ary to March and January to June ship- 
ment, at a price equivalent to about 21 to 
21%c American funds. Offerings from 
consigned stocks very moderate. More 
activity expected after the holiday season. 
Today’s quotations are as _ follows: 
Shoulders, square, 92s; picnics, none; 
hams, long cut, 115s; American cut, 120s; 
bacon, Cumberlands, 106s; short backs, 
114s; bellies, clear, 110s; Wiltshires, 112s; 
Canadian, 117s; spot lard, 75s. 
i 
CURRENT LARD STATISTICS. 
Lard produced, consumed and stocks on 
hand, including both domestic consump- 
tion and exports for the first 11 months 
of 1925, with comparisons, are reported 
as follows: 
LARD PRODUCED, CONSUMED AND STOCKS 
ON HAND. 


(A) (1) PRODUCED. 

















1924. 
Pounds. 

227,689, 
188,348,000 
177,602,000 

1277, 170,096, 
183, 167,289,000 
SEE ade ehceie irevs0 widinre ds 124,507,000 166,851,000 
ME ei Lah dvs Gn a's soe wn ote 118,969,000 177,565,000 
MEE: -cihews ba 6 See's a Oe 90,421,000 121,584,000 
September ............. 84,972,000 103,645,000 
Sn eee eee 104,288,000 106,781,000 
OEE. ics paeadhe cd 106,148,000 130, 184, 000 
TN oun sxe hin aoe 1,322,667,000 1, 737,634,000 

CONSUMED. 
(B) (2) Exports. 
January pee 0s ih ahena se 545,775 136,153,858 
ea re een 61,475,724 102,396,223 
are . 102,955,004 
April 75,348,120 
Dp ppiahidveincebewst 65,479,648 
June 61,859,752 
July ... 89, 154,743 
August 77,736,745 
September 62,273,117 
Me Eh FER ie 62,112,413 
November 51,560,229 
J a aaa Bas Not available 892,029,852 
(C) Domestic 
PNET 'c c velb'co'eaaars aoc 61,988,225 86,745,142 
EE EE 60,998, 276 71,471,777 
March 57,534,996 
78,152,880 
76,177,352 
80,420,248 
91,258,257 
68,843,255 
UE. <5 o04ts $b:e'eule-s 65,662, 76, 849, 883 
SET ) gk oa <oveeaagha ,088, 607 97,160,587 
WOTOMMGE 6 occ cccceis Not available 74,616,771 
ER RT Bb Not available 859,231,148 
TOTAL 

eS 142,534,000 222,899,000 
RT wind bane anle de 122,474,000 173,868,000 
March 116,761, 160,490,000 
153,501,000 
1 280,000 
964 180,413,000 

. 146,580, 
September ............. 128,070,000 144° 123; 000 
Fe eee 138,658,000 159,273,000 
November ............. 110,093,000 126,177,000 
BO Shot seep’ 1,350,405,000 1,751,261,000 


(D) STOCKS HELD END OF MONTH 





On hand beginning year. BS 049,000 49,340,000 
January 54, 130,000 
February 68,610,000 
arch 85,722,000 
102,317,000 

+b bpaytessss ah saes 27,949, 
MEE 0nd de die, 6or Ge pete 152,520,000 
ef Po ren ae Ee 149,672,000 
124,676,000 

Salenber ,198, 
October 31,706,000 
POU od sccdwccesion 311, 35,713,000 


(A) Includes entire psention. both neutral and 
other edible by federal inspected plants and also 
production, both neutral and other edible, by plants 
not federally inspected, except a a. small ones, but 
does not include production on far 
Includes both neutral na "other edible lard. 

(C) Apparent consumption. 

(D) Includes stock held in cold storage plants and 
packing house plants only. 

(1) Source:— Bureau it Agricultural Economics, 
=e, ee of Agriculture. 

2) Source: Igy chad of Foreign and Domestic Com- 
merce, Dept. of Commerce, 
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PROVISIONS AND LARD 


WEEKLY REVIEW 


All articles under this head are quoted by the barrel, except lard, which is quoted by the hundredweight in tierces, 
pork and beef by the barrel or tierce and hogs by the hundredweight. 


Trade Light—Prices Steady—Hog Move- 
ment Fair—Maintained Domestic Dis- 
tribution. 


Developments have been without very 
distinct character the past week. The 
movement of both hogs and product prices 
has been narrow and without much fea- 
ture. 

The high and low on hogs for the month 
so far has been from $11.40@10.40, while 
the range on lard has been from $14.40@ 
13.72 and back above the $14.00 line again. 
May ribs have shown a fluctuation of 
around 65c. 


Future Level Uncertain. 


This lack of fluctuation in either hogs or 
products has been evidence of the absence 
of any distinct ideas as to the possible 
level later in the winter. With the prices 
as they have been averaging, there is a 
fairly quiet steady trade with a limited 
export interest, but enough domestic dis- 
tribution to take care of the movement. 

Shipments of meats and lard compared 
very favorably with last year from leading 
points. In the period from the end of 
October to date, the receipts at Chicago 
have shown some increase in meats over 
last year, the gain being 14,000,000 Ibs., 
while there has been a loss of 8,000,000 
Ibs. in the loss of lard. On thé other hand 
the shipments of meats have decreased 
10,000,000 lbs. which with the same local 
production would have indicated a consid- 
erable accumulation in local stocks. 

Shipments of lard have decreased 18,- 
000,000 Ibs., making a net change in the 
movement of about 10,000,000 Ibs. 


Hog Movement Smaller. 


The hog movement for the past week 
showed an important decrease compared 
with last year again. The total for the 
week at leading points was 683,000 against 
719,000 the preceding week and 1,111,000 
last year. Since November Ist the re- 
ceipts have been 4,362,000 against 6,292,000 
last year. This huge decrease in the 
movement is one of the principal influ- 
ences in the wide spread of hogs and corn 
and the big feeding margin. 

The decrease in the packing movement 
at Chicago compared with last year 
readily explains the change in the ship- 
ments from Chicago. From November 1 
to Dec. 19, Chicago hog packing has been 
919,000, against 1,748,000 last year, 1,831,- 
000 two years ago, 1,380,000 in 1922, 973,- 
000 in 1921, and 1,189,000 in 1920. 

The decrease in Chicago packing com- 
pared with last year is 829,000 hogs. The 
decrease in the packing makes such a 
huge difference in the production that it 
is rather surprising that the shipments 
have not been on a smaller scale than the 
figures reported. 

Hog products developed further strength 
later in the week, due to covering on De- 
cember lard, buying on grain strength, 


good clearances again this week and the 
unexpected reduction of the corn crop to 
2,900,000,000 bu., or 200,000,000 bu. less 
than expected, due to revision of acreage 
on census returns. 

Some are strongly of the opinion that 
the movement will continue to be so dis- 
appointing the next two months as to 
make a product inadequate at the price 
to fill the domestic demand, regardless of 
any exports. The comparison of prices 
seems to indicate that the higher figures 
which prevailed earlier in the year did not 
materially influence the domestic distribu- 
tion, and it was not a question of price 
which affects. the domestic use as it does 
the foreign demand. 





The Trading 
Authority 


Market prices based on actual 
transactions, and unbiased re- 
ports on .the condition of the 
markets, are given each day by 
THe NATIONAL PROVISIONER’S 
DAILY MARKET SERVICE. 

Market prices and transactions 
on provisions, lard, sausage meats, 
tallows, greases, etc., at Chicago 
are given, together with Board of 
Trade prices, hog market infor- 
mation, etc. Export markets also 
are covered. 

This service has become the 
recognized trading authority, and 
is used by packers, wholesalers, 
brokers and others as a basis for 
their prices, for settling claims, 
pricing inventories, etc. 

THE DAILY MARKET 
SERVICE is mailed at the close 
of trading each day, and subscrib- 
ers are furnished with a hand- 
some leather binder for filing the 
reports for record and compara- 
tive purposes. Telegraphic serv- 
ice (messages collect) is also 
available to subscribers at all 
times. 

If you want to keep posted on 
the markets every day, fill out the 
coupon below and mail it. Sub- 
scription is at the rate of $1 per 
week, or $48 per year, payable in 
advance: 

The National Provisioner, 
Old Colony Bldg., 
Chicago. 


Please send me information about 
the DAILY MARKET SERVICE: 


Name ....eee- 9 vevereshevenesouesgeese 
Street ... Cccecsesverscceoees 
City > oo URRR: cece ceveses 








With the general employment through- 
out the country, there should be no basis 
for expecting any falling off in the con- 
sumption of meats. In lard the situation 
is different, as the competition of oil is 
a very serious factor. This is shown in 
the oil distribution report just issued, in- 
dicating continued excess of domestic dis- 
tribution over last year and the excess is 
at the expense of other fats, largely lard. 


Oil Production Uncertain. 


Reports have been rather conflicting as 
to what will be the total production of oil 
this year. With the larger cotton crop 
there, should be a material increase in the 
production which can only be marketed 
at the expense of other fats. 


Feeding costs are still at avery remun- 
erative position compared with livestock 
values. The hog-corn ration is very wide, 
and the recent action of the corn market 
has tended to still further broaden the 
spread. Hogs, however, are about down 
to the low of the recent movement and 
corn is a little over’ the low point, but 
there is so much of the inferior quality 
corn that the actual cost of feeding is still 
very low. 

Prices for other livestock are also on an 
attractive basis, and the feed production 
this year outside of hay was so large in 
the leading hog states that there seems 
to be every reasonable ground for ex- 
pecting a wide spread in hog-corn prices. 


Feeding Situation Attractive. 


With an enormous corn crop in the 
large producing hog states and a rather 
moderate hog crop in the producing 
states, the situation is one where the feed- 
ing situation is unusually attractive. 

What the problem is for corn prices 
later seems to be rather problematical. 
There has been no export demand of any 
volume. Even the decline of about 7c in 
the price of corn did not attract any ex- 
port interest at the seaboard, the Euro- 
pean buying being satisfied by the free 
movement from other countries where 
there is not the feeding demand for corn 
as in the United States. The situation is 
such that these countries with surplus 
corn must sell the corn on the basis of 
the world’s markets and in the United 
States the price of corn is not made by the 
world markets but by the price of live- 
stock. 


PORK—The market was dull and weak 
with mess New York quoted at $34., family 
$36@38; and fat backs $31@36. 

at Chicago, mess pork was quotable at 


LARD—The market was barely steady 
with a moderate demand and irregularity 
in hogs, but there was no pressure of ac- 
tual lard on the market. At New York, 
prime western quoted at $15.00@15.10; 
middle western $14.85@14.95; city $14.75, 
refined continent 155; South America 
163%, ; Brazil kegs 1734c and compound 
12@12c. 

At Chicago regular lard in round lots 
12%4c over December, loose lard 65c under 
December and leaf lard 65c under Decem- 
ber. 

BEEF—The market was firm with de- 
mand fair, and mess New York quoted at 
$25@27; packet, $25@27; family, $28@30; 
extra India mess, $45@47; No. 1 canned 
corn beef, $3; No. 2, $5.25; 6 Ibs., $18.50; 
pickled tongues, $55@60 nominal. 








SEE PAGE 85 FOR LATER’ MARKETS. 
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See Our Exhibit 


at 
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You are Invited to Inspect 
the Following Products 


If you attend the Chicago Power Show, visit 
our booth and inspect the following products, or 
see them in operation at our factory: 

Apparatus to control Temperature 
Humidity of Rooms. 

Hot Water Tank Regulators. 

Regulators used on industrial processes to 
control temperature of Liquids, Gases and Air. 

Thermostatic Regulators to control the mixing 
of Hot and Cold Water, Steam and Cold Water, 
and Hot and Cold Air, to deliver a mixture at 
any uniform temperature desired. 

Pressure Reducing Valves—High Pressure 
Steam Traps—Dial Indicating Thermometers— 
and the Powers Shower Mixer. (3366) 


and 


THE POWERS REGULATOR Co. 
34 years of specialization im temperature contre! 
2725 Greenview Ave., Chicago 
35 Branches See your Telephone Directory 
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BOSTON MEAT SUPPLIES. 


Receipts of western dressed meats and 
slaughters under federal and city inspec- 
tion at Boston, Mass., are officially re- 
reported as follows for the week. ending 
December 19, 1925, with comparisons: 


Week Cor. 
ending Prev. week 
Western dressed meats: Dec. 19. week. 1924. 
Steers; carcasses.......... 2,195 2,222 3,396 
Cows, carcasses........... 7,626 2,509 2,497 
Bulls, carcasses.......... 48 34 102 
Veals, carcasses.......... 1,723 1,649 1,952 
Lambs, carcasses.......... 3,268 15,877 16,810 
Mutton, carcasses........ 559 Ti2 
oa inne s'bi-ns po 712,975 656,937 906,906 
Tocal slaughters 
i chdlana cb dh onphancee 2,287 2,241 8,093 
EE Waceds5en 6d0dccones 1,551 1,736 2,479 
DEL? Sabnvwireoes un stvedus 14,937 17,386 40,176 
SE. \ ib aduscgs vecovieese 4, 5,083 4,628 
a 


EXPORTS OF PROVISIONS. 


Exports of provisions from the Atlantic and Gulf 
ports for the week ending Dec. 19, 1925, with 











com- 

parisons: 
PORK, BBLS. 
From 

Week Week Nov. 1, 1925. 

ended Dec. ended l to Dec. 

To 19, 1925. 20, 1924. 19, 1925. 

United Kingdom... 213 25 465 

Continent ......... a 15 1,332 

West Indies ..... 105 85 1,205 

isch cossces 318 125 3,002 


BACON AND HAMS, LBS. 
United Kingdom ...... 5,945,250 7,926,500 44,285,700 








eee 307,000 1,164,500 6,770,500 
Sth. and Ctl. America. ....... TEGO. cincieoans 
DCE: hitvesseus” ecaseee.”. neeeebe . 
a 110,000 182,500 
cw bees + pnt dlaine 6,252,250 9,301,000 51,264,700 
LARD, LBS. 
United Kingdom ...... ‘ 617,182 4,943,650 29,732,030 
ER, a vesncernssoe 2,977,980 15,839,756 24,095,890 
Sth. and Ctl. America. 357,000 "300 1,304,000 
West Indies .......... 534,000 70,047 1,090,000 
Other countries ...... ....... 7,100 5,600 
BNE inane cgbkas wees 8,486,162 20,870,353 56,227,520 


RECAPITULATION OF THE WEEK'S EXPORTS. 





-51,264,700 87,786,960 
» Ibs. ....56,227,520 83,428,066 
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Argentine Meat Trade 


European Outlet Affected by 
Varied Conditions—A Poor Year 


Buenos Aires, Dec. 7, 1925. 

Exports of cattle and frozen or chilled 
beef from the Argentine in 1925 will not 
be so great as in 1924. This is partly due 
to the severe drought last year and partly 
to the bad financial state of the European 
consuming countries. France and Italy 
want foreign meats badly, but the de- 
preciated franc and lira are great obstacles 
to liberal meat imports. 

Germany as an importer of 100,000 tons 
of frozen beef yearly has not sufficient 
cash on hand to pay for the big quantities 
of meat and other foodstuffs her sixty 
million inhabitants require. 

The agrarian movement in Spain had to 
give way before the needs of the inhabi- 
tants in the larger Spanish cities where 
imports of frozen beef have re-com- 
menced. But it is especially the Spanish 
Moroccan war which hampers meat im- 
ports, as that war costs Spain great sums 
of money daily. 

Beef Outlook in Argentina. 


Prices for best quality bullocks in the 
Argentine, fit to be exported as chilled 
beef to England, were down to $6.00 per 
100 Ibs., but have recently risen to $650. 
The fine outlook for plenty of alfalfa will 
undoubtedly bring to market during the 
Argentine summer great quantities of 
choice cattle. 

Those saladeros in the northern. pro- 
vinces which especially produce jerked 
beef, boneless, salted and dried meats 
have had a bad season. Their killings 
were curtailed and much smaller by the 
competition of the frigorificos, and the 
Brazilian markets for jerked beef have 
shown very little activity until now. Con- 
sequently the saladeros will not start 
killing in December or January, but very 
probably in February, or even March, 
when the stocks of jerked beef have been 
disposed of. This may give the frigorificos 
a chance to buy a little cheaper than 
otherwise would be the case. 


Not a Good Meat Year. 


In general, one can say that 1925 has 
not been-a good year for the meat packing 





Figure Every Day 


The value of the Short Form 
Hog Test is like everything else— 

You get out just about what 
you put in! 

If you take an interest in this 
daily figuring of your hog cut- 
outs, you will get something out 
of it. 


No test form will suit every- 
body. You must make your own 
tests. 


Take this Short Form Test, 
adapt it to your own method of 
cutting, and figure it out. 

But whatever you do—fgure! 
Know where you are at! 
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industry in South America. The great 
drouth last year reduced the stocks of 
cattle in Chile, and the government since 
the middle of October has cancelled the 
tariff on live cattle, so that imports from 
the Argentine, via the railway over the 
maintains, at present are 1,500 head week- 
ly, going to Valparaiso and Santiago. 

In October an embargo was put on live 
cattle by the Portuguese government to 
protect the interests of the Portuguese 
cattle industry. Portugal appears to have 
a real need for foreign meat or live cattle, 
and permission to continue to bring in 
live cattle is desirable. 

The new German tariff on all kinds of 
meat and live cattle has induced the 
Argentine producers to apply to their 
government for retaliation measures. 

German Tariff Troubles. 

Although this new German tariff has 
only been in effect since October—that is 
to say, two and one-half months—the high 
meat prices have already shown that a 
duty on frozen meat would have a dis- 
astrous effect. As soon as the 80,000 tons 
of frozen meat, to be imported by muni- 
cipal authorities free of duty, are brougiit 
in, larger quantities free of duty will be 
required, or dissatisfaction can be expect- 
ed from the city workers. 

The authorities in Madrid, capital of 
old Spain, recently put in jail many of the 
city butchers, charging them with abuse, 
because they asked too high prices. At 
the same time orders to the cattle dis- 
tricts were sent out to supply live stock. 
Scarely anything came on account of the 
scarcity and the fear that the city author- 
ities would fix the price. The result was 
that Madrid was without meat, that the 
butchers were released and frozen meat 
imports were again allowed. 

Sai 
NEW YORK MEAT SUPPLIES. 

Receipts of western dressed meats and 
local slaughter under federal inspection 
for New York City, N. Y., are officially 
reported for the week ending Dec. 19, 
1925, with comparisons, as follows: 


Week Cor. 
ending Prev. week 
Western dressed meats: Dec. 19. week, 1924. 
Steers, carcasses... 9,244 8,615 8,956 
Cows, carcasses.... 1,552 1,160 1,8171%4 
Bulls, carcasses.... 192 84 128 
Veals, carcasses.... 10,509 12,203 13,075 
Hogs and pigs..... ....... 209 
Lambs, carcasses... 29,834 25,971 23,816 
Mutton, carcasses. . 4,548 5, 3,238 
Beef cuts, Ibs.... 312,556 380,626 189,636 
Pork cuts ........ 1,417,795 1,615,427 1,450,708 
Local slaughters 
SD. a cdvaesuwass 10,080 9,988 11,546 
SND. va 40 sp athe eis & 13,022 16,176 16,435 
MEG itvmeeiciacs 62,651 63,672 75,748 
Re ee 41,105 50 132° 49,148 
—_ 


PHILADELPHIA MEAT SUPPLIES. 


Receipts of western dressed meats and 
local slaughter under city and federal in- 
spection at Philadelphia, Pa., are officially 
reported as follows for the week ending 
December 19, 1925, with comparisons: 


Week Cor. 
ending Prev. week 
Western dressed meats: week. 1924. 


Dec. 19. 





Steers, carcasses 2,967 2,819 
Cows, carcasses .. 1,168 1,173 
Bulls, carcasses . 162 188 
Veals, carcasses ... 2,344 2,587 
Lambs, carcasses . 8,213 8,036 
Mutton, carcasses 1,259 1,299 
DOs BOs aie svancecscees 511,299 459,124 555,012 
local slaughters: 
RAND: ocicnreconiccessegs 056 2,224 1,468 
Se eae a 2,739 2,849 1,869 
Be ere 16,948 23,65 2,250 
SGU on cnvey onwsges toss 5,330 5,759 5,114 
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TALLOW.—The market for tallow the 
past week has been quiet and steady but 
featureless as far as operations were con- 
cerned. The holiday season with its dull- 
ness in all commodity markets was quite 
noticeable in tallow as well. 

However, buyers and sellers were apart. 
And while producers appeared to be well 
sold up and are not offering very freely, 
the consumer is inclined to operate in a 
hand-to-mouth way, being more or less 
satisfied in general that the trend of prices 
will continue downward well into the new 
year, and with the opinion prevailing that 
the weight of the large corn crop will ulti- 
mately be felt in this market. 

At New York special was quoted at 
954c; extra, 93%c, and edible 114@11%c. 

At Chicago the tallow and other grease 
markets felt the holiday lull to a consid- 
erable extent, and prices were barely 
steady. At Chicago edible was quoted at 
10c, prime packer, 934@9%c; No. 1 at 9c, 
No. 2, 8%c. 

The tallow and grease markets were 
greatly shocked by the sudden death 


of Walter D. Hathaway of Colgate & Co. . 


while addressing a_ convention of Colgate 
salesmen in the office in Jersey City last 
week. 

At Liverpool Australian tallow was un- 
changed for the week with fine quoted at 
45s 6d and good mixed at 44s 6. 


STEARINE.—The market for stearine 
has been quiet and weak, prices dropping 
to new low ground for the move this week 
with a limited demand in evidence with 
small sales in the east at 1234c New York 
with the market quoted at that figure. 

At Chicago the market for stearine was 
dull and barely steady with oleo quoted at 
123%4@13c. 

OLEO OILS.—The market was dull 
and irregular with the better grades easier 
and the lower grades nominal with de- 
mand limited to immediate requirements 
and offerings fair. At New York extra 
sold at 133¢c; medium quoted at 12c and 
lower grades, 1134c nominal. 

At Chicago extra was quoted at 13@ 
13%(c. Se 
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LARD OI1L.—The market was very 
steady with some improvement in con- 
suming demand in evidence, and with a 
fairly firm market in raw materials. At 
New York edible quoted 17%c; extra 
winter, 1434c; extra, 14%4c; extra No. 1, 
13%c ;No. 1, 13%4c; No. 2, 13c. 

NEATSFOOT OIL.—lInactivity was 
generally in evidence in this market with 
‘business more or less routine in character 
and the undertone quite steady. At New 
York pure quoted at 15%c; extra, 1334c; 
No. 1 at 13%c, and cold test at 18%c. 

GREASES.—The market the past week 
in the east has been easier, with some in- 
crease in offerings, and ‘with demand 
rather slow. Buyers were holding off 
awaiting developments in other directions, 
and also influenced by the holiday sea- 
son. This resulted in a situation where 
buyers and sellers were fully a quarter 
cent apart in their ideas. 

Producers were not inclined to press 
sales, apparently satisfied that the market 
for greases will be fairly well maintained 
into next year, while in all buying quar- 
ters the disposition is to expect a gradual 
easing in greases of all kinds, partly the 
result of the large corn crop during the 
next three to six months. 
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At New York yellow and choice house 
were , gnoted at 8144@8%c; A white, 9%4c; 
B white, 9@9%c, and choice white Ilc 
nominal. 

At Chicago the market was reported 
feeling the holiday dullness to a great ex- 
tent, and while quiet, was somewhat 
easier. At Chicago A white quoted at 
9'%4c; B white, 9@9%c; yellow, 84@8%Kc; 
brown, 8@8%c, and choice white, 10c. 

saheliliiea 


| Packinghouse By-Products 


Chicago, December 24, 1925. 
Blood. 


High grade ground blood for feeding 
purposes was held at $4.50 and for fertilizer 
at $4.00, with crushed and unground 
wanted at around $3.75. However, most 
buyers show very little interest. 

Unit ammonia. 


Ground, 10 to 12% ammonia.............. $3.90@4.25 
Crushed and unground 3.65 


Digester Hog Tankage Materials. 


With best high grade ground held at 
$4.75 and similar grade of unground at 
$4.50 and plain to choice grade $4.00 to 
$4.35, trade was lacking in volume. 
Buyers’ ideas were fully 25c per unit under 


those figures. 
Unit ammonia. 


Ground, 10 to 12% ammonia............ $4.35@4.50 
Unground, 11 to 18% ammonia............ 4.10@4.25 
Unground, 7 to 10% ammonia............ 3.75@4.00 


Fertilizer Tankage Materials. 


High grade ground reached $3.25 and 
7 per cent ground $3.00, while the general 
run of unground was wanted at $2.65 to 
$2.75. Hoof meal was held at $3.50 against 
counterbids of $3.25. Pig toes made 
$32.00 and hoofs $42.00. 

Unit ammonia. 


High grade, ground, 10-12% ammonia. .$ ys 3.30 
Lower grade, ground 6-9% ammonia..... 


10 
Medium to high grade, unground........ 375 3.00 
Lower grade and renderers’, unground.. 2.40@ 2.65 
Hoof meal .....cccccccccccccvcncesesece 3. 3.50 
Grinding hoofs, pig toes, dry, per ton... 32.00@42.00 


Bone Meals. 


Dullness continued to dominate this 
branch of the trade, sellers and buyers 
being anywhere from $2.00 to $5.00 per 
ton apart in their views. 


Per Ton. 
Tee: ROS AONE ksicg s cin.ccivcnnsousescocee $28.00@48.00 
SICA, GOCE 6. 0ckc cvs cnecesbeyenycc csc 25.00@40.00 
SLOAM, UNSTOGRE. <6. cccccwceesccscveses 19.00@23.00 


Cracklings. 


All prices changes tended downward. 
Buyers’ prevailing bids were 90c to $1.00 
per unit protein delivered for hard pressed 
lots. No let-up in the demand for soft 
pressed, especially for pork, prime coun- 
try soft reaching $85.00. 

Per Ton. 
Pork, according io grease and quality. .. .$65.00@85.00 
Beef, according to grease and quality.... 40.00@60.00 


Bones, Horns and Hoofs. 


Demand for mixed carload lots con- 
tinued good with prices firm at last week’s 
advance. 


Horns, unassorted 
Culls 
Hoofs, unassorted . 
Round shin bones, “unassorted 
Flat shin bones, unassorted ........... 

Thigh, blade and buttock bones, unasst. 38. 00@ 42, 00 


(NOTE—Foregoing prices are for mixed carloads 
of materials indicated above.) 


Seem eee ee eeeeeseeerereeeeeeeee 
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Glue and Gelatine Stocks. 


Prices advanced $1.00 to $2.00 all along 
- line for deliveries over the next 60 
ays. 


Per Ton. 
A IE ORT ROE o's oo 50 5 4 KAS tte Nan ee $25. D31.00 
Rejected manufacturing bones........... 42.00@43.00 
RS wrainde kcadiccs > se eaee bbs acarent 29. 31.00 
Cattle jaws, skulls and knuckles........ 33.00@34.00 
Junk and hotel kitchen bones........... 26. 28.00 
Sinews, pizzles and hide trimmings...... 23.50@ 24.50 


Animal Hair. 

All price changes tended downward, 
buyers assuming a very bearish attitude. 
Numerous resale lots are pressing on the 
market. 





CO ls Os we abe 's covcadededsdsathecovns 
PHL TS fawes.ckadoconeeepen ass 

BRR RE eyes ha ee yer Pars 

Cattle switches (115 to 100), each........ 

Flowee tale, COCR .occccccccccenccecccesses 45 
Horse mane hair, green, Ib.............04: 14 15 
Unwashed dry horse mane hair, lb......... 19 20 
Pulled horge tail hair, Ib............0s0000. 45 @50 


Pig Skin Strips. 
Until sellers and buyers get nearer to- 
gether this branch of the trade will con- 
tinue dull and lifeless. 


Prime No. 1, tanner grade, per Ib........... 6 @7% 
Edible grades, unassorted...........+.-+00005 4144@5% 


EET USE 


EASTERN FERTILIZER MARKETS. 
(Special Report to The National Provisioner.) 
New York, Dec. 22, 1925.—Quite a few 

sales of tankage were made at $4.25 & 

10c basis f.o.-b. New York for December, 

January shipment and producers are now 

holding firm at this figure. On account 

of the holiday season business has been 
very quiet in the fertilizer line. 

Sales of South American tankage were 
made at $4.15 & 10c and blood at $4.15 
c.i. Pacific Coast ports. There is more 
of this material being offered at this 
figure. 

Unground tankage is weak and some- 
what lower in price because of heavier 
offerings and scarcity of buyers. 


CHEMICALS AND SOAP SUPPLIES. 
(Special Report to The National Provisioner.) 
New York, Dec. 22, 1925.—Latest quo- 

tations on chemicals and soapmakers’ sup- 

plies: 

Seventy-six per cent caustic soda $3.76 
@3.91 per cwt.; 98 per cent powdered 
caustic soda, $4. ‘16@4. 56 per cwt.; 58 per 
pig carbonate of soda, $2.04@2.44 per 


"Clarified palm oil in casks 2,000 lbs., 9¥%c 
Ib.; olive oil “f£GGts, 9% @9%c tb.; East 
India Cochin cocoanut oil, 163%c Ib.; 
Cochin grade cocoanut oil, domestic, 15%4c 
Ib.; Ceylon grade cocoanut oil, 14%4c Ib. 

Prime summer yellow cottonseed oil, 
11@11%c Ib.; raw linseed oil, 93@94c gal.; 
red oil, 114@12%c Ib. 

Extra tallow, f.o.b. seller’s plant, 93%c 
lb.; dynamite glycerine, nom. 24c Ib.; 
chemically pure glycerine, nom. 25@28c 
lb.; saponified glycerine, nom. 17%4@18c 
Ib.; crude soap glycerine, nom. 1534c Ib.; 
prime packers grease, nom. 9%4c Ib. 


LARD AND GREASE EXPORTS. 

Exports of lard from New York, Dec. 
1 to Dec. 22, were 25,314,153 Ibs.; tallow, 
133,200 Ibs.; greases, 2,834,800 lbs.; stear- 
ine, none. 








_ THE KENTUCKY CHEMICAL MFG. CO., Inc. 


COVINGTON, KY. Opposite Cincinnati, Ohio. 


Buyers of Beef and Pork Cracklings 
Both Soft and Hard Pressed 
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COTTON OIL SITUATION. 


An analysis of the cottonseed oil situ- 
ation for the months of August, Septem- 
ber, October and November, 1925, with 
comparisons for last season, based on 
Federal census reports, has been prepared 
by Aspegren & Co. It is as follows: 
MOVEMENT OF COTTONSEED AT CRUDE MILLS. 

MILLS 











——Tons Received. 
1925-26. 1924-25. 
On hand beginning of season Roy 21,711 
BOtGhes ed vcovegenseveve , 251 
ST Rie ov ass pe hanenbicasn 1,071,552 611,464 
nies bh Gipisnsue > ano Mmauedleein te 1,306,471 12am 327 
DEEDS dw Sg sna cgle caren 905,611 1,065,882 
SEF Sinn con Hig eee cede ee 3,585,256 3,038,635 
——Tons Crushed-—— 
1925-26. 1924- 
DENT Sg Ch 0c scene sddsecesesadh 113,381 
0 861 315,227 
SEMA wie burn smc eckienie po 811,633 718,863 
ss to Su pintws 6ebdeen 811,905 747,580 
Live sebandesnasssevmann 2,220,780 1,843,820 


Increase or decrease 
stock on hand. 
5-26. 1 25, 


On Js beginning of season. 32,276 21,711 
CET 563600 c0stdenwgn pee <éet » .-155,965 +72,111 
Soclomiber Cuwbechaswian te ciinee +587,691 +296, 
Me ac cnscowsbenddtdestueee +494, 838 +483,31 
EE tau cecese ce shun nete oe + 93,377 +317,552 
On hand end 
of month 
1925-26. 1924-25. 
PSS néene was v ius 188,241 822 
EE Si6cnd weenadSewdnenhe 775,932 
Soi edt chon tases oseed 1,270,770 873,368 
ND * <e'n 0 Siled cons casnepuuve 1,364,147 1,190, 


Tons, 1925-26. Tons, 1924-25. 
Actual. 
*Estimated seed receipts at crude 








mills season 1925-26.......... 5,461,050 4,624,365 
On hand beginning of season... 32,276 21,711 
Neihhincih pnb Ramiele 5,493,326 4.646,076 

Of which is so far crushed -2,220,780 1, ~~. 820 
Destroyed at mi 3: 895 
Seed on hand -1,364,147 1, 190. 920 
Seed still to be received 1,908,070 2 607,441 


1,364,147 tons seed on nant at = Ibs. crude oil 
per ton is equivalent « 395.602 tbs. crude oil, 
=. at 9 per cent refining loss. gt 859,998,393 


barre 
seed still to be received at 290 tbs. 
crade oil per ton, is equivalent to 553.340.300 Ibs. 
crude oil, which at 9 per cent refining loss, equals 
503,539,673 Ibs. refined oil or 1,258,849 Larrels. 
*This estimate is based upon the last Government 
cotton crop report of 15,.603.000 bales, 700 Ibs. «f seed 
to a bale. If subsequent cotton reports should show 
much change from the above figure, we will later 
change our estimate accordingly. 


MOVEMENT OF CRUDE OIL AT CRUDE OIL MILLS 
~~ produced—— 




















~ 1924-25. 
On hand beginning of season 2,660,818 2,613,014 
Mew eadncivess shechesey 33,845, 7,582,741 
RRS 142,939,456 92,378, 
Te epcnge tea baokactah 232,566,005 213,658,590 
eer 233,636,966 224,995, 684 
WE Gontiscesésccencest 645,649,154 551,228,838 
Shipments 
1925-26. 1924-25. 
iC. ws os dasons oc swale ee 26,675,932 16,108,755 
RRR rs 121,519,513 72,618,197 
SEE SGa.n S0rdiev'qedie 04sec 215,518,419 188,118,343 
SEE cence casesehesede 227,992,261 208,506,999 
EE Sn 00600 0.4ss ocean 591,706,125 485,352,294 
Increase or decrease 
stock on hand. 
‘ 1924-25. 
On hand beginning of season 2,660,818 2,613,014 
Sich ace snakes tweoed= +7,169,977 +1,473,986 
September ................ +21,419,943 +19,760,612 
ash bs 20 pn es s swacnind +17,047,586 +25,540,247 
a Se pee +- 5,644,705 +16,488,685 
On hand end of month. 
1924-25. 
August ...... 4,087,000 
September . 23,847,612 
October ;‘ 49,387,859 
November | . 876,544 
DISTRIBUTION a. om. garni ~ 
1, °25. Aug. 3i, °25. 
"* cunt. Pounds. 
NE RSE 2,660,818 9,830,795 
NN ORF eae 635,825 991.655 
In transit to refineries and 
NOE © Sii.cccs's cencabeeed 550,690 7,011,500 
PCat kh coh scot c0he och oh’ 4,847,333 17,833,950 
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Sept. 30, °25. Oct. 31, *25. 











‘ounds. Pounds. 
INS Se wah as Wise So's 0% 0 sane 31,250,738 48, 298, 324 
At refineries 4,504,943 7,198,369 
In transit to refineries and 
CRUNIOD naire Gep cass'ecetes 20,009,610 36,479,460 
BT Bt Pee oh es 55,765,291 91,976,153 
Noy. 30, ’25. 
Pounds. 
| ee Ee Re ae PUY Py ee rare ny | rk 943,029 
Pe ET ney ere eer ‘ 11,316,211 
In transit to refineries and consumers.... 46,073,810 


Rey ee Se ree Pe eee ree 111,333,050 
111,333,050 lbs. crude oil at 9 r cent refining 

= a 101,313,075 lbs. refin oil, or 253,283 
Ire 


CRUSH PER TON. 

During August, 113,381 tons seed produced 33,845,- 
909 Ibs. crude oil, equivalent to 298.5 lbs. per ton, 
or 14.9 per cent compared to 14.2 per cent last year. 

During September, 483,861 tons seed produced 142,- 
939,456 lbs. crude oil, equivalent to 295.4 lbs. per ton, 
or 14.8 ae — com mpared to 14.7 per cent last year. 

During ee 633 tons seed produced 232,566, - 
005 Ibs. pn age 1, equivalent to .5 lbs. per ton, 
or 14.3 per cent compared to 14.9 per cent last year. 

During November, 811,905 tons seed luced 238,- 
636,966 lbs., crude oil, equivalent A 7.7 lbs. per 
~ = or 14.4 per cent compared to 15.0 per cent last 


yeTotal, 2,220,780 tons seed produced 642,988,336 lbs. 
crude oil, equivalent to 289.5 lbs. per ton, or 14.5 
per cent compared to 14.9 per cent last year. 
REFINED OIL. 
—Pounds produced. 














1925-26. 1924-25. 
On amet beginning of season.173,549,345 106,799,632 
BED osc ccecosgscspiosone 19,57 *403 11,226,089 
Pr cRwssaetbous cwase 93,659,912 56, 023,388 
SE Aedes ctccvesteenies 178,665, 4 159,483,513 
rr 183,553,412 176,690,727 
SEE O-3 won st 60+ oentses te 649,005,586 510,173,349 

Delivered consumers. 

1925-26. 1924-25. 
SE. oicawssssne aun ows Of 100,914,601 .983,706 
Tee ree 128,761,993 62,832,984 
SEE wopconcnercaccassesia 158,111,819 133,107,427 
PONE cBS occ biccccn sexs 149,957,629 110,136,298 
EEL. nosneccsonctedapn ed 537,746,042 370,060,415 


Increase or decrease 
stock on hand 


On hand beginning of season 173,549,345 106,799,632 
Se 5 cama’ 004s bo ewe® —81,337,198 —52,757,617 
NEE ns Shomer sccensed —35,102,081 — 
eae +20,553,695  +26,326,086 
a +33,595,783 +4 
On hand end of ‘month 
1925-26 1924-25 
EE ni vi ttc kn aos ite dvs 92,212,147 54,042,01! 
DUET occcosaccscsesscs 7,100,066 47,232,419 
ED. -cddd eas ug ve$esauens 77,663,761 73,558,505 
i __ ee ore fs 111,250,544 140,112,934 


DISTRIBUTION REFINED OIL HOLDINGS. 
Aug. 1, 1925. Aug. 31, 1925. 
Pounds. Pounds. 








oe eee 153,761,854 80, 091, 838 
At other places ............ Be 7,170,087 
In transit trem refineries. . 6,989,033 4,950,222 
GEE nn bas tes ¥ucwscnin eds 173,549,345 92,212,147 
Sept. 30, 1925. Oct. 31, 1925. 

Pounds. Pounds. 
At roGimerbes .... esccccisccs 43,951,068 66,807,448 
At other places ............ 7,086,751 4,633,179 
In transit from refineries.... 6,072,247 6,223,134 
WME 25s tbc ccaectnciecdce 57,110,066 77,663,761 
Nov. 30, 1925. 

Pounds. 
DE MOTI © io sinidncicwodicbd wesc dvcncicccese 98,582,473 
Cg OS eer eee 3,326,882 
In transit from refineries................4. 9,350,189 
DOE | 5c ec ccabynbahira dlnwk bogs ccteces 111,259,544 


AVERAGE REFINING LOSS. 

During August 21,187,670 lbs. crude oil yielded 19,- 
577,403 lbs. refined oil—7.60 per cent loss compared to 
11.59 per cent loss last year. 

During September 100,965,550 Ibs. crude oil yielded 
93,659,912 Ibs. refined oil—7.24 per cent loss compared 
to 7.99 per cent loss last year. 

During October 192,160,180 lbs. crude oil yielded 
178,665,514 Ibs. refined oil—7.02 per cent loss com- 

to 6.79 per cent loss last year. 

During November 200,939,878 lbs. crude oil yielded 
183,553,412 Ibs. refined oil—8.65 oo cent loss com- 
pared to 8.54 per cent loss last yea 

Total. 515,253,278 lbs. crude ofl yielded 475,456,241 
Ibs. refined oil—7. 72 per cent loss compared to 7.87 
per cent loss last year. 

SHIPMENTS OF a OIL. 








26. 1924-25 
BEES > hovtcedcdcnnaeseecas 2,816,782 850,653 
NOR 5 0 6055s 0 sap cwere'e 2,593,890 681,112 
OS RR ER ae 2,978,272 ~*~ 1,640,941 
OS err «... 8,070,977 7,561,688 
OR” nw Sepia st vavosiees 11,459,921 10,734,394 





The Blanton Company 
St. Louis, U. S. A. 
Refiners of 


Yopp’s Code, Eighth Edition 





alad Oil 


Give Us Inquiries on Carloads 
Pleased to Submit Samples 


Selling Agencies at 
New York Philadelphia Pittsburgh 
Memphis 








December 26, 1925. 


—— Domestic pounds. — 



































1925-26. 1924-25. 
yA EE 98,097,819 ,133,0 
nc , ER Ba ie 126,168,103 62,151,872 
MIE, Ss ath hs 5-46 0-9:8'50 ed age 155,133,547 131,466,486 
PEN. Ths nic Ssebus hisaxe 146,886,652 102,574,610 
PEE: bisicc¥borephscebaae 526,286,121 359,326,021 
Total pounds. 
1925-26. 1924-25. 
August ... . -100;914,601 63,983,706 
September . -128,761,993 62,832,984 
October ... . .158,111,819 133,107,427 
November . -149,957,629 110,136,298 
BEE occdcadencevocteders 537,746,042 370,060,415 
REFINED OIL—Summary in Barrels of 400 Pounds. 
Produced. 
1925-26. 1924-25. 
ee See 433,873 266,999 
EO Oe peer 48,944 28,065 
DE sctwiadevngesesee 234,149 140,058 
RE Oc ahiee Kanitd adhoc ews 446,664 398,584 
PE. epcekedaymnsins s 458,884 441,727 
PONE... in nnno2s cand suaness 1,622,514 1,275,433 
——— Consumed. ———— 
192) 1924-25. 
BEE nc K0e's peat cccdsneces 252,287 159,959 
NE Vs o4'ce0n' to eeees 321,905 157,082 
EEE: Saveosknesigeepceenae ang 395,279 332,769 
PPPOE © ewedadideesaeecess 374,894 275,341 
BEE cabdccvecebwodebeaes 1,344,365 925,151 
——— On_hand,. ———- 
1925-26. 1924-25. 
BIE 85 o's cecnwiveccveonsses 230,531 135,105 
ONE aie dnwae ews obee ald 142,775 118,081 
SNE. Wend opesic deb a'owele 194,159 183,896 
ee era ra 278,149 350,282 
1925-26. 1924-25. 
Refined oil on hand......... 278,149 350,282 
Seed on hand will produce. . 899,996 829,976 
=. oil on hand will pro- 
pe teneorsdaeaneehee 253,283 243,981 
Seed . still to be received will 
NOR cncccnssceesesees 1,258,849 1,120,258 
TARE vvcvcdavensscvesens 2,690,277 2,544,497 
Less approx. carry over for ’ 
end of season Aug. 1, 
ER RS Sa ee 500,000 +471,602 
Available for coming eight 
SEED .0. 3:6 c:de Von Vp bs oo» 2,190,277 2,072,895 
Mo. avg. cons. for first4 mo. 336,001 231,288 
Mo. avg. cons. forlast 8 mo. *273,785 +259,112 
Mo. avg. cons. for all 12 mo. 294,553 + 249,837 


~+¢Actual. *Available. 


TO TRAIN COTTONOIL MEN. 


The Texas Cottonseed Crushers’ Asso- 
ciation has its eye on the future develop- 
ment of the industry. It is making an 
organized effort to raise the funds neces- 
sary to purchase a complete laboratory 
and demonstration outfit- of oil refining 
and hydrogenating machinery. This will 
be installed in the engineering department 
of the Texas A. & M. College at Austin, 
Tex., to enable the college to train young 
men to become operating experts. 

The association is also making a study 
of the Workmen’s Compensation Law and 
the system of compensation rate making. 
It is said that recent rate advances have 
been thought excessive by some mills. 
The association’s study will point out the 
attitude the mills may take in the matter. 


REE “Cee 
COTTONOIL BROKERS’ PETITION. 


A petition is now being circulated on the 
New Orleans cotton exchange asking the 
board of directors to call a special meeting 
of the exchange to vote on an amendment 
to the constitution to provide for the ad- 
mission of cottonseed oil men as associate 
members. 

If passed, this amendment would admit 
as associate members persons of legal age 
and good character, resident or non-resi- 
dent in New Orleans, but not engaged in 
cotton trading. These men, while not en- 
titled to the full rights and privileges of 
members of the exchange, would be en- 
titled to have their business in cotton oil 


carried on and executed under such condi- 
tions and at such rates as might from time 
to time be fixed by the board of directors. 
The exchange dues for such associates 
would be $200 per year.—Cotton Oil Press. 
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THE NATIONAL PROVISIONER is Official Organ of the Interstate Cottonseed Crushers’ Association, the Texas Cottonseed 
Crushers’ Association, South Carolina Cottonseed Crushers’ Association, the Georgia Cottonseed Crushers 
Association and the Mississippi Cottonseed Crushers’ Association. 


Market Dull—Prices Steady—Trade Pro- 
fessional—Holidays Increase Inactivity 
—Crude Firm—Cash Trade Quiet. 


The realization of the holiday season did 
not help lift the cottonoil future market 
on the New York Produce Exchange out 
of the rut it has been in for many weeks 
past. In fact, the year-end holidays only 
serve to increase the inactivity. 

With trade small, mixed and featureless, 
prices backed and filled under professional 
domination with no one showing a dispo- 
sition to get very far from shore. As a 
result the price changes were narrow and 
the undertone very steady. 


Cash Trade Quiet. 


There was no pressure from the mills, 
but again the cash trade was quiet. And 
with little change in the fundamental con- 
ditions regarding this commodity, the 
market paid little or no attention to the 
irregular development in lard or the grain 
markets. 

Outside interest continued very small. 
As far. as orte could see, there was noth- 
ing in sight for the immediate future to 
bring about any radical change one way 
or the other, so that consequently specu- 
lative incentive was still lacking. The 
December position was evening up pretty 
rapidly, but toward the close of the week 
with the last trading Monday, December 
28th, there was still a small interest in the 
market with consumers long a little and 
wanting the oil while the short interest 
was still credited to speculators. 

The relative steadiness in the spot situ- 
ation is expected to extend into the Janu- 
ary delivery. The open interest is not 
large but is of fair size, while there are no 
stocks available for delivery in the East 
and there is no incentive for refiners to 
bring ojl. to New York as long as the fu- 
ture market is relatively too low compared 
with crude. 

The Government report was extremely 
satisfactory, showing distribution fully up 
to expectations with consumption the first 


four months equal to 1,348,000 bbls. 

against 925,000 bbls. the same time last 

year, but the report failed to stimulate 

speculative activity. 

Visible Supply Slightly Over Year Ago. 
The visible supply was only slightly 

larger than a year ago and as some of the 








SOUTHERN MARKETS. 


New Orleans. 
(Special Wire to The National Provisioner.) 
New Orleans, La., Dec. 23, 1925. 

New Orleans future cottonseed oil mar- 
ket strong, especially spot and nearby 
months. Nearly 8,000 bbls. bleachable oil 
tendered here this week; notices quickly 
stopped as it is a very fine grade. Bleach- 
able about two red. Last sale December 
9.90; July also sold 9.85. 

Refiners still behind in their shipments 
of refined oil and any fresh demand for 
bleachable, it is felt here, should put crude 
up to 9c quickly, as 834c is freely bid in the 
Valley, Arkansas and Oklahoma, with 
mills holding tight for 9c. 

With present heavy domestic demand 
from all sources, especially soapmakers, 
good exports of crude oil to Canada and 
heavy refining loss of crude east of the 
Mississippi river, traders here see very 
little prospects for lower prices. 


Dallas. 

(Special Wire to The National Provisioner.) 

Dallas, Tex.,. Dec. 23, 1925.—Prime cot- 
ton seed delivered Dallas, $38.00; snaps 
and bollies; $28.00@30.00, on quality; 
prime crude cottonseed oil, f.o.b. Dallas, 
8544@8H%c; 43 per cent cake and meal, 
$32.50; hulls, $10.00; linters, 3%4@5c. 


Weather much cooler; markets inactive. 


Memphis. 

(Special Wire to The National Provisioner.) 

Memphis, Tenn., Dec. 23, 1925.—Crude 
cottonseed pil is higher today i in sympathy 
with advancing grain and provision mar- 
kets. Crude in Valley is selling at 8%c 
for folio without rejection. Millers are 
inclined to be bullish and offerings are 
limited. Meal selling at $3.15 Memphis 
per unit of ammonia; loose hulls, $3.50 
Memphis. 


trade leaders see it the market at the be- 
ginning of the new year will not- be faced 
with any larger supply of oil than was the 
case at the beginning of the present year. 
However in no quarter is there a disposi- 
tion to take a decided stand on the 
market. 

Those in touch with the seed situation 
state that the mill is content to let the 
seed speculator and farmer carry a good 
portion of the seed. until they are needed, 
while the refiner is in no hurry to build up 
a large stock with considerable oil back 
in the country and is more inclined to let 
the mill carry part of the burden of the 
stock for the time being at least. 

In some refining quarters it is felt that 
as far as stocks of oil are concerned there 
need be no hurry in scrambling for sup- 
plies until the beginning of the warm 
weather. All of this would tend to point 
towards continued inactivity and some are 
freely expressing the belief that the pres- 
ent dullness may extend into next spring. 


Lard Has Little Effect on Oil. 


The lard market has been irregular but 
having little effect on oil. Reports indi- 
cate some increase in the make of lard, 
but the outward shipments from the sea- 
board the past week have been on a large 
scale. The lard stocks are not burden- 
some, but this furnished little incentive 
for the packer to support the lard market 
aggressively. 

Operations in crude oil for the week 
were limited but the market was display- 
ing independent firmness. This was par- 
ticularly true in the Valley. In the South- 
east prices were quoted at 84@8%c and 
in the Valley 854@834c; while Texas was 
8%c bid. Buyers were forced to pay up 
for what little oil they wanted and in most 
— the mills were inclined to hold for 


“The mill stocks are none too large as 
indicated by the Government report, as 
out of 642,988,336 pounds of crude oil 
manufactured Aug. Ist to Nov. 30th the 
mills had on hand the beginning of No- 
vember only, 53,923,020 Ibs., of which over 
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Modern Facilities for 
Cottonseed Oil Trading 


Having established, at the earnest request of 
leading cottonseed oil interests, contract 
trading in refined cottonseed oil in bulk, the 
New Orleans Cotton Exchange has gone a 
step farther by establishing a new class in 
its membership termed “Associates,” to en- 
able those concerned in the industry to avail 
to the full of the facilities provided. 


Associates are not required to be sharehold- 
ers, nor to pay an initiation fee, but only to 
pay dues at the rate of $200 per annum. If 
they join after March they pay at the rate 
of $20 per month to the end of the fiscal 
year, Oct. 31. 


Brokerage commissions are fixed under the 
rules at $20 per round contract for non- 
members; $12 per round contract for asso- 
ciates; $10 per round contract for full mem- 
bers. Associates therefore net $8 per contract 
in handling transactions for non-members. 


The contract, which is for 30,000 pounds of 
Dleachable P.S. Y. cottonseed oil, is safe- 
guarded in every possible way, even to the 
extent of an indemnity bond behind the 
storage yards. 





New 
Committee for Rules 
and Information. Cotton 











Exchange 











15,000,000 Ibs. was held in Texas, over 
7,000,000 Ibs. in Mississippi, and nearly 
6,000,000 Ibs. in Georgia with the balance 
pretty evenly distributed. 


Selling Pressure Light. 


Selling pressure continued light and the 
market gained strength with lard, grains, 
a reduction in the corn estimate to 2, 
000,000 bu., and strength in crude. South- 
east crude, 93%c bid; Valley, 9c asked; 
Texas immediate sold 85%c; Jan., Feb., 
March, 8%c; April and May, 8%c. 

Government estimated cottonseed pro- 
duction as 6,928,000 tons, indicating a 
crush of 5,542,000 tons, pointing to a prob- 
able oil production this season of 3,615,- 
000 bbls. 

The census bureau report on cottonseed 
oil and its products is as follows: 

















COTTONSEED. 
1925. 1924. 
Steck August 1, tons......:. 34,000 22,000 
Received Ra mills. o months. 3,553,000 3,017,000 
Py PEEKS 2,221,000 1,844,000 
On hand , hs 30th..... 1,364,000 1,191,000 
CRUDE OIL. 
Stock August 1, Ibs......... 5,103,000 4,053,000 
Produced 4 months.......... 642,898,000 548,616,000 
Shipped out same time...... 591,706,000 485,352,000 
Stock November 30th........ 111,333,000 106,426,000 
REFINED OIL. 
Stock August 1............ 174,830,000 106,800,000 
Produced 4 months.......... 475,456,000 403,374,000 
Cie v0805% 111 900 140,113,000 
Crude oil exports 4 mo....... 11,738,000 3,035,000 
Refined oil exports 4 mo..... 11,460,000 10,734,000 
REFINED COTTON OIL CONSUMPTION. 
Stock August 1.............. 174,830,000 106,800,000 
Produ witeses chasetad 475,456,000 374,000 
Eid ooh ob cass apes one 286,000 510,174,000 
OS SS a eee 260,000 140,113,000 
Cons., domestic-export 4 mo. .539,026,000 061, 
Equal in barrels.............. 348,000 925,000 


Total disappearance for the month was 
apparently 375,000 bbls. against 395,000 
bbis. the previous month and 275,000 bbls. 
last year. 
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The visible supply of oil and seed was 
equal to 1;432,000 bbls. against 1,242,000 
bbls. the previous month and _ 1,378,000 
bbls. last year. 


Visible Supply Increased. 

The visibic supply increased 190,000 
bbls. for the month against an increase of 
400,000 bbls. The visible supply is figured 
on the basis of 290 Ibs. of oil per ton of 
seed and 9 per cent refining loss. 

The disappearance of oil for the month 
appears to have been, including crude, 
404,000 bbls. 

The total disappearance of refined oil 
ioe oe — has increased 423,000 bbls. over 
ast 

COTTONSEED OIL.—Market trans- 
actions: 


Friday, December 18, 1925. 


—Ranage— Ciosing— 
Sales. High. Low. Bid. Asked. 


NS SE ae ee ere Or eet oe lk ae 
| Sa eee .-. 1020 a 1050 
RR eRe ; 2400 1026 1024 1026 a .. 

RA Bee a ar Te Ei 1015 a 1025 
ERR ae 3800 1024 1017 1022 a .... 
ee 200 1025 1025 1025 a 1035 
May 5S. S03 1700 1036 1028 1035 a 1036 
MUG scishux bores: ed '0'bs dpa aban 1040 a 1003 
pees 2100 1048 1040 1048 a . 


Total sales, including amie 10,800 


bbls. P. Crude S. E. 8% b 
Saturday, December 19, 1925. 


-—-Range— Closing— 
Sales. High. Low. Bid. Asked. 


SO bcs ass Sock oks aes 1030 a .. 

RS OR ay goes RE 1030 a 1060 
MD ses we eg aera a eae ees 1025 a 1030 
| RE eet ota ¢ Re, 1015 a 1020 
2S eee 1800 1024 1020 1021 a .... 
WEE Ss 7 eS see a BOR 1025 a 1030 
ee ey 600 1037 1034 1036 a 1037 
MM nd os cuick Shak ah eee Ge 1040 a 1044 
Be SO Ss 1000. 1050 1045 1047 a 1050 


Total sales, including switches, 3,400 


bbls. P. Crude S. E. 8c bid. 
Monday, December 21, 1925. 


-—Ranse— Closing— 
Sales. High. Low. Bid. Asked. 


ON Beet ene Cea eTE GE Fepene ne Been 1040 a .... 
SS es 100 1045 1045 1045 a .... 
: eevee eee 2600-1025 1019 1016 a 1020 
NS hess cede Cie eS ere 1010 a 1016 
SS 2700 1018 1012 1012 a .... 
PRINS = co Gi's vin acer ema has 1015 a 1020 
ES 2000 1031 1025 1025 a.... 
BONE. co's thee» Vee es tao eas 1030 a 1035 
OS ae 1700 1045 1040 1040 a .... 


Total sales, including switches, 9,100 


bbls. P. Crude S. E. 8% bid. 
Tuesday, December 22, 1925. 


—Range— Closing— 
Sales. High. Low: Bid. Asked. 


BE iced Gye eins masa enee 000-2... 
OS SE Pre 500 1055 1050 1055 a 
a ay age 100 1015 1015 1017 a 1025 
DS i oaakus 100 1010 1010 1010 a 1020 
| ES ees 700 1015 1012 1013 a 1015 
Pged 36 \74-0%..3 400 1019 1017 1018 a 1022 
aR iis ose ss 1700 1028 1023 1025 a 1028 
ON ee eS Bee a ee 1031-a 1036 
ED: dn atiecns 1600 1046 1040 1041 a .... 
Total sales, including switches, 5,300 


bbls. Crude S. E. 8% bid. 


The Procter & Gamble Co. 


Refiners of all Grades of 


COTTONSEED OIL 








December 26, 1925. 


Wednesday, December 23, 1925. 


—Range— Closing— 
High. low Bid. Asked. 


bE Zoe er cca 1862 1830 Pon a 1861 
OG RBS ES IAS SOR TN nom. 
ONE PE NAS ET of 1891 1862 1888 a 1890 
BRON dinatuien dines canesokke 1872 nom. 
ME 2s Seen ae of 1861 1836 1856 a — 
PND 6 6 £0 Oe EEE ca ak 1840 n 

RT RR Sa ae ie 1825 1801 1824 a “1825 
Re Se aan 1 nom. 
POS ee Sin is cin st 1780 1780 1802 nom. 
CECE. Bis sec ew eres 1790 1766 1788 a 1789 
GaObsdtis sc cicntar’ weasiweae 1940 a .... 








SEE PAGE 35 FOR LATER MARKETS. 








COCOANUT OIL.—A quiet trade and 
a barely steady market continued to fea- 
ture the cocoanut oil situation the past 
week, the year-end holidays adding to the 
inactivity and making for a disposition to 
go slow, pending the turn of the year. 
However, reports indicated that the oil 
that had been pressing on the market for 
re-sale had been pretty well absorbed. 

The tallow situation was about steady, 
but buying power throughout the grease 
list was limited. At New York barreled 
oil was purely nominal, while tanks quoted 
at 11%c, and tanks Pacific coast 10%@l1Ic. 

SOYA BEAN OIL.—A decided slack- 
ening a demand but a steady market were 
the outstanding features, with the holiday 
dullness already in evidence. Offerings 
were not pressing, but the immediate de- 
mand appeared to be satisfied in the main. 

At New York barreled soya bean: oil 
was nominal, while sellers’ tanks, ship- 
ment from the Pacific coast, were quoted 
1054@10%4c- 

ORN OIL—A quiet demand for both 
ceuite and refined corn oil was generally 
reported; offerings were moderate, how- 
ever, with mill ideas firm. The strength 
in crude cotton oil had some influence but 
in most quarters the disposition was to do 
little or nothing until after the holidays, 
and what interest there was in the market 
appeared to be for immediate necessity. 

At New York refined corn oil, barrels, 
quoted 13@13%c; cases, $13.88; tanks, 
f.o.b. mills, 9%c. 

PALM OIL—A dull and featureless, 
but nominally steady market was noted in 
this quarter. Spot supplies are limited, 
but demand has been very quiet. The 
trade is going slow in the developments 
in other soapmakers’ materials. 

At New York Lagos spot quoted 94@ 


9%c; shipment, 8.80c; Niger spot, 84@ 
85%c; shipment, 8c. 
PALM KERNEL OIL.—An inactive 


trade and a weaker undertone is reported 
in this market. Spot barrels quoted New 
York 10%@10%c; casks, 10%@10%c; 
casks for shipment, 10%c New York. 

0 aig and SESAME oil markets 
nominal. 

COTTONSEED OIL.—The market has 
been dull and about steady with demand 
less active. Refined barrels N. Y. quoted 
11@11%c; Southeast crude, 8%@83%c; 
Valley, 854@8%c; i 


Texas, 8%c 
pei” scat 
COTTONSEED OIL EXPORTS. 
Exports of cottonseed oil from New 
roars December 1 to December 22, 540 
s. 





THE EDWARD FLASH CO. 


29 BROADWAY 
NEW YORK CITY 


BROKERS EXCLUSIVELY 
VEGETABLES OILS 


In Barrels or Tanks 


Hardened Edible Cocoanut Oil 
COTTON OIL FUTURES 


On the New York Produce Exchange 
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THE WEEK’S CLOSING MARKETS 


THURSDAY’S CLOSINGS. 
: Provisions. 

Hog products strong before the holiday 
due to general buying, limited pressure 
and a steady hog market. Cash demand 
moderate. Government December 1 pig 
survey for the Corn Belt States showed a 
decrease of 12.4 per cent in the fall pig 
crop of 1925, equal to 1,800,000 pigs. Total 
decrease for the year indicated around 
5,000,000 to 5,500,000. Number of sows to 
be bred for spring farrow next year 11.1 
per cent larger than those actually far- 
rowing in the spring of 1925. 

Cottonseed Oil. 


Cottonseed oil more active and stronger 
due to some improvement in commission 
house demand, better professional buy- 
ing strength in crude oil and strength in 
hogs and grains. Cash oil demand slow. 
Crude tight at 834c. 

Quotations on cottonseed oil at Thurs- 
day noon were: December, $10.51@10.60; 
January, $10.39@10.41; February, $10.21@ 
10.40; March, $10.34; April, $10.38@10.45; 
May, $10.48@10.49; June, $10.53@10.60; 
July, $10.63@10.64. 

_ Tallow. 

Tallow, extra, 934c. 

Oleo Oil and Stearine. 

Stearine, oleo, 1234c. 


FRIDAY’S GENERAL MARKETS. 

New York, December 24, 1925.—Spot 
lard at New York prime western $15.40@ 
15.50; middle western, $15.25@15.35; city, 
$15.00; refined continent, $16.00; South 
American, $17.00; Brazil kegs, $18.00; 
compound, $12.25. 

Hull Oil Market. 

Hull, England, December 24, 1925.—(By 
Cable.)—Refined cottonseed oil, 39s; 
crude cottonseed oil, 35s 6d. 

eS ESE 

ARGENTINE BEEF EXPORTS. 

Cable reports of Argentine exports of 
beef this week up to December 24, 1925, 
show exports from that country were as 
follows: To England, 207,624 quarters; to 
continent, 89,204 quarters; others, none. 

Exports for the previous week were: 
To England, 129,507 quarters; to the con- 
tinent, 139,771 quarters; other ports, none. 


CANADIAN LIVESTOCK PRICES. 

Summary. .of.top-prices for livestock at 
leading Canadian centers for the week 
ending December 17, 1925, with compari- 
sons: 


BUTCHER STEERS. 
1,000-1,200 Ibs. 





Week Same Week 

ended week, ended 

Dec, 17 1924. Dec. 10. 

TN Sinisa a Si vie Occene $ 8.50 $ 8.00 $ 8.85 
Montreal (W) ........ 7,50 6.25 7.50 
Montreal (E) ......... 7.50 6.25 7.50 
Winnipeg ............. 6.50 5.50 7.00 
CMOS 3h 5.0 0 nWn.ndondcion 7.25 5.00 7.25 
Edmonton ............ 6.50 5.25 6.50 

VEAL CALVES. 
oo, SE PETE ee eee 15.00 12.50 15.00 
Montreal (W) ........ 12.50 10.00 12.00 
Montreal (E) ......... 12.50 10.00 12.00 
WT URNIO «ose essen sagas 8.00 6.00 7.00 
Ee es ee 4.75 4.00 4.75 
Edmonton ...........+. 6.50 3.75 6.50 
SELECT BACON HOGS. 

WOOD: on odin td bs at cade 11.23 14.26 
Montreal (W) . 10.50 13.75 
Montreal (E) .. 10.50 13.75 
Winnipeg ...... 9.73 12.76 
Calgary ......+. 9.35 12.92 
Edmonton ............ 9.80 12.55 
DOOMED: din'so5 pv 8's Cao s's \ 4.00 17.50 
Montreal (W) ........ 13.25 12.50 13.50 
Montreal (KE) .. 3.25 2.50 13.50 
Winnipeg .... 50 12.00 
Calgary ..... 00 





LIVESTOCK KILL BY CLASSES. 


The following classification of livestock 
slaughtered in the United States is re- 
ported by the U. S. Department of Agri- 
culture. It is based on reports from about 
750 packers and slaughterers, whose kill 
equaled nearly 85 per cent of the total 
number of animals slaughtered under 
Federal inspection. 

The percentages are given for each 
month of 1924 and the first nine months 
of 1925: 


eepne 
Cattle Swine lam! 
< z 
7. % w 8 & % 

2 i zg oul, | pope 

3 fe 28 E p 8&6 Gt § 

S 83 2s e $8 as 38 

n CS Fa a R LS ma n 
1924. % % % % % % % % 
Jan. 45.16 51.68 3.16 50.79 48.55 0.66 89.78 10.22 
Feb. 46.21 50.40 3.39 53.29 46.13 0.58 87.79 12.21 
Mar. 47.62 46.99 5.39 51.50 47.71 0.79 92.08 7.92 
Apr. 52.47 42.25 5.28 49.73 49.31 0.96 87.75 12.25 
ay 56.52 38.77 4.71 48.26 50.94 0.80 85.52 14.48 
June 56.13 40.35 3.52 44.99 54.41 0.60 89.99 10.01 
July 55.01 41.98 3.01 40.38 58.84 0.78 92.41 7.59 
Aug. 51.10 44.86 4.04 37.99 61.30 0.71 88.56 11.44 
Sept. 44.39 50.33 5.28 38.83 60.44 0.73 84.22 15.78 
Oct. 37. 56.97 5.38 39.89 59.42 0.69 91.04 8.96 
Nov. 34.17 62.61 3.22 46.14 53.22 0.64 91.36 8.64 
Dec. 40.20 57.19 2.61 48.11 51.34 0.55 91.59 8.41 
Av. 46.48 49.42 4.10 46.96 52.34 0.70 89.34 10.66 
1925. 
Jan. 45.44 52.01 2.55 47.78 51.81 0.41 87.31 12.69 
Feb, 47.37 49.71 2.92 50.76 48.79 0.45 89.70 10.30 
Mar. 48.23 48.86 2.91 51.15 48.11 0.74 91.28 72 
Apr. 55.03 39.87 5.10 48.66 50.29 1.05 91.76 8.24 
May 56.79 39.49 3.72 47.82 51.34 0.84 88.15 11.85 
June 52.27 43.83 3.90 44.53 54.71 0.76 91.91 8.08 
July 50.38 45.97 3.65 38.98 60.31 0.71 69 7.31 
Aug. 43.37 53.24 3.39 38.31 60.92 sn 88.65 11.35 
Sept. 43.63 53.07 3.30 38.40 61.00 0. 91.19 8.81 








35 


TRADE GLEANINGS. 


A new abattoir has been erected in 
Stamford, Nebr., by R. E. Lunbery. 

Southern Fertilizer and Chemical Com- 
pany plans to rebuild the burned portion 
of its plant in Savannah, Ga. 

It is reported that the Wichita Falls 
Cotton Oil Company will rebuild its gin 
in Burkburnett, Tex., which was recently 
destroyed by fire. 

Empire Cotton Oil Company plans to 
rébuild its cottonseed oil mill in Valdosta, 
Ga., which was recently destroyed by fire 
with a loss of around $125,000. 

Chicago Butchers’ Packing Co., Ottawa, 
Ill., has purchased the meat market of H. 
Johnson in Streator, Ill. This brings the 
number of retail meat markets owned by 
this concern to three. 

Chicago Packing Co., 4535 Gross ave- 
nue, Chicago, discontinued operations last 
week. The plant and business will be dis- 
posed of to the highest bidder. Accord- 
ing to the officers of the company, all obli- 
gations will be met in full. 

A new pork packing plant and sausage 
factory has been established in Cantril, 
Iowa, by Wickfield Farms, Inc., breeders 
of purebred Hampshire swine. F .F. Silver 
is president and treasurer of the company, 
Seth S. Silver is vice-president and secre- 
tary, while Charles Crites is manager. 

The plant of the Confederated Home 
.Abattoirs Corporation in Altoona, Pa., 
was recently sold to the newly-organized 
Altoona Packing Co. The new company 
expects to open for business about Feb. 1. 
L. D. Bacon, formerly sales manager of 
the Ferguson Packing Co., Johnstown, 
Pa., and a well-known packinghouse man, 
has been selected as manager of the con- 
cern. 








WHOLESALE DRESSED MEAT PRICES. 


Wholesale prices of Western dressed fresh meats were quoted by the U. S. Bureau 
of Agricultural Economics at Chicago and three Eastern Markets on Wednesday, 


December 23, 1925, as follows: 
Fresh Beef: 















ERS (Hvy. Wt. 700 Ibs. up): CHICAGO. BOSTON. NEW YORK. PHILA. 
gy neyitei Stone saptlaecaay sft erantes $18.00@20.00 $16.00@18.00 $17.00@19.00 —........... 
Ricca dn cada ad < ebm Ee beae wares vase CoN 15.00@18.00 14,00@16.00 15.50@17.50 seneescese 
ERS (Lt. & Med. Wt. 700 Ibs. dn. 
| pest apealen usp atigte: tami eee kc 17.00@20.00 
BI okig:h stn AUER S hic a SAGA cadita ook Saba ae 15.00@18.00 «we ee ee ees 14.50@17.00 15.00@17.00 
i ee hansen Diesen aeee ee. Ore Soaks 12.00@14.00 12.50@14.00 13.00@15.00 14.00@15.00 
MND ul vies co ses oer as Phidima sed one ee p: BO 0. Eee eto e ' 12.00@18.00 wwe ee eens 
~; gS GREP URSIPRS  a aaihe a 11.00@13.00 11.00@12.00 11.50@13.00 —_12.00@13.00 
MMR ors Soc ei te octuiecceaceta een oe 11.00@11.00 10.00@11.00 10.50@12.00 11.00@12.00 
© 2 ae ER RSE RSA PE ISR eI Sie a aaa 9.00@10.00 9.00@10.00 9.00@11. 9.00@11.00 
Fresh Veal (1): 
IN i «eal or 3 21.00@23.00 20.00@21.00 
Ly Rae 19.00@21.00  — 18.00@20.00 
14.00@16.00 16.00@19.00 6.00@1 
12:00@14.00 14.00@16.00 14.00@16.00 
ee. v2 RDU OMIM TRY IRATE ROSY EU RE 16.00@17.00 —... +s 
PE eS a en oct, cae Sesh. SPREE ha ks eke ee 14.00@15.00 15.00@16.00 
12,00@14.00 13.00@14.00 14.00@15.00 
10.00@12.00  12.00@13.00 10.00@13.00 
26.00@27.00 27.00@29.00  — 28:00@29.00 
24.00@26,00 26.00@28.00 26.00@ 27.00 
CATR Veh code while Ja c8s CROR Ras ets aA 24.00@25.00 26.00@27.00 24.00@26.00 
cea Sa aee Peet wed AG rai | coke Oe gia nek aioli Gia Bap 22°0u@24.00 24.00@26.00 22. 00@24 
LAMB (All Weights): 
Tai MO oe as 4.00@26.00 22.00@24.00  —-23.00@25.00 24.00@26.00 
GURU. Sas vhs den ox4o eee ie week 22:00@23.00 21.00@23.00 22.00@ 25.00 wees uae 
14.00@16.00 15.00@17.00 —- 15.00@16.00 
12:00@14.00  14.00@15.00  14.00@15.00 
10.00@12.00 11.00@14.00 11.00@14.00 
Y 20.00@21.00  —-20.00@22.00  —-20.00@ 22.00 
Y 20.00@ 21.00 19.00@22.00 19.00@21.00 
15 Ib. : 18.00@20.00 18.00@ 20.00 18.00@ 20.00 
SEWN WS, SOE Ns 5s cess ns 5 Achar 17.50@18.50 17 oogis 00  —17.50@19.00  —17.50@19.00 
MB ED. MOE. hac acicae roc cdsee bee cacers 16.50@17.50 16.00@17.00 17.00@18.00 17.00@18.00 
SHOULDERS: N. Y. Style, Skinned......... wpoomiee © eek 16.00@17.50 17.00@18.00 
PIONICS: 
4-6 Ib. avg.... . 13.50@14.50 16.00@17.50 . .. ss ee ees 16.00@17.00 
6-8 Ib. avg.... Coker ae e eobas eek 16.00@17.50 15.00@16.00 15.00@16.00 
WUT TRs “Weta: BS. is iis Fee e ete ecies 17.00@18.50 cee vaceee 21.00@23.00 20.00@22.00 
SPARE RIBS: Half Sheets................. 2GROVEOR i Sihacsc ss. aseuediede. 2 ee 
TRIMMINGS: 
MANNIE T Ia Koch Sac feats. es esas ne WOOT.OO 9. Ae ee eee 
SPITS oehiece Ceri de sal beenasieas clsss SoS. Be Oho Vo cseewetn ee oes 


(1) Includes ‘‘skin on’’ at New York and Chicago. 





(2) Includés sides at Boston and Philadelphia. 
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LIVE STOCK MARKETS 


CHICAGO. 
(Reported by U. S. Bureau of Agricultural Economics. ) 
Chicago, Dec. 23, 1925. 

CATTLE—Pre-Christmas trade was 
active in all bovine classes. The slump into 
which fed steers fell a week earlier disap- 
peared, shipper demand stimulating prices 
50@75c higher, there being instances of a 
$1 advance on weigthy kinds. Common and 
medium offerings did not fare so well, but 
even for steers of value to sell at $8.75 
downward, outlet remained dependable, 
closing prices being 25c higher. 

Fat heifers advanced mostly 50c, but 
fat cows were less active than heifers, 
although the week-end saw upturns of 
25c, canners and cutters holding fully 
steady. Bologna bulls at $5.00@5.50 most- 
ly, held steady, but demand was narrow 
for beef bulls, many 1,500@1,800 Ib. bulls 
going at best bologna prices. Well fat- 
tened yearling bulls, however, made $7.25 
and better. 


Broad demand for veal calves urged 


closing levels $1.00 higher, reaching $10.50 
@11.50. Shippers continued to.buy choice 
vealers at $12,00@12.50. 

Heavy steers topped at $12.50, medium- 
weights on the long yearling order reach- 
ing $12.60. No strictly choice offerings 
of any weight arrived, a spread of $8.75 
@11.00 absorbing the bulk. Outside de- 
mand centered on steers scaling 1,250 lbs. 
upward, although choice light offerings 
were wanted. The stocker and feeder 
trade was seasonally slow, but supplies 
were small, and prices held steady at 
$6.25@7.75 mostly. 

HOGS—Swine prices jumped to sharply 
higher levels due to the elevating influ- 
ence of reduced supplies locally .and 
around the market circle, a continued de- 
pendable broad outlet to shippers, and 
especially urgent needs on the part of the 
major killers who bought with exceptional 
freedom at the advances noted. 

Upturns figured 25@50c as compared 
with last Thursday. Heavy butchers 








LIVESTOCK PRICES AT LEADING MARKETS. 
Following are livestock prices at five leading Western markets on Wednesday, 
December 23, 1925, as reported to THE NATIONAL PROVISIONER by leased wire by the 
Bureau of Agricultural Economics, U. S. Deperteest of Agriculture: 


Bf (Soft or oily hogs and roasting 
wigs excinded): 














pigs exclu CHICAGO. E ST. LOUIS. OMAHA. KANSASCITY. ST. PAUL. 
| BE ee eens $11.60 $12.35 $11.10 . $11.25 
BULK OF SALES. 27°22. 22772222222 10.80@11.30 . 11.60@12.25 10.65@11.00 10.95@11.35 11.00@11.25 
Hyy. ( ibs.), med-ch 10.60@11.10 11.25@11.65 10.60@10.90 10,80@11.15 10.75@11.00 
Med. (200-250 Ibs.),_ med-ch 10. "30 11.50@11.90 10.70@11.00 95@11,80 10.85@11.10 
Lt. wt. (160-200 Ibs.), com-ch 10.75@11.60 11.65@12.10 10. 11.10 11.10@11.60 10. 11.25 
Lt. It, (130-160 lbs.), com-ch 11. 85 11.75@12.35 10.75@11.10 25@11.90 11. 11.50 
Packing sows, smooth and rough 8 9.65  9.25@ 9.75 9.25@10.00 25@ 9.85 8.75@12.50 
gn pies (130 Ibs. } meg Sodeh.. 11.50@12.25 —— pbb vsteeee 11.25@11.90 11.25@12.50 
, Tues., (pigs excluded) 10.98-223 Ib. 11.48-219 Ib. 10.71-239 Ib. 11.05-232 Ib 11.25@12.50 
oF scohey Pancha one Calves: 
STBERS (1,500 LBS. UP): 
ge EGR aner 10.75@1B.75 ww eee eee 10.00@12.75 10.00@12.75 — ......-0s- 
— 1,100-1,500 LBS. 
~y ~~ eaig ose dbe ee tnced * opmeume bane 11. 13.75 11.25@13.00 10.75@12.75 10.85@12.75 .......... 
J A ts ee 9.35@10.90 9. 11.00 8.75@10.50 
8. 9.75 7.65@ 9.35 7.75@ 9.50 7.00@ 9.00 
6.25@ 8.00 5.50@ 7.65 5. 7.90 5.50@ 7.00 
11.25@13.00 10.75@12.50 10.85@12.50  .......... 
9. 11.25 9.15@10.75 7306 9.40 8.50@10.25 
7.7 9.65 7.40@ 9.15 7.50@ 9.40 7.00@ 8.50 
6. 7.75 5.3 7.40 5.10@ 7.75 5. 7.00 
4.50@ 6.00 4.00@ 5.35 4.00@ 5.00 3. 4.50 
LT. YRLG. STEERS AND HEIFERS: 
Good to choice (850 lbs. down)...... 8.75@12.00 9.00@11.50 8.60@11.35 8.50@11.50 8.00@10.50 
HEIFERS: 
Good-choice (850 Ibs. up) ipennnaerne 7. 10.75 50g 8.50 6.75@ 8.60 6.75@10.00 6.50@ 9.75 
Common-med. (all weights)......... 5.7 7.75 4. 6.50 4.75@ 6.75 4.50@ 7.00 4.50@ 6.50 
Cows: 
SRE OP. -GARES, oi bins hee ce deddecved 6.00@ 8.50 6.25@ 8.25 5.65@ 8.00 ert 4 8.15 3008 7.50 
and medium.............«+ ‘ 6.00 4.7 6.25 4.65@ 5.65 4.2 5.65 3.90@ 5.00 
Oanner and cutter...........-.+...- 3.40@ 4.25 3. 4.75 340@ 4.65  3.25@ 4.25  3.00@ 3.90 
BULLS: 
Good-ch. (beef 1,500 ibs. up)....... 5.25@ 6.75 5.75@ 6.75 5.35@ 6.00 5.00@ 5.75 5.25@ 6.00 
Good-ch. (1,500 ibs. down)......... 5.40@ 7.25 we 7.00 5.35@ 6.50 5.25@ 6.75 5.25@ 6.25 
Can.-med. (canner and bologna)... .. 3.75@ 5.65 4. 5.85 3.90@ 5.35 3.50@ 5.00 3.50@ 5.25 
CALVES: 
Medium to choice (milk fed exc.). 5.50@ 8.00 re 4 8.00 5.00@ 8.00 4.50@ 8.00 4.25@ 7.00 
ME wie opnccphesbsesedecvce 4.50@ 5.50 4. 5.00 3.75@ 5.00 4.00@ 4.50 3.25@ 4.25 
RS: 
Medium to choice ...........-+e+-0- 800g 2.00 9.00@13.00 ime 723 6.50@10.50 5.25@10.00 
apogee sees eke oh eur Hee 6. 9.50 5008 9.00 4.25@ 7.25 4.50@ 6.50 4.25@ 7.25 
Slaughter Shee: and Lambs 
Lambs, ones choice (e4 Ibs. down). 14.25@16.25 beet trey E> sre 13.50@15.50 13.50@15.75 
Lambs, cull-com. (all weights)........ 11.50@14.25 11.00@14.00 11.25@14.25 10.00@13.50 10.00@13.50 
Yearling wethers, medium to choice.. 10.25@13.50 10. 13.50 10. 13.00 10. n°, <-sib webs aps 
Biwes, common to choice.............. 5. 9.00 5.00@ 8.75 5. 8.90 5. 8.50 Looe 8.75 
Biwes, canners and cull............+++ 2 56.50 1, 5.00 2. 5.50 1. 5.25 1.00@ 4.75 
s : 
gh Bangs, Berry & Ter 
Competent Hog Buyers gs, y ry 
to Serve Order Buyers 


Particular Packers 


E. K. Corrigan 


Exclusive Hog Order Buyer 
South St. Joseph, Mo. 
In the center of the corn belt district 











Hogs, Cattle and 
Feeding Pigs 
Union Stock Yards, 
South St. Paul, Minn. 


Reference Stock Yards National Bank 
Any Bank in Twin Cities 
Write or wire us. 











December 26, 1925. 


registered 35@45c upturns,* tmedium- 


-weights ruled 25@40c higher, light lights 


and light weights gained 25@35c. Pack- 
ing sow values were 45@60c higher, and 
slaughter pigs .finished the period steady 
to 25c higher. 

SHEEP—Seasonal poultry demand cur- 
tailed the outlet for fat lambs during the 
week, and although supplies around the 
market circle were somewhat smaller dur- 
ing the first four days of this week than for 
corresponding four days a week ago, de- 
mand narrowed sufficiently to bring a net 
downturn of 50c on the local market. 

A liberal supply Tuesday of this week 
gave buyers a leverage to reduce values 
sharply, but indicating the strong posi- 
tion of fat lamb trade, values recovered 
fully 25c today, and demand was broad 
at the advance. Best fat lambs late 
realized $16.25, with bulk of desirable of- 
ferings at $15.50@16.00. 

Fed sheep showed little price change 
throughout the week, and fat yearling 
wethers fluctuated with fat lambs. Best 
yearlings reached $13.50, with choice, 
lightweights, fat ewes quotable at $9.00. 

willie 


OMAHA. 
(Reported by U. S. Bureau of Agricultural Economics.) 
Omaha, Neb., Dec. 23, 1925. 

CATTLE—Demand for fed steers and 
yearlings proved broad this week and with 
moderate receipts prices on the bulk of 
the supply advanced fully 25c. Strictly 
choice long fed offerings were scarce and 
are nominally steady. 

Bulk for the week turned at $8.50@10.00, 
with light steers at $10.60 and weighty 
steers at $10.75 and $10.85. 

She stock and bulls are strong to 25c 
higher. Vealers steady with practical top 
holding at $9.50. 

HOGS—Light receipts and urgent ship- 
ping demand tended to key up competition 
and the general trend of the prices through- 
out the period has been higher in a gen- 
eral way. The advance over the previous 
Thursday on all classes of hogs was 
quoted as 50c. 

Wednesday’s bulk of sales ranged $10.65 
@11.00; top, $11.10. Packing sows brought 
$9.50@10.00. 

SHEEP—Market has shown a sensitive- 
ness to receipts and under liberal supply 
here and elsewhere the fore part of the 
week, was featured by sharp declines. But 
today’s light run helped in making com- 
plete recovery. 

Fat lambs are quoted steady to strong 
compared with last Thursday. Bulk of 
the fed wooled lambs sold today $15.40@ 
15.65; top, $15.65. 


Fat sheep are 15@25c higher; choice 
110 lb. ewes claiming a limit of $8.90 


J. W. Murphy Co. : 


Order Buyers 


Hogs Only 


Utility and Cross Cyphers 





Reference any Omaha Bank 
Union Stock Yards, 
‘Omaha, Nebr. 























December 26, 1925. 


KANSAS CITY. 
(Reported by U. 8, Bureau of Agricultural Economics.) 
Kansas City, Mo., Dec. 23, 1925. 

CATTLE—Under the influence of light 
receipts, fed steers and yearlings scored 
a price upturn of 25@50c over a week 
ago, and better grades which were in 
light supply moved freely at all times. 
Good to choice heavy beeves ranging in 
weight from 1,300 to 1,444 lbs. cashed at 
$10.75@11.15, the outside price being the 
top for the week. 

Best medium weights made $10.75, and 
yearlings sold at $10.35. Bulk of fed of- 
ferings cashed at $8.25@10.00. Better 
grades of she stock held barely steady, 
but the plainer kinds ruled strong to 10c 
higher. 

Calves scored an advance of 50c with 
the bulk of choice vealers realizing $10.00 
and a few $10.50. 

HOGS—tThe .week’s hog trade opened 
slow and prices slumped to some extent. 
However, since that time a healthy tone 
has prevailed and material advances have 
been scored. Increased shipping outlet 
for the light and underweight offerings 
was largely responsible for the sharp re- 
action. 

Offerings scaling 160 lbs. and under ad- 
vanced 35@50c while the weightier types 
registered gains of 20@30c in most cases. 
Choice light hogs sold up to $11.50 on 
today’s session while light lights reached 
$11.90 to shippers. Weighty butchers 
ranged from $11.00@11.15. Packing sows 


are 25c higher with $9.25@9.85 taking the’ 


bulk. 

SHEEP—With a fairly liberal supply 
early in the week lamb prices declined, 
but later gains placed values on a steady 
basis with last Thursday. Best fed ar- 
rivals made $15.60 and most fed lots 
moved at $15.00@15.50. Mature classes 
registered around 25c loss. Only odd lots 
of ewes passed $8.00 and most arrivals 
went at $7.50@8.00. 

oo 
ST. LOUIS. 
(Reported by U. S. Bureau of Agricultural Economics. ) 
E. St. Louis, Ill., Dec. 23, 1925. 

CATTLE—An upturn of values affect- 
ing all killing classes was the principal 
feature of this week’s cattle trade. Com- 
pared with one week ago; beef steers sold 
25@50c higher; light yearlings and heifers, 
50c higher; beef cows and bulls, 25c 
higher; canners, 15@25c higher; good and 
choice light vealers, $1.50@2.00 higher. 

Tops for week: steers, $11.75; heifers, 
$10.00; light mixed yearlings, $9.25. Bulks 
for week: beef steers, $7.25@10.00; fat 


light yearlings and heifers, $9.00@9.25; 
plain heifers, $6.00@8.50: beef cows, 
$5.25@6.25; canners, $3.65@3.75. 
HOGS—Owing to sharp upturn the last 
day or two the general market is con- 
siderably higher than the close of last 
week on all hog classes. The best time 
today was 60@75c higher on butcher hogs 
but later prices figured only about 50c 





Years of Experience 
in buying 


Cattle or Hogs 


on order 
for particular Packers 


is at your service 
Schwartz- 


Feaman-Nolan Co. 
ansas ity Stock Yards 
Missouri 


ansas ity, 








. 
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Hog Loss Insurance 


Do you work out a “Short Form 
Hog Test” every day? 

Or do you make the mistake of 
thinking that once a month or once 
in two months is sufficient to find 
out where you stand? 

You are operating on paper 
profits now. How long can you 
stand this? 

Your paper profits may disap- 
pear over night. Then your loss 
is double. 

Your insurance against loss is 
a dollar-and-cents profit every day 
you kill hogs. 

Work out your “Short Form 
Hog Test” every day, and see if 
you are making or losing money. 











higher. Pigs and light lights averaged 
50c higher and packing sows -15@25c 
higher. 


A load of 137 lb. averages brought 
$12.35 today, which was the top. Bulk of 
offerings, 180 lbs. and less, earned $12.10 
@12.25; 190@210 lb., $11.90@12.10; 220 
Ibs. and up, $11.60@11:90; good pigs, 
$12.10@12.25; packing sows, $9.50@9.75. 

SHEEP—The sheep and lamb market, 
following mild fluctuation during the 
week, is about steady with last week’s 
close. Best lambs today brought $15.75 
which price also claimed the bulk of of- 


ferings. Strictly choice fed lambs are 

‘quotable at $16.00. A few fat ewes 

reached $8.75; bulk, $8.50 and down. 
ee 


ST. JOSEPH. 
(Special Letter to The National Provisioner.) 
So. St. Joseph, Mo., Dec. 22, 1922. 
CATTLE—Cattle receipts around 5,000 
for two days this week. Lighter supplies 
caused a firmer tone to the trade and 
most classes show substantial gains. Beef 
steers around 25@40c higher, cows 15@ 
25c higher, yearlings and heifers strong to 
a shade higher. 
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Top steers averaging 1,308 lbs. brought 


$10.50 and other sales ranged largely 
$8.25@10.00. Mixed yearlings were 
scarce. 

Heifers sold largely $6.00@7.50. Most 


fair to good cows ranged $4.50@6.75, with 
canners and cutters $3.50@4.25. 

Bulls fully steady, bolognas mostly 
$4.25@5.00, butchers up to $6.00. Calves 
mostly steady, shipners’ top $10.56, pack- 
ers’ best price $10.00. 

HOGS—Hog receipts around 10,500 for 
two days compared with 9,776 same days 
last week. Monday’s market 10@15c 
lower; Tuesday’s, 10@25c higher, with top 
$11.25 on lights and light lights and bulk 
of sales $10.85@11.15. 

Throwout packing sows up to $10.00. 

SHEEP—Sheep receipts light, market 
25@35c lower. Best fed lambs to-day at 
$15.40, others around $15.25. Native lambs 
scarce, best quoted around $15.00. 


Ewes $8.50 down. Yearlings and 
wethers scarce. 
RES NES ao 
ST. PAUL. 


(Reported hy U. 8S, Bureau of Agricultural Economics 
and Minn. Department of Agriculture.) 


So. St. Paul, Minn., Dec. 22, 1925. 

CATTLE. — Sharply curtailed receipts 
due to the impending holiday enabled 
sellers to obtain a 15@25c advance on beef 
and but¢ther stock during the first two days 
of this week. Shortfed offerings again pre- 
dominated in much of the steer run, a part 
load of these reaching $9.50, while bulk of 
the supply continued to sell at $7.00@8.50. 

Fat she stock gathered the maximum 
rise in line with steers, selling largely in 
the $4.00@7.00 level, while canners, cut- 
ters and bologna bulls were unchanged at 
$3.25@3.75 and $4.75@5.25 respectively. 

Veal calves advanced 50c or more since 
last week’s dull finish, placing good light 
sorts on a $9.00@9.25 basis. 

HOGS.—The hog market has been very 
uneven during the past week, closing to- 
day about steady with a week ago, pigs 
strong to 15c higher. Butchers and lights 
sold mostly at $10.75@11.00; packing sows, 
$8.50@9.00; pigs, $12.40. 

SHEEP.—Bulk of the good fat lambs 
brought $15.25 today, some $15.00, with 
fat ewes mostly at $7.00@8.50. 











KENNETT-MURRAY ORGANIZATION 





CHICAGO—Kennett, Murray & Co. 
CINCINNATI—Kennett, Colina & Co. 
DETROIT—Kennett, Murray & Colina 
EAST ST. LOUIS—Kennett, Sparks & Co. 
INDIANAPOLIS—Kennett, Whiting, 
McMurray & Co. 
LAFAYETTE—Kennett, Murray & Co. 
LOUISVILLE—P. C. Kennett & Son 
MONTGOMERY—P. C. Kennett & Son 
NASHVILLE—P. C. Kennett & Son 
OMAHA—Kennett, Murray & Co. 
SIOUX CITY—Kennett, Murray & Brown 
SIOUX FALLS—Kennett, Murray & Brown 


BUYERS ONLY and WE BUY RIGHT 
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PACKERS’ PURCHASES. 


Purchases of livestock ~~ packers at oe 1 
centers for the week ending turday, Dec. 19, 1925, 


are reported to The National Provisioner as follows: 
CHICAGO. 

Cattle. Hogs. Sheep. 

A RRR 8,756 12,300 13,403 

Tn. vibe oenepadecie 6,910 14,900 13,784 

SS retoraa 4,811 10,600 9,387 

i eee 372 14,000 6,472 
lo. Amer. Prov. Co. 1,260 7,000 
G. Hammond Co........ 3,798 6,700 

Libby, McNeill & Libby.. 3,293 cans es 

man Packing Co., 6,700 hogs; Miller & Hart. 


Bren . 
4,700 hogs; Independent ‘Packing Co., 4,100 hogs; 
yd, Lunham 9,500 hogs; Western ‘Packing & 








Provision Co., 10,100 ; Roberts & Oake, 4,700 
hogs; others, 29, 800 hogs. 
KANSAS OITY. 
Cattle. Calves. Hogs. Sheep. 
Armour & Co. ........ 3,458 1,036 6,161 3,201 
i Seen 4,946 1,100 4,220 4,721 
Fowler Pkg. Co......... 355 6 sha 
Morris & Co........... 4,420 1,960 3,851 2,282 
3 3 “SReeeree 6,016 902 5,680 5,327 
Wilson Mis od.cbabeee 5,398 821 6,792 3,847 
Local butchers ........ 994 167 684 
a 26,587 5,992 27,388 19,378 














SE liv tebeb raise otis aon 21,975 60,690 22,501 
8T. LOGIS. 
Cattle and 
Hogs. 
ss Sa 6,713 1,497 
ae eer 4,415 9,649 2,278 
M ith cere ives mosis 5,432 634 
St. Dressed Beef Co. 1,515 obs omen 
Independent Pkg. Co....... ,250 1,616 110 
East Side Pkg. Co......... 1,325 3,378 géte 
fe “Sea 23 2,159 cine 
American Pke. Co......... 135 1,178 66 
Krey bbegusdesakas oF 357 an 
Seas oh tuscan ab 14 542 Sees 
wend Pk. RE PR eiee 2 25, 1,320 aan 
FisuwindeVoekhanckn 13,702 46,828 1,209 
DEE. waesesenveheneseeee 28,793 79,172 6,794 
8T. JOSEPH. 


853 17,609 13,281 






































461 8,687 3,358 
543 «9,131 =1,816 
837 6,273 718 
2,694 41,700 19,173 
SIOUX CITY. 
Cattle. Calves. Hogs. Sheep. 
Cudahy Pkg. Co........ 3,983 415 14,429 2,154 
bate kie seen 948 423 13,063 1,314 
OO >, eas 2.357 487 7,186 2,299 
Sacks Pkg. Co.......... 128 32 dibs seed 
Smith Bros. Pkg. Co.. 14 8 58 
butchers......... 81 28 11 
Order buyers and packer 
shipments ........... 2,837 3 26,437 
SE csGeidase- de cups 13,348 1,396 61,814 5,767 
INDIANAPOLIS. 
Oattle. Calves. Hogs. 
1,302 3,612 16,313 4,236 
> 1605 986 18,346 513 
‘ --. 3,165 a 
rmour & Co. 373 66 3,231 50 
Indianapolis Abt. Corp.. 1,508 49 515 6 
ne meg Bros. ....... 3 Jas ,040 bie 
ee Se 128 22 eee 10 
Bell} SS ERR 96 gs 453 oy 
Schunisher” Pkg. Co...... 44 =p 364 sae 
Riverview Pkg. Co..... 1 fois 266 dike 
Meier Pkg. Co......... 48 10 347 oie 
Sk: cmb hse 46 25 231 23 
aaa 11 39 vee 52 
Hoosier Abt. Co........ 24 Oe Roane sas 
EE chines weseps on vc 503 149 218 222 
OEY her ce 5,692 4,958 44,489 5,112 
MILWAUKEE. 
Cattle. Calves. Hogs. Sheep. 
Plankington , 2 ya . 2,203 9,838 11,438 222 
United 34 wede Ticks « eS 
BD Oa shied nos chee isin 1,313 sion 
SS Ee Ea 30 149 nae 
Swift, Harrisburg, Pa 44 SERS SUS" ee 
, Chicago....... 593 ise’e ee Ae 
Lecal butchers......... 277 222 166 80 
Local traders........... 186 105 53 Bet 
a oo 3,367 10,165 13,119 302 


THE NATIONAL PROVISIONER 























ST. PAUL. ; 
Cattle. Calves. Hogs. Sheep. 
Armour & Co........ ,256 4,796 29,155 3,448 
eB Sey 1,021 1,581 647 a 
Hertz & Rifkin...... 168 a. dxssex owee 
United Pkg. Co..... 1,571 ED ncckds oops 
Swift & Co.......... 6,620 8,244 43,526 4,579 
ae - 1,055 72 26,015 cone 
SD sn éacens sone 14,691 691 14,911 119,343 8,027 
OKLAHOMA CITY. 
Cattle. Calves. Hogs. Sheep. 
- 1,982 879 832 170 
. % 818 2,032 28 
26 198 ask« 
“4,306 366 "7,723 3,062 198 
WICHITA. 
Cattle. Calves. Hogs. Sheep. 
Cudahy Pkg. Co........ 1,470 806 6,061 687 
Dele Phe. Ge. vccccoes 534 66 5,026 eoee 
NTR eecon os te sipindese 203 oves osee 
NE 6-66 54S be ecwkwds 2,207 872 11,087 687 
RECAPITULATION. 


Recapitulation of packers’ purchases by market for 
the week ending December 19, 1925, with comparisons: 




















CATTLE. 

Cor. 

1924, 
nn ges See Ree Per ere 29,933 
Kansas City 22,267 
Siew kee ainwh ecg naie 15,814 
is WE dik a nsecneescensee's 20,857 
St. Joseph 7,386 
Sioux City 10,051 
Oklahoma City 5,501 
Indianapolis 4,953 
Cincinnati . 1,576 
Milwagukee 2,158 
Wichita ... 2,497 
DEE | cewghveeneebesdetave Babe’ apes 
St. Paul 12,122 
CN 3 Nerd wales oo Seatltees 135,115 

Cor. 
week 

1924. 
PD cntnncebesanperndane 275,100 
Kansas City 68,550 

DE ned buiceaes Sdpiedeecks ’ 

St. Louis 79, 
St. Joseph 71,128 
Sioux City 400 9,800 
Oklahoma city  ebabopue ene 19% 2,476 9,605 
Ds wae baanees 0 6ee 5,112 32,906 82,414 
Cincinnati 12,862 19,734 
Milwaukee 15,538 5,362 
Wichita ... 12,449 14,154 
Denver .... =r 
St. Paul 111,982 158,489 
NEE kde b ncaes'ds amennnee 531,456 640,878 1,004,897 

SHEEP. 

Week 5 
ending Prev. k 

Dec. 19. week. 1924. 
ND. a cis SSS e whut sent 43, 52,210 47,048 
Rt . PPP eer errr ere 19,378 230 13,749 
A nS cus kwhib.on ee to's oes 501 26,214 29,707 
Se ee rr 794 10,740 5,357 
(SRR OER 19,173 19,103 11,978 
SE, SUE cu vores bc cue siveta 5,767 540 7,078 
Oklahoma City...........--- 1 75 50 
Indianapolis .............+.. 5,112 3,446 1,248 
CEL a nwicvoencedecvces sagas 702 228 
DIED “2 io cn0N eee speoe se 302 815 809 
MP hdc ce divoniencceses 6387 311 172 
EE... inion te nbensgeaees), saeea ae ae ween 
PE | & vagedics dn Se ciea de 8,027 11,975 . 8,774 
. , . sc sant do Wr's on deer 130,935 162,460 126,198 








Do You Know? 


How are your hogs cutting out, 
Mr. Packer? 

Do you know, or do you merely 
guess—and hope you are coming 
out all right? 

Under present conditions, the 
wise packer will make a test of 
his hogs every day. Overhead 
has a bad habit of eating up all the 
profits unless you watch it closely. 

By using THE NATIONAL PRoO- 
VISIONER’s Short Form Hog Test, 
you will know how you stand. 
Fill it out with your own figures 
and see where you come out! 

Know what you are doing, and 
dodge the “pawnbroker”! 











December 26, 1925. 


RECEIPTS AT CENTERS. 


SATURDAY, DECKMBER 19, 1925. 












Cattle. Hogs. 
NOR. ik Ch sia vans nce wes 500 4,000 
Rongns City 400 3,000 
SE eka hoses 100 6,500 
Bt BOWS occsas 600 6,000 
SS eee 300 1,700 
Oklahoma City 100 200 
he 400 500 
NIUE ti Saig.c'nos hyo asdak wae 400 
EE acest cus dismount 200 600 
ES ep SbbiaWekasbaces 100 500 
. ARPS Resear 100 1,000 
Indianapolis ............... 200 4,000 
ENS. 645.6449. ko5.cdeieh 100 1,700 
PE oo sedav ac cnccoa ss 300 1,400 
Debs ides seek aladamehs 100 1,300 
MIE i. n'ai's shes cpatahbs 200 1,000 
Nashville, Tenn. ........... oes 300 
WEED. nv ¥ ca dale soe cone amas 200 100 
MONDAY, DECEMBER 21, 1925. 
Cattle. Hogs. 
SONI? wives sis ods etch apted 17,000 64,000 
EE ME: Sy ciskbicaha boas s 13,000 9,000 
Pn Chace nad sn 600'Nen tab 500 6,000 
Aa ee ae 8,000 17,000 
i ML witvcesecasoneneee 2,500 4,500 
ST MT scpccsnes dueseens 4,000 8,500 
EE kv ive mis gile vnsioha-ia'e 8,000 29,000 
Oklahoma City ............. 900 500 
NNER "5 5's o:sa0.8 eae vehds 5,500 1,500 | 
— Ctoe nies sseeedsex 300 400 
SIN + Adie's 6050045 0p 0.0%0 4,000 3,100 
Louisville NE IEE RS Ty, 2,000 1,000 
M25 igh nik oe gd dane bic 3,000 2,500 
EE 6 onc a Ved aneees 900 5,000 
EER © 25 buco « a0 cuss os 1,000 4,000 
SY bap kp pioeciadeedee 1,900 2,600 
EY ein hel vce ie vod ¥o-awe 1,900 11,500 
LE ordain sald e'n bi voto 1,200 3,500 
Nashville, Tenn. ............ 500 800 
ERAT en 900 600 
TUESDAY. DECEMBER 22, 1925. 
: Cattle. Hogs. 
OMORMO 200 ccsccceccvvccces 9,000 41,000 
MED nav bsa als sacks 000 ,000 
CEE "\ binvnvdpba docs coccuss 7,500 8,500 
GE Foci bd nes’ occpome 000 12,000 
EN. uns Ge s'anes uh éoan 500 5,000 
ERE Ss Sa ee aa 500 11,000 
Pe Kavecdabbcndnvages 2,500 11,500 
Oklahoma SE ‘aisle & a's aang 600 1,000 
ST |. 6 bor.cseush vanes 2,000 700 
EE éstwek¢ccb cetne-oe 1,000 3,500 
RS SE ee 600 2,300 
ED 55 oS dalse hah evs ane 100 800 
ER is. 05 aos oe 600 1,700 
Indianapolis 1,000 10,000 
Pittsburgh . 100 1,000 
Cincinnati 500 2,500 
Buffalo 5 200 1,500 
Cleveland .. 200 1,500 
Nashville, Tenn. 100 600 
WE. ip'cis Vuweke sey 1,000 900 
WEDNESDAY, DECEMBER 23, 1925. 
Cattle. Hogs. 
SD le atk on ake tel g cl 7,500 16,000 
S| SRE AE A Ree E 4,000 5,500 
SE LSS pe ce nd.cd agen este 5,000 12,000 
Sy EY 560 bobbi ch csieetes sna 000 12,500 
PMNS CUEG soa 8 ban b Seue's 2,500 ,000 
Ee ae 2,500 13,000 
Mo Gkid d's eVewee ts oe 08 2,200 17,000 
Oklahoma City ............. 600 500 
ge. RS a 2,000 300 
CL 5d onevonectocwe sie 500 2,000 
. siiebin dav Wowaie pe4ees 500 1,300 
RR EP ree re ee 400 1,200 
Indianapolis ............... 1,000 6,000 
Pittsburgh .. 50 1,200 
Cincinnati 500 4,600 
Ruffalo 200 1,600 
Cleveland 300 2,500 
THURSDAY, DECEMBER 24, 1925. 
Cattle. Hogs. 
CM. ib ack s race Ooh <<anigns 6,000 19,000 
SEE EE 5 wos gone swe oun 12,000 35,000 
UE As koe dajcel ham 65s clp sae 1,300 10,000 
eS, EAS re ee 800 10,500 
ey ES biwens bbs. s svicy e 1,200 4,000 
RE cSen-os cc key beck th 700 8,000 
Se MET 2a d wes wh dcisds aed 1,000 7,500 
es 200 300 
i Ei Kas bakes Ose ue hace 1,200 200 
NONE ald aso cicie's bs Bae wie ace 600 1,500 
PEE Fas wa secs ce cswy st saves 500 1,300 
EE cee eaasonn ayoeveoues 200 1,400 
SINERED 0s 6s os avdesduseee 500 5,000 
pO Nery erry 100 600 
SNE Goris cee cbicasoncdiss 300 4,000 
NE Fae SB abbas oa cou tiinsnvcs 100 800 
SNE when eS dde es eascdn ce 300 2,500 
FRIDAY, DECEMBER 25, 1925. 


Christmas Day—No Markets. 


ae eae 


NEW YORK LIVESTOCK. 


Sheep. 
2,000 


100 


1,000 


Receipts of livestock at New York for 
week ending Dec. 19, 1925, are reported 


officially as follows: 








Cattle. Calves. 

Jersey City ......... 3,863 8,772 
New. YeeK 2 ..cc.-08s 1,815 1,155 
Central Union ....... 3,427 1,926 
| ee er 9,105 12,253 
Previous week ..... 9,084 16,862 
Two weeks ago..... 8,834 12,104 


Hogs. 
8,776 
25,311 





34,087 
35,302 
31,962 


Sheep. 
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HIDE AND SKIN MARKETS 


(SHOE AND LEATHER REPORTER) 


Chicago. 

PACKER HIDES.—Business is re- 
ported in about 3,000 December extreme 
light native steers at 14%c, or Yc ad- 
vance. To most sellers this is cited as an 
indication that light cows are worth the 
asked 14c. Buyers however, think other- 
wise and trade in this description is halt- 
ing. About 2,500 December heavy native 
cows sold at 14c, a steady level. About 
2,000 Canadian packer branded cows sold 
quietly at 12%c or steady with Chicago 

asis for similar descriptions. Killers are 
inclined to talk 15%c firmly on native 
steers which last sold at 15%c. Texas 
and butts are firm at 15c; Colorados last 
sold at 14c; branded cows, 12%4c; heavy 
cows, 14c; lights are held at 14c and last 
sold at 13%c in straight weights. Native 
bulls 11%@12c; branded bulls at 84@ 
9'%4c for points; small packer hides quoted 
134%@13%c. 

COUNTRY HIDES.—Moderate inter- 
est continues in these descriptions of 
stock. Earlier business is reported in 
Ohio and similar extremes at 13%4c but 
subsequent bids at: that figures were re- 
fused and material held as to seller and 
description at 134%@14%c. Bids up to 
14c are registered for strictly choice Ohio 
material. Bids of 13c for ordinary west- 
ern 25@50’s have been refused and all 
material is apparently held at 13%c. A 
car of Canadian 25@50 lbs., hides sold at 
13c flat and further parcels are held up to 
13%c flat. Weights 50 lbs. up are quoted 
as a rule at l1l1@11%c flat. In the local 
middle weight market offerings are noted 
in buffs around 12c and bids at 1134c are 
generally returned. The market on for- 
ward goods is considered around 11%c 
bid. Heavy steers are quiet and consid- 
ered nominal around 13c or a trifle bet- 
ter. Heavy cows 11@11%c for lots; buffs 
at 1134@12c for dates; extremes 134@ 
14%c for qualities, dates, sections and 
sellers. Branded country hides 10@10%c 
flat basis; Fags packers at 11@13c; 
bulls at 9@ 914c asked; country packer 
bulls are quoted around 11@11%c asked; 
glue hides 84%4@9'4c asked. Outside lots 
of country hides are steady in tone with 
prices ranging from llc flat on light aver- 
age stock to 114%@12c selected for 
weights. 

CALFSKINS.—The situation in skins 
is a trifle quiet at the moment, with the 
market fairly well cleaned out. Local 
cities last sold at: 20%c and on further 
offerings 2lc is asked. Packer skins are 
well sold out for December, the remain- 
ing few Decembers unsold being consid- 
ered worth 23c. Last business was at 
22c and earlier operations as low as 20%c. 
The undertone to calfskins is considered 
steady to strong at the moment. Outside 
city calfskins are quoted at 19@21c asked 
as to sections and descriptions. Some 
New York city calfskins sold in three 
weights at $1.70@2.40@3.10. Resalted out- 
side city skins are quiet and country 
stocks are quoted at 17@17%4c; deacons 
$1.15@1.25; cities $1.35@1.40; slunks 9214 
@95c. Kipskins are quiet and waiting. 
Packers are held at 19c basis and buyers 
consider 18%4c, the last trading level the 
peak for trading purposes. Cities 17%c; 
countries 14@16c. 

MISCELLANEOUS MARKETS—Dry 
hides are quiet at 2lc nominal. Horse 
hides look steady, average dealer collec- 
tions being rated at $4.50@5.00 and ren- 
der-varieties at $5.25@5.50 and the out- 
side hard to get. Packer pelts, $2.25@2.65 
for weights and descriptions; dry pelts 26 
@28c; pickled skins are quiet and un- 
‘changed around $10.00 nominal; some held 
higher; hog 20@45c. 





New York. 


NEW YORK PACKER HIDES.—Sev- 
eral cars of November December city 
slaughter spready steers sold at 1l6c, or 
steady with earlier operations. Only a 
couple of cars reported unsold at this 
writing and apart from such stocks, the 
market is sold out to January first. One 
car of big packer kosher native bulls from 
an outside house sold at llc, or steady. 
Natives in city slaughter are quoted at 
15c; butts 14c; Colorados 13c; cows 1234 
@13%c. 

OUTSIDE PACKER HIDES.—Busi- 
ness is a little slow for the moment on 
account of the season of the year. Most 
of the eastern small packer November 
and December productions of all weight 
hides have been absorbed to the extent of 
about half the production and sales up to 
13%4c have been reported for lots averag- 
ing light. Canadian killers are well sold 
out on the native lines but are reported 
to be holding a few brands for strong 
levels. Pacific coast packers are steady 
with December steers at 121%4@13c and 
cows 10%@llc last paid and still asked. 
Mid-western packers are quiet due to be- 


ing well sold out; nominal market about 
13%c. 

COUNTRY HIDES.—A slightly firm 
undertone is noted in country types of 
material. Demands are broadening some- 
what due to the small supplies available. 
Sales are noted in mid-western extremes 
in straight weights at 14c selected f.o.b. 
and in buff weights at 12c f.o.b. Business 
is also noted in western 25@50’s at 13%4c 
f.o.b. Bids on mid western 25@50’s are 
generally at 13%4c f.o-b. and offerings are 
generally a trifle higher on both this 
weight range and also on the straight ex- 
tremes. Penn extremes are held at 14% 
@14%c as to sellers and buffs at 12@ 
12%c asked. Southern shippers quote 25 
@50’s at 131%4@14c flat f.o.b. and are meet- 
ing with some resistance as buyers talk 
Y%@Y%c less. Canadian shippers are do- 
ing little at the moment, lights quoted 
134%4@13%c flat nomnial. 

CALFSKINS.—New York city calf- 
skins have been fairly active of late on 
a basis of $1.70@2.40@3.20 and indica- 
tions are that there is very little material 
unsold. Kips are quoted $3.65 and heavies 
not quoted because of scarcity. Penn city 
skins are quoted $1.65@2.35@3.15 and 
other outside cities are rated at 5@I15c 
discount. Untrimmed domestic cities are 
held up to 2lc in most cases and the 
business basis about 20c. 

FOREIGN WET SALTED HIDES.— 
Frigorifico material has exhibited con- 
siderable strength in the past few days 
due to keen demand, small stocks and im- 
proving qualities. Holiday dullness is ex- 
pected to pervade the situation below the 
Equator for the next week or so and 
values are not expected to suffer on this 
account. Argentine frigorifico steers were 
absorbed at $41.00 or 1834c landed basis 
and the Uruguay descriptions held steady 
at 19%4c. Cows were quiet at 1534c and 


extremes ‘were quoted round 1634@17c: 


Unsold stocks of all standard descriptions 
of stock were small. Type steers sold 
around 153c and other lines of heavy 
average and saladero descriptions were 
quoted higher. Previously such material 
topped 17%c. Type cows sold at 139/16 
@l4c range and type extremes made 15% 
@1511/16c; some lots were wanted up 
close to 16c. Campos steers rate at 13% 
@13%c; cows 114@11%c nominal. 
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SLAUGHTER REPORTS. 


Special reports to The National Provisioner show 
the number of livestock slaughtered at the following 
centers for the week ending Dec. 19, 1925: 




















CATTLE. 
Week Cor. 
ending Prev. week. 
Dec. 19. week. 1924. 
CD in dnd bb e0cb0nneeaee 36, 38,213 29,933 
WENN 2 6.0. aca case cousee 32,579 32,887 28,455 
CEE Ad ncdwewiscse cegvess 21,775 22,869 13,157 
) ee” er a 13,902 17,930 966 
ie EN ie ac sccvbebasaces 1,900 0,384 6,618 
nS See 10,654 10,047 11,524 
2S eer ere 1,074 1,105 84 
BE SEM ecvccsavccheside “ee cien 14,591 
Philadelphia ............... 2,056 2,224 1,468 
UES. NS ccesa decodes 5,110 5,049 1,788 
WR dh Pen cintacp cs tdapeice 287 2,241 3,093 
New York and Jersey City.. 10,080 9,988 11,546 
Okinbems: ORY s. oc ccccceccs 6,089 6,614 6,752 
WE ins pedakccergeiwesads 153,706 159,551 144,735 
HOGS. 
CHICARO 2... ccccccccccccces 135,100 165,000 275,100 
OR GE a okt sdeededs 27,888 22,398 68,550 
EE Ne tsccsccdenseesoadss's 456 34,675 . 
East St. Louis............6. 02 41,423 58,105 
St. Joseph 32,278 59,499 
Sioux City . i 35,027 63,726 
Cudahy ..... 25,680 29,781 33,62’ 
Ottumwa . 14,582 27,975 
PE WEEE o's carcasceewe se oe ae Pay 13,634 
Philadelphia ............... 16,948 23,657 2,250 
RIED 0 5 do deaccdaneled 35,742 39,732 42,580 
Se wall dc staedennaad ands 14,937 17,386 40,176 
New York and Jersey City.. 62,651 63,672 75,748 
Oklahoma City .........eee. 3,062 2,476 9,605 
WN Sd de we seccesevswunaes 477,864 552,087 851,539 
SHEEP. 
ibrentia ons is. edd ase 43,046 52,210 47,048 
— CHE cs ccccccccccces 19,378 23,230 18,749 
piddhesss cuneaeseund 22/823 26,120 26,409 
Fast St. WOR co ectstepeade 12,547 8,839 4,908 
St. Joseph 452 18,788 10,286 
Sioux City .... 9,790 7,997 
Cudahy ........ 227 354 333 
Fort Worth .... apie atten 1,335 
Philadelphia ............+-. 5,330 5,759 5,114 
Indianapolis .........-s+e6. 805 | 778 441 
DE S4 Aeriie soc nenndngnseds 4,609 5,083 4.628 
New York and Jersey City.. 41,105 50,132 49,148 
Oklahoma City ........0... 198 15 
MES caleu.edenn dene boa oan % 174,537 201,158 171,446 


Ys 
CHICAGO HIDE QUOTATIONS. 
Quotations on hides at Chicago for the 
week ending December 26, 1925, with 
comparisons, are reported as follows: 
PACKER HIDES. 


Week ending Weekending Cor. week 
Dec. 26, ’25. Dec. 19, 25. 1924. 
Spready native 


eee 6% @lic @l7c @19¢c 
Heavy native 
ee Ea 154% @15%e @15%c 16%@lic - 
Heavy Texa 
CS See @lic @15c @15%c 
Heavy butt 
branded 
ea @15ax @15c @15%c 
= —— 
bake eas @l4c @l4c @14%c 
Px- ‘Tight Texas 
steers ....... @12%ax @12\%c @12%c 
Branded cows. . @12%ax @12%e @12%c 
— native 
peeb a oan @l4c @14%c @15%4c 
Light "aasire 
st Bee @l4ax @13%c @14%c 
Native bulls.... @12ax 12¢ @12%c 
Branded bulls. ‘ @ 9%n @ 9c @ll1c 
Calfskins ...... @22c @20%c 25 26c 
RIE pvcnnasess @19b @18%c 19¢ 
Kips, over’t.... @lin @16%ec @lic 
Kips, branded.. @15ax @14%c 1 
Slunks, regular. @95e 9214 @95c @1.15 


Slunks, hairless.50 @55c @50c 


Light, Native, Butts, Colorado and Texas steers ic 
per lb. less than heavies. 


CITY AND SMALL PACKERS. 


Week ending Week ending Cor. week 
Dec. 26,25. Dec. 19, ’25. 1924. 
Natives, all 
weights ..... @13\%c @13%c 14%@l5c 
Bulls, native... @lic @ll1c 12¢ 
Br. str. hds.... @12%\c @ 12%c 
pp ..15 @16c 15 16¢ 23¢ 
acaba can 14 ore’ 14 v4 + 
Biuaks, regular. 1. 1. 


Slunks, hairless 
Ne. Ri ccccvee @40c @40c 25 @40c 

. COUNTRY HIDES. 

Week ending Week ending Cor. — 

Dec. 26, 25. Dec. 19, ’25. 1924 











Heavy po --11%@12c 11%@12c 
Lee i cows...,.104%@lle 10%@llic 
Ee "a5 11%c 11 114%4c 
Uxtremes ...... iy 14¢c td ‘14c 
Err 8 9c 8 9c 
Branded hides... 10c 10¢ 
Calfskins ....... 15 16c 15 16¢ 
Me aneee onda 14 15c 414 15¢ 
Light calf...... $1. 1.10 $1. 1.10 
Deacons ........$1. 1.05 $1.00@1.05 
Slunks, regular.$0. 1.00 $0. 1.00 
Slunks, $0. 0.40 $0.30@0.40 
Horsehides . $4. 5.00 $4. 5.00 
Hogskins ...... 50. 0.30 $0.25@0.30 
SHEHPSKINS. 
Week ending Week ~~ Cor. week 
Dec. 26, 25. Dec. 19, ’25. “sp 
Large packers. .$2.50@2.75 $2. 50@2. 75 
Small packers. .$2.25@2.65 $2. poet 4 a 7 
Pkrs. oamer- -$1.40@1.65 $1.40 1.35 
Dry pelts.......$0.26@0.28 $0.27 ry 4 371% @0.40 
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ICE AND REFRIGERATION 


ICE NOTES. 

Peoples Ice & Cold Storage Company 
is erecting a new cold storage plant in 
Marysville, Calif., at a cost of around 
$15,000. 

Union Ice Company plans to build a 
new cold storage warehouse at Los An- 
geles harbor. The company’s headquar- 
ters are at 1315 7th street, Los Angeles, 
Calif. 

Camden Cold Storage Company is plan- 
ning to construct a five-story cold storage 
and refrigerating plant on Kaighn avenue, 
Camden, N. J., at a cost of around 
$1,500,000. 

The storage warehouse of the Polar 
Wave Ice and Fuel Company, 7800 North 
Broadway, St. Louis, Mo., was recently 
destroyed by fire. Loss was estimated at 
around $17,000. 


Noel & Co., Inc., is said to be contem- 
plating the erection of an eight-story cold 
storage warehouse and ice-making plant 
in Nashville, Tenn., at a cost of around 
$500,000 complete. This is the second 
unit of the company’s Nashville plant. 


The newly-incorporated South Chicago 
Cold Storage Company is having plans 
prepared for a 10-story refrigerating 
plant, storage warehouse, etc. to be 
erected at 106th street and Calumet River, 
Chicago. The company has a capital 
stock of $1,000,000, and is incorporated 
by Charles D. Atwater, F. J. Kay and 
Samuel B. Shirk. 





Running the 
Refrigerating Plant 


Practical Points for the Packer and his 
Refrigerating Engineer. 











I—ARE YOU WASTING AMMONIA? 
By W. G. 8. 

How can the packinghouse execu- 
tive—or anyone else unacquainted 
with the technique of refrigeration— 
tell whether or not the system in his 
plant is being operated at the highest 
possible efficiency? 

Here are some points. 

Look them up in your plant. 

Look at the gauge glasses of your am- 
monia receivers. You should find them 
back of the refrigerating machinery. 

Are they full? If they are not, then 
something is wrong. And ten chances to 
one, more ice machines are being oper- 
ated than would be the case if your sys- 
tem was operated with the proper amount 
of ammonia. 

What Are Ammonia Receivers? 

What are the receivers for? 

They hold the surplus ammonia upon 





Glenwood Avenue 
West 22nd St. 


Cold Storage Insulation 


All Kinds of Refrigerator Construction 


JOHN R. LIVEZEY 


PHILADELPHIA, PA. 











Novoid Corkboard Insulation 


Made of specially selected, clean, dry cork granules. 
molds, split and finished full standard 12”x36”—no “green centers” possible. Write for literature 
and sample; also literature and sample of Novoid Cork Covering, companion of Novoid Corkboarda. 


Cork Import Corp., 345 West 40th St., New York City 


Compressed and baked in double width 

















We will gladly investigate and guarantee results for your 
particular problem 


Address 


The Arctic Ice Machine Co. 


CANTON, OHIO 


The Arctic Junior 
especially for 


Sausage Makers, 
Curers, Wholesale 
Provisioners and 
Meat Dealers 


“Tt will Last a Lifetime’”’ 







Built in capacities of 
from 1 to 25 Tons 


which your expansion valves are constant- 
ly drawing. They act as a seal between 
the high pressure gas in the evaporator 
or expansion coils. 

What happens when you have no seal, 
and the high pressure gas arrives at the 
expansion valve? You are giving your 
compressor a load for which you are get- 
ting no refrigerating effect. YOU ARE 
WASTING FUEL. 

How can this happen? 

It is very simple. A cubic inch of liquid 
ammonia evaporated at a certain pressure 
will produce a cubic foot of gas. But 
before it can change its physical state— 
i.e., turn from a liquid to a gas—it must 
receive heat from the atmosphere of the 
room, much in the same way that water 
in the tea-kettle on the gas range receives 
its heat. 

The boiling point, however, is different, 
and I will explain this some other time. 


Ammonia Is Expensive. 

But steam in the case of the tea-kettle 
is cheap, so you let it escape to the at- 
mosphere. Ammonia, however, is expen- 
sive, so you lead the steam (ammonia gas) 
back to the compressor, and compress it 
(squeeze it together) into a tiny volume. 

You then cool it in the ammonia con- 
denser—i. e., you pass the heat you applied 
in the tea-kettle (refrigerated room) to 
the cooling water. Relieved of the heat 
which was required to vaporize it, it again 
turns to. its original state or the liquid 
form, and the cycle starts all over again. 

_ Now what happens when gas instead of 
liquid ammonia goes by the expansion 
valve? 

Your temperature is likely to rise. The 
gas enters the evaporator or expansion 
coil in the room, and instead of carrying 
away heat, it actually leaves some behind, 
since its temperature is higher than the 
temperature of the coil into which it 
entered. 

Keep an Eye on the Glass. 
_ The gas arrives at the compressor and 
jt is figured as tonnage (because tonnage 
is figured this way), whereas in reality it 
has performed no work at all. 

_It is costing you hard-earned cash to 
circulate this inert gas each day, for which 
you are getting no return. 

For this reason, if for no other (and 
there are others) you should insist that 
your engineer keep a full glass of liquor 
under all variations of load. 


{In the next installment we will discuss 
operating with a full charge of ammonia.] 


a 
TEMPERATURE CONTROL. 
(Continued from page 18.) 
can be equipped with two scales, one 
showing the temperature and the other the 

pressure. 

The use of thermometers on all main 
feed lines from the boilers is a direct indi- 
cation to the engineer of just the kind of 
steam he is delivering to that particular 
department. 

Special thermometers may be used on 
superheated steam lines, with an equiva- 
lent pressure reading from 0 deg. F. to 
300 deg. F. and up to 420 deg. F., and a 
suitable temperature scale above 400 F., 
as an idea of the amount of superheat in 
the steam at that point. It is of special 
value in the engine room. 

An indication of the temperature ‘of the 
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stack gases from each boiler is important. 
Here there is a happy medium to be regis- 
tered, with no fixed temperature, because 
it depends on the nature of the fuel fired 
—coal, gas, or oil. 

This is determined by the operator. An 
electric pyrometer with a switch to each 
boiler uptake allows the temperature to 
be determined easily from a central point. 
The range is from 200 deg. F. to 1000 deg. 
F. Either indicating or recording instru- 
ments can be used. 

One-Quarter Goes Up the Chimney. 

It may surprise many readers to know 
that the loss of heat by way of the stack 
from the ordinary boiler may range from 
12 per cent to 40 per cent of the total heat 
generated. The average is 20 per cent to 
25 per cent. 

Flue temperatures less than 450 deg. F. 
are seldom experienced, except in connec- 
tion with economizers. For every pound 
of coal burned one-quarter of the heat 
goes up the chimney. A thermometer here 
is essential. 

Probably one of the important power 
plant testing devices is the flue gas 
analyzer. 

The best illustration of its action is in 
the adjustment of a carburetor for an 
automobile. You can set it most any 
place and the engine will run. But there 


is only one spot where it will run effi- © 


ciently, and that is the setting point that 

admits the proper mixttre of gas and air. 
The analyzer shows an excess or defi- 

ciency of air for complete combustion. 


Must Watch Temperature of Oil. 

There are many places in the engine 
room where-it is of vital importance to 
know the temperatures at all times. It is 
especially true of oil going to turbine 
bearings. This should run with but small 
variations. A sudden rise indicates trouble. 
The scause should be speedily eliminated. 

In operating condensing steam engines 
the amount of vacuum obtained is directly 
proportional to the temperature of the 
condensing water. It is essential to know 
this at all times. The colder the water 
supplied, the higher the vacuum and in- 
creased over-all economy. 

A similar analogy is the temperature of 
the discharge gas of an ammonia com- 
pressor. The operator takes this with his 
hand. It is a rough determination. 

Thermometers in both suction and dis- 
charge lines are a valuable asset in esti- 
mating the compressor’s capacity. 

In brine circulating systems the ther- 
mometer in the main brine supply line is 
considered absolutely essential. It is the 
usual starting point in looking for trouble 
due to lack of refrigeration. 


Temperature Regulation in Cooling. 

In large buildings provided with ice 
water systems it is important that the 
water in the cooler tank be held not lower 
than freezing. The cooling is often ac- 
complished with brine coils. 

Regulation is secured by the use of a 
thermostat, operating a diaphragm brine 
valve. When the temperature rises above 
38 deg. F. the valve opens, allowing the 
cold brine to circulate. The water in the 
tank is cooled to the desired temperature, 
after which the valve closes. 
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RESH dressed Western meats, delivered prac- 
tically overnight to cities hundreds of miles dis- 
tant—a service made possible largely thru YORK 
MECHANICAL REFRIGERATION. 
The YORK furnishes and maintains a constant dry 
cold in refrigerators and counters. Spoilage cannot 
exist, trim is: eliminated and prestige is built for 


your market. 


The YORK is a profitable investment—investigate it. 


YORK Manufacturin 


Company 
Ice Making and Refrigerating Machinery Exclusively 


York, Penna. 

















CORK 


4 INSULATION 


There is a good reason why ex- 
perienced engineers, architects, 
and owners have been favoring us 
with their business and why they 
specify “ t” (100% pure) 
Corkboard. 

Write for complete information. 


United Cork Companies 


Plant at LYNDHURST, N. J. 


Cleveland, 0. 


Seattle, Wash. 


For small cooling rooms and refrigera- 
tors, a thermostat may be located in the 
brine tank or inserted through the walls 
into the cooling box. When in the brine 
tank it operates to start and stop the ice 
machine, according to the temperature of 
the brine, and in a measure will control 
the temperature of the cooling room. 


How the Thermostat Works. 


When inserted through the walls of the 
cooling space, the thermostat may control 
the ice machine. Or if brine coils are used 
for cooling, it operates a diaphragm brine 
valve, to give the set temperature. Ther- 
mostats in each room control the open- 
ing of brine valves, an accumulator in turn 
stops the brine circulating pump, and a 
thermometer on the brine cooling tank 
controls the ice machine. 

When all the rooms are cold enough the 
brine valves close, and while the brine is 
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A commerical produet of highest quality. 
Manufactured especially for the refriger- 
ation trade, 
Booklet on Alkalinity—Ammonia Leaks 
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not being used its. temperature drops 
rapidly, causing the brine thermostat to 
shut down ‘the machine automatically. 

A direct expansion system can also be 
controlled this. way, but requires special 
valves. 

A thermometer should always be in- 
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stalled with a thermostat, so that the cor- 
rect temperatures of the medium being 
controlled can be noted at all times. 


{EDITOR’S NOTE.—The next article in 
this series on “Temperature Control in the 
Meat Plant” will discuss the losses that occur 
through the use of improper and antiquated 
methods for heating and distributing hot 
water, water temperature control and how 
the losses in heating and distributing hot 
water may be stopped.] 


seahorses: 
MEAT PACKER COOPERATION. 
(Continued from page 20.) 

Because of the advent of labor saving 
machinery, shorter hours of employment, 
and the improved working conditions, 
many contend that there is less need for 
heavy meat meals in the worker’s family. 
This again may account for decreased 
consumption. 

Doctors Against Meat Eating. 

There has been a growing tendency on 
the part of physicians to recommend to 
their patients less meat. This for all of 
the ills of which the patient may com- 
plain, and regardless of any substantiating 
evidence that such a reduction in the meat 
diet would be of benefit to the patient. 

This is a matter that the Institute of 
American Meat Packers has had in mind 
and on which it is making investigations 
at the present time. Research work is 
being done to discover whether the elim- 
ination or reduction of meat in the diet 
is beneficial to those suffering from rheu- 
matism or kidney troubles especially, and 
also for many of the other minor ailments 
for which physicians prescribe. 

Higher Wages, Less Efficiency. 

Wage scales are unquestionably on a 
much higher basis than in pre-war days. 

This of itself would not be so much 
of a menace to the industry, if coupled 
with it we did find decreased efficiency. 
The latter, of course, is only another form 
of increased labor cost, but it is vital. 
That presents another and very serious 
problem for the industry. 

A satisfied buyer is of course a poten- 
tial customer for tomorrow. That po- 
tentiality for tomorrow is lost however, 
if, through dissatisfaction, either with 
price or quality, the buyer of today is out 
of sorts, and is therefore seeking some 
substitute for the thing which has not 
given him satisfaction today. 

If, therefore, meat is to hold its own 
against the competition of the great vari- 
ety of fresh fruits, vegetables, pastry, ice 
cream, etc., now available, not only to the 
rich but to the laboring classes through- 
out the entire year, the utmost attention 
must be paid to this question of quality. 

Meat Quality Must Be Kept Up. 

It may be suggested with propriety that 
in the search for increased efficiency this 
question of quality is sometimes sub- 
ordinated or entirely overlooked. 

The discussion which has been going on 
in THe NatIoNAL Provisioner of late as to 
“what is the matter with the boiled ham 
business” has, perhaps, been truthfully 
answered in part by the statement that 
manufacturers have been for a long time 
paying a great deal of attention to the 
question of shrinkage during the operation 
of boiling hams. Every effort has been 
made to reduce this, if even a fraction of 
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one per cent, but in the meantime the 
question of quality has been subordinated. 

Thus the purchaser of a ham sandwich 
today finds the meat of that sandwich only 
partly cooked. It is tough and stringy, 
and it is difficult for him to bite through 
and in many cases his first mouthful with- 
draws from the sandwich its entire com- 
plement of meat. 


Wrong Way to Seek Profits. 


This is “saving at the spigot and wast- 
ing at the bung,” in the words of the old 
saying. 

The unsatisfactory and unpalatable ham 
sandwich has thus been put aside to a 
larger extent this season than ever before, 
and its place has been taken by the red 
hots, barbecue sandwiches, cheese sand- 
wiches, etc. Thus in the manufacturer’s 
attempt to increase his profit by decreas- 
ing shrinkage, and to secure so-called effi- 
ciency in manufacture, he has subordinated 
the question of quality to his great detri- 
ment. 


Decreased efficiency on the part of the 
workman means increased cost of super- 
vision, greater overhead on account of de- 
creased production, and worst and great- 
est of all, increased dissatisfaction on the 
part of his customers from unsatisfactory 
and unsuitable product. 


Increased Cost of Distribution. 

The third item mentioned in our list 
was “Increased Cost of Distribution.” 
This reflects not only higher freight rates 
and higher transportation charges, but 
also higher selling expense, whether this 
selling is done by advertising or by sales- 
men, or both. 

More attractive and more expensive 
containers and wrappings have been 
brought out. It may be a question 
whether these more expenSive containers 
and wrappings have not been made neces- 
sary by some let-down in the quality of the 
contents of them. 

The higher prices prevailing at present 
through the scarcity and high values of 
live animals results in a large extension 
of credit facilities; therefore, the necessity 
of added working capital on the part of 
the wholesaler. 


Credit Situation Needs Attention. 

Larger credit accommodations always 
mean larger credit losses. There is a ten- 
dency of late on the part of retailers to 
compel the wholesaler to advance a good 
share of his working capital through the 
extension of larger and longer credit. 
This is dangerous both to the wholesaler 
and the retailer. _ 

With such credit available, the retailer 
is quite inclined to extend unwarrantable 
credit to his consumer, and thus to suffer 
very considerable losses through bad 
debts. With the present tendency on the 
part of the public to provide for their 
luxuries first and their necessities last, it 
is not strange that these credit losses are 
mounting up. 

Retailers should keep in mind the fact 
that money spent by the consumer for 
food is not in any sense a permanent in- 
vestment, like money spent in a piano, a 
victrola, radio set or even in an automo- 


bile. The purchase of food today for im-. 


mediate consumption does not supplant 
the need for similar purchases next week 
or next month. 
Make Customers Pay Their Bills. 

Therefore, consumers should be made 
to pay their food bills on at least a weekly 
basis. This would enable the retailer to 
pay the wholesaler on a similar basis, and 
many of the losses through bad debts 
would thus be eliminated, and the amount 
of working capital necessary to carry on 
the business would be decidedly reduced. 
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As illustrating the present day tendency, 
I am reminded of the true story of the 
family who purchased a new automobile 
and confidentially told their friends that 
it was made possible through their ability 
to stand off the grocer and butcher. 

This does not seem to be an exagger- 
ated case, and no doubt would be followed 
by many more families if the grocer and 
butcher would permit it. 

The Matter of Credit Extension. 


Spencer Trask & Company write re- 


" garding credit extension: 


“Credit extension has played an im- 
portant part in the progress of industry 
and within the last five years there has 
been a rapid development of partial pay- 
ment sales liberally financed, which are 
now said to constitute a public debt 
amounting to some $4,000,000,000. 

“This new situation has had a profound 
effect upon many industries but it is hav- 
ing a far more important effect upon the 
wage-earning public. Our wage-earning 
class has, as we know, the characteristic 
American desire to improve its position 
and to acquire luxuries. 

“Primarily as a sales effort, and because 
of increasing competition, partial payment 
sales have been combined with intensive 
selling campaigns to attract buyers in 
numerous lines, with the result that many 
thousands of individuals have mortgaged 
their earnings of the future that they may 
in the present enjoy those things which 
they would not otherwise acquire. It is 
a situation which has both good and bad 
features. 5 

“The greater part of this new develop- 
ment has taken place subsequent to the 
depression of 1921 and there has as yet 
been no opportunity to test severely the 
soundness of the structure which has 
been built up. Household appliances, 
furniture, and pianos, together with auto- 
mobiles make up the greater part of pres- 
ent day sales and with properly propor- 
tioned payments, well within the capacity 
of the debtor to pay, there is found a 
healthy stimulus to saving with reasonable 
protection for the extended credit. 

“A large part of such business appears 
on its face to be sound practice. It has 
undoubtedly been carried to extremes in 
many cases where articles are non-essen- 
tial and of no long term value but there 
is yet another important phase of the 
question. 

“If these methods have been a stimulant 
to business and have raised the standard 
of living of many individuals, what will 
be the effect during a period of declining 
activity and increasing unemployment? 
There appears to be one point of weak- 
ness which has not been given due con- 
sideration. We are inclined to question 
the ability of the average wage earner to 
estimate accurately to what extent he is 
justified in mortgaging his earnings of the 
future and we recognize the possibility 
that in consequence that may be a cumu- 
latively depressing effect both upon the 
manufacturer and the employes in the 
event of declining business activity.” 

What will be the effect on retailers who 
have freely extended credit to such fami- 
lies during good times, and who have thus 
accumulated a large amount of book ac- 
counts? What will happen to the packer 
who has extended credit to such retailers 
on the strength of these nominal assets 
in the shape of book accounts? 

Too Much Packing Plant Capacity. 

Our fourth item was “Decreased Vol- 
ume as Compared with Manufacturing 
Capacity.” 

Tisstaa the war, and directly after it, 
there was a tendency on the part of the 
entire industry to very largely increase 
their manufacturing capacity. These en- 
larged and better facilities are of course 
very much to be desired from the stand- 
point of quality of product, and efficiency 
of manufacture. 

But over-capacitating the industry as a 
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whole means an increased overhead: with 
a considerable amount of idle capacity, 
especially at such time as this when sup- 
plies of live stock are so limited. The 
ultimate result of this no doubt will be the 
elimination of many of the older and less 
desirable plants, their place being taken 
by the newer and better-equipped ones. 

With this added manufacturing capacity 
comes of course the desire to fully utilize 
it, and therefore a very decided tendency 
toward »bidding unjustifiable prices for the 
raw material or selling the finished product 
at too narrow a margin of profit, or with- 
out profit at all, in an effort to keep 
capacity fujly employed. Those condi- 
tions are so self-evident that they only 
need be mentioned in passing. 

Bad Selling Methods. 

The fifth item in our list was “Uncom- 
mercial Methods of Selling,” and that 
covers a multitude of sins. 

Selling is not a “bag of tricks,” it is 
merely the sincere and honest presenta- 
tion of certain facts to the people who 
need what you have to sell. This relates 
to the direct method of sales and to the 
practice adopted by some of the trade in 
attempting to stimulate and enlarge them. 

Uncommercial methods would no doubt 
include not only a matter of price which 
did not reflect manufacturing cost, or man- 
ufacturing cost plus a reasonable profit to 
the manufacturer, but also such efforts as 
might be made to cheapen the product, 
(even though it made it less satisfactory 
to the consumer), if they could thereby 
cheapen its cost to the manufacturer. Sub- 
stitution of inferior grades for better 
grades, the extension of unwarranted 
credit, as mentioned above, and a thous- 
and and one ways in which the manufac- 
turer himself failed in his duty to the 
public in rendering service by providing 
the best possible product and in a satis- 
factory manner and at a satisfactory price, 
and also the duty to himself to secure for 
himself a reasonable margin of profit on 
every transaction. 

He is just as much entitled to that profit 
as the buyer is entitled to a wholesome 
and satisfactory article in exchange for 
the money which he spends. 


How to Meet Competition? 


Competition there is and always should 

be, but ever since the beginning of time 
men have raised a great howl about com- 
petition. It seems to grow louder and 
louder every day. If all of the time and 
energy wasted on this subject were used 
in constructive effort to meet competition, 
instead of in worrying about it, what a 
wonderful impetus this would be to busi- 
ness. * 
There always has been and always will 
be competition in every phase of human 
endeavor. It is difficult to imagine what 
the world would be like without it. Take 
away this restraining force and compara- 
tively few would monopolize everything. 
Such a condition would work a hardship 
on all. Looking at it from that standpoint 
competition is really a fine thing. So why 
howl about it? 

This recital of the difficulties and un- 
satisfactory conditions prevailing in the 
industry today leads up to and justifies 
perhaps the subject of this discussion— 
namely, the need of cooperation in the 
packing industry. 

Cooperation Among Meat Packers. 

This word “Cooperation” is a very 
strong one. It means not only the doing 
of certain, things, but doing them jointly 
with one’s neighbors or competitors. 
Through this method of cooperation many 
of the ills here described can be reduced 
or eliminated. 

Taking them inorder, “first it should 
prevent the effort on the part of any man- 
ufacturer to hire away the help of his 
neighbor, bidding a price for it that the 
skill of the employe does not warrant. 

Cooperation in the second place would 
stimulate the installation of methods and 
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Why Not Make the Difference 


Yourself? 





or 





Look up the quotations on “ground and 
unground”’ Tankage, and other materials 
in The National Provisioner. There is a 
difference of $3.00 to $5.00 per ton. On 
a hundred tons of tankage it means 
$300.00 to $500.00 or more than the price 
of a Newman Grinder. 

There is no excuse to be without a 
Newman Grinder—no matter how large 
small your plant may be. The 
Newman will grind Tankage, Blood, Raw 
Bone, Steamed or Dried Bone, Fertilizer, 
Hoofs, Horns, etc., etc., and all 
fertilizer materials. Three sizes. 

A “Newman” will be a profitable invest- 
ment, guaranteed to do your work better, 
faster and at the lowest cost and at a 
price of only— 


Glue, 


GRINDERS — PULVERIZERS 


$300.00 to $495.00 
f.0.b. factory 











WRITE US TODAY 


The Newman Grinder & Pulverizer Co. 


214-216 S. Wichita Street, 


Wichita, Kansas 





machinery to increase the efficiency of the 
labor employed there. 
Eliminate Waste in Delivery. 

Cooperation in the third place would 
help to decrease the cost of distribution. 
The unjustified and unjustifiable method 
of making a number of trips per day to 
deliver goods to an individual buyer, the 
method of allowing him to order in excess 
of his needs and then to sort over and 
reject a part of the goods thus ordered, 
returning the balance to the wholesaler, 
which is one of the most flagrant abuses 
in the industry today, could be minimized 
or eliminated. 

Cooperation on the fourth point—the 
evil of paying unwarranted prices for raw 
material in order to keep an over-capaci- 
tated plant in operation—would mean that 
this could be considerably lessened through 
the cooperation with neighboring con- 
cerns. 

To Reduce Selling Costs. 

Cooperation can best be employed under 
our fifth heading of “Uncommercial Meth- 
ods of Selling” along every individual line 
which we have previously mentioned. 
Where shall that cooperation start? How 
shall it be legally and properly and justi- 
fiably brought about? These are details 
which probably you would not expect me 
to attempt to solve for you, for every com- 
munity has its own problems and its own 
particular conditions, 

May I suggest, however, that’as a first 
requisite a feeling of friendship and fel- 
lowship must be cultivated as between the 
individuals of the different concerns. 

An interchange of information as to 


better methods of .manufacture, ‘as to 


credit risks, as to methods of distribution 
are all most.desirable. Recent decisions 
of the United States Supreme Court 
would seem to give full authority for an 
exchange of information as to stocks on 
hand, as to cost of manufacture, even as 
to price realized from sales, if such infor- 
mation covers closed and completed trans- 
actions. 
Keeping Track of Sales Prices. 

A certain industry of which I have 
knowledge has been in the habit of-report- 
ing daily to one central office prices real- 


ized on sales of their goods. A bulletin 


issued from that central office, without 
disclosing the names of the sellers or buy- 
ers, simply reports the prices. received on 
sales. 

The result has been marvelous. A sales 
manager who finds that his sales of the 


previous day were the lowest of those re- 
ported is naturally on his toes the next 
day to see that he does not occupy the 
bottom of the list. 

If a sale is attempted and the buyer 
makes the time-worn and often false state- 
ment that others are offering him goods 
freely at a lower price, a little cooperation 
with the sales manager of ‘the concerns 
supposed to be quoting such a price will 
verify the truth or the falsity of the buy- 
er’s statement. 

The buyer who, in the same way claims 
to be able to get unusual extension of 
credit, may be defeated in that effort if 
the credit manager of the competing insti- 
tutions are willing to freely and frankly 
exchange information along such lines. 

Sales Values Should Be Stable. 


In the past there has been a mistaken 
idea in the minds of some of the sales 
managers that there was no fixed value to 
the product which they were selling. 
They thought the matter of cost was a 
myth, and that they could disregard execu- 
tive’s prices at their own notion, and in 
order to meet the supposed or reported 
competition of some foolish: neighbor. 

Is there any reason why the value of 
ham, for example, should not be just as 
fixed an item, as the value of a ton: of 
steel rails, or an automobile, or a yard of 
cloth? 

It is a sad commentary on the ability 
of the captains of this industry that they 
have allowed a practice to grow up of 
selling goods apparently regardless of 
cost through about nine months of the 
year, and then hoping and praying that. 
the three summer months would yield 
sufficient profit to offset the losses of. the 
other nine, and to give them a moderate 
dividend for their owners or stockholders. 

What the Industry Needs. 


There is a legitimate value to hams just 
as much in the winter time as there is in 
the summer time, and it is just as illegiti- 
mate to disregard that value in the selling 
price at one season of the year as it is at 
another. 

What the industry needs today appar- 
ently is a little more sanity in the buying 
of raw material, a good deal more:‘of su- 
pervision and of skill in the preparation 
of the cured product, and much more of 
courage in the selling of it. This trium- 
virate, if applied to this industry today, 
would revolutionize it and again put it 
where it belongs, as one of the greatest 
industries on earth, 








A. Waltke, president of the Wm. 
Waitke Soap Co., St., Louis, Mo., was in 
the city this week. 


President George A. Hormel, of Geo. A. 
Hormel & Co., Austin, Minn., made a trip 
to the city during the week. 


The death is reported of J. E. Challinor, 
well-known cottonseed products, grease, 
oils and tallow broker in Kansas City, Mo. 


Jay E. Decker, president of Jacob E. 
Decker & Sons Co., Inc., Mason City, Ia., 
was in Chicago on business last Wednes- 
day. 

Packers’ purchases at Chicago for the 
first three days of this week totaled 24,385 
cattle, 8,126 calves, 76,162 hogs and 
30,798 sheep. 


Fred C. Dold, chairman of the board 
of directors of the Jacob Dold Packing 
Co., passed through Chicago this week on 
his way to spend Christmas with his 
family at his old home at Wichita, Kas. 


Louis F. Swift, Jr., son of L. F. Swift, 
president of Swift & Company, has gone 
to the company’s Denver plant, where he 
is working in the manager’s office to get 
first-hand knowledge of the method of 
handling outlying plants. 


Charles E. Herrick, vice-president of , 


the Brennan Packing Co., Chicago, spent 
Christmas with his mother in Rockford, 
Ill., as is his annual custom. Mrs. Hertick 
is 97 years old, but is actively interested 
in public and home affairs. She is so 
active, in fact, that Charlie bought her a 
radio to keep her indoors in bad weather. 


Provision shipments from Chicago for 
the week ending Dec. 19, 1925, with com- 
parisons, are reported as follows: 


Last week Prev. week 


. week 

1924 

Cured meats, Ibs... .15,116,000 24,208,008 Pogo 
284,000 44,384 43,838,000 


Fresh meats, Ibs... RH 

Mae; Mi... .--. 055 12/638, 000 11'805,000 12,544, 000 
Prices realized on n Swift & Company’s 

sales of carcass beef in Chicago, including 

Stock Show prize beef, for the week end- 
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ing Saturday, December 19, on shipments 
sold out, ranged from 8.00 cents to 24.25 
cents per pound and averaged 13.16 cents 
per pound. 


Robert Mair, head of the export depart- 
ment of Swift & Company, returned this 
week from a stay of ten months in Great 
Britain and Continental Europe. Mr. 
Mair’s long stay and careful observation 
of conditions there gave him a_ clear 
understanding of conditions abroad, and 
he confirms the general opinion in the 
industry that the export meat trade out- 
look, aside from lard, is not for any ex- 
tensive trade. American meats are too 
high for the pocketbooks of foreign 





Saved Money on Shrink 


What packers and meat manu- 
facturers think of the service 
rendered by THE NATIONAL PRO- 
VISIONER through its “Practical 
Points for the Trade” page and 
its Free Information Service is 
shown in the following letter, 
which is from one of the best- 
known and smartest provision 
manufacturers east of the Ohio 
river. They write: 


We want you to accept our sin- 
cere thanks for the Smoked Meat 
Tests you and your Technical De- 
partment have made up for us. 

We have given this a thorough 
try-out and find it far superior to 
the one we were using in the past. 

Through the method you sug- 
gested we now know just exactly 
where we stand, and through your 
shrinkage guide we were enabled to 
get ourselves in line as to what is 
considered a normal shrinkage. 


Have you used this service, Mr. 
Meat Man? 
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buyers, due to high live cost here, and this 
very fact has stimulated foreign livestock 
production and thereby reduced foreign 
demand for imports.. On the other hand, 
our domestic demand has been increasing, ' 
which makes the export outlet less vitally 
important than in former times. There 
will be a good market in Great Britain for 
certain meats, but not in the volume of 


former years. 
pete” WE 
SEASON’S GREETINGS. 


Several 1926 calendars have already been 
received by THE NATIONAL PROVISIONER 
from packers and others who take this 
excellent means of remembering their 
friends and at the same time keeping their 
names before the public throughout the 
year. 

John Morrell & Co., Ottumwa, Ia., has 
issued a fine calendar to commemorate its 
99th anniversary. It is attractively print- 
ed in colors with 12 illustrations of one 
or another of Morrell’s meat products. 
The date part of the calendar contains 
many notations of holidays, historical 
dates, etc. On the back are pictures of 
the company’s plants in Ottumwa, Ia., and 
Sioux Falls, S. D., together with’ com- 
plete calendars for 1925, 1926 and 1927. 

Oppenheimer & Co., 96 Pearl street, 
New York City, dealers in sausage cas- 
ings, has prepared an unusually large and 
very handy calendar. Each large sheet 
contains dates for the current month, last 
month and next month, printed in three 
colors. It is large enough to be seen 
plainly from a considerable distance, and ~ 
for that reason is especially well-suited 
for office use. 

The Superior Packing Co., Chicago, 
maintained their reputation for sending 
out fine-looking calendars by selecting one 
for 1926 featuring a portait of Theodore 
Roosevelt done in bronze tones. Beneath 
the picture is “Teddy’s” famous quota- 
tion “Aggressive fighting for the right is 
the noblest sport the world affords.” 

The calendar of John P. Squire & Co., 
Boston, Mass., again features their famous 
pig trade mark. It is well-printed in 
colors and makes a worthy addition to the 
company’s long list of calendars. 





H. C. GARDNER A. LINDBEEG 


GARDNER & LINDBERG 


ENGINEERS 
SPECIALTIES, Packing Plants, Cold Storage, 
Manufacturing pone Re = Ags 
1184 Marquette CHICAGO 








H. P. Henschien R. J. McLaren 


HENSCHIEN & McLAREN 


House Products 


Oldest Brokers in Our Line 





D. |, Davis and Associates 


624 South Michigan Avenue 
CHICAGO, ILL. 








Stadler, Levine & Cravin 
Architectural & Mechanical Engineers 








Architects 
1637 Prairie Ave Chicago, Ill Packing Plants—Refrigeration 
: Plans and Su ision 
‘ACKING PLANTS ht Ph Postal Telegraph Building pervi 
. SONSTRUCTION ee ai Werkine. CHICAGO, ILL. 29 Broadway NEW YORK 
Bred J. Anders Chas. H. Reimers George F. Pine Walter L. Munnecke 
ANDERS & REIMERS Pine & Munnecke Co. C. W. RILEY, Jr. 
ARCHITECTS Packing Howe & Cold Storage aire BR sca R mf 
ENGINEEES Construction; ns' on Union Central .» Cincinnati, 
$14 Erie Bldg. Packing House Overhead Track Work. Provisions, Oils, Greases and Tallows 
Cleveland, 0. Specialists 510 ae” Detroit, Mich. ** so Offerings Solicited 














M. P. BURT & COMPANY 


Consultation 
Curing, etc. You Profit by Our 25 Years’ Ex- 
perience. Lower Construction Cost. Higher 


efficiency. 
206-7 Falls Bidg.. MEMPHIS, TENN. 











Manhattan Building, Chicago, III. 








PACKERS ARCHITECTURAL & ENGINEERING CO. 


WILLIAM H. KNEHANS, Chief Engineer 


ABATTOIR PACKING AND COLD STORAGE PLANTS 


Cable Address, Pacarco 
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Packers’ Traffic Problems 


Items under this head cover matters of 
general and particular interest to the meat 
and allied industries in connection with 
traffic and transportation problems, rate 
hearings and decisions, etc, Further in- 
formation on these subjects may be 
obtained upon application to tHe Institute 
of American Meat Packers, 509 South 
Wabash Ave., Chicago, Ill. 











Carrier Uses Private Tracks 

A southern packer writes as follows: 

“Our plant is served by a track which 
extends through our property and which 
serves another concern beyond us. We 
own both the track and the ground under 
it. In making delivery to the other con- 
cern the railroad frequently holds up our 
loading and unloading, but insists upon 
its right to use this track whenever it 
wishes. May we forbid this or compel 
them to pay for this use?” 

This packer is being imposed upon. 
Unless there is a written contract this 
concern is in no way obligated to permit 
the other industry to hook up with its 
Private track, 

Moreover, the railroad cannot possibly 
force the owner of a private track to per- 
mit it to use the track to make delivery 
to another concern. 

The packer in question may do one of 
three things, as follows: 

1. Refuse to permit the use of the track 
for interchange. 

2. Regulate its use to certain hours. 

3. Compel the road and the other firm 
to enter into an agreement to pay him for 
the use of his track. 








Good Business 


A Corner Conducted by John W. Hall. 




















Laughter. 


I sometimes think that the greatest gift 
passed on to mankind is the ability to 
laugh. Of all the species inhabiting this 
world of ours the only one with the power 
to express an appreciation of humor is the 
human species. 

We surely should be thankful for this 
treasure —this\ precious heritage — this 
safety valve called “laughter.” We shou'd 
not be sparing in its use and should revel 
in the glory of it. 

For laughter eases the tensity of life— 
it really does act as a safety valve when 
the pressure becomes so great as to 
almost reach the breaking point. Laugh- 
ter, noisy. irrepressible, spontaneous 
laughter, has saved nations and govern- 
ments and human souls. Laughter, bub- 
bling up from the well springs of life it- 
self, infectious and irresistible, has re- 
lieved otherwise impossible situations and 
has transformed tragedy into burlesque. 

That man is “great” who has caused his 
fellow beings to laugh loud and long and 
often. And that man is to be pitied who 
throttles his sense of humor and _ his 
natural, human relish for things ridiculous. 

Let us exercise our laughing muscles 
and if necessary go out of our way to find 
something to laugh at. Let us take fre- 
quent advantage of the greatest rejuven- 
ator, the most potent exhilirator, the only 
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expression of emotion on which the 
human race has an iron bound patent— 
the most precious of all mortal posses- 
sions—“laughter.”—E. H. Phee. 
ee” eed 
BACON AND HAMS IN BOMBAY. 


Bacon and hams form the greater part 
of salted or cured meats imported into 
Bombay, says Vice Consul William H. 
Beach, Bombay, India, in a report to the 
U. S. Department of Commerce. 

Domestic mutton is the most popular 
meat among the natives, while beef is 
eaten: by Europeans and a part of the 
Mohammedan population, but only a small 
quantity is imported. 

Hams and bacon, on the other hand, are 
imported in quantities and justify the at- 
tention of American producers. 

In 1923-1924, the latest year for which 
statistics are available for the Bombay 
Presidency, 466,500 lbs. of hams and bacon 
were imported, chiefly from Great Britain, 
while all of India, for the year ended 
March 21, 1925, imported 1,517,100 Ibs. of 
bacon and hams. 

India, of course, is not a meat consum- 
ing country, due to religious prejudices 
amongst certain elements of its people. 
Mohammedans do not eat pork. Hindoos 
do not eat beef because the cow is con- 
sidered sacred. 

A very popular brand of ham now being 
imported from England sold for about 
$1.10 per pound during September, 1925. 
English bacon is sold in Bombay in pieces 
from 20 to 30 lbs., and it is sliced by the 
grocer, although a wholesale dealer there 
stated that there was a better market for 
sliced bacon packed in glass jars of about 
12 pounds. 





‘ Scales and Profits 


How much do your scales and 
scalers cost you every year? 

Are all your scales accurate 
and of the proper capacity—your 
scalers conscientious and well- 
trained ? 


Do you keep your scales oper- 
ating within certain narrow 
“tolerances”? 

Scales and their operators 
play a big part in your profit or 
loss for the year! 

Reprints have been made of 
four articles which have ap- 
peared in THE NATIONAL PRovi- 
SIONER on “Weighing in the 
Meat Plant.” In them the selec- 
tion of scales, training of scalers 
and the troublesome question of 
tolerances are discussed. Other 
articles are to follow. 

They may be had by subscrib- 
ers by filling out and sending in 
the attached coupon, together 
with 10c in stamps. 

The National Provisioner, 

Old Colony Bldg., Chicago. 

Please send me the reprints on 
“Weighing in the Meat Plant.” 


NAM......cccsccccccccccecesecseses 

Street. ...cccscensecccesceccssvssesers 

CIE cc ccceseccccccccccce’ SUMO. vcsecee 
Enclosed find 10c in stamps. 















CHICAGO LIVESTOCK. 

















RECEIPTS. 

Cattle. Calves. Hogs. Sheep. 
Mon., Dec. 14.......30,941 6,822 59,737 22,143 
Tues., Dec, 15....... 10,532 3,563 31,721 11,595 
Wed., Dec. 16....... 343 2,065 17,823 11,730 
Thurs., Dec. 17..... 16,003 4,429 1,065 13,262 
i ae ee z 728 35,408 9,356 
Sat., Dec. 19........ 261 146 805 3,101 
Total last week..... 74,149 17,753 189,559 71,187 
Previous week ..... 78,237 16, 06, 85,559 
C2 eae 62,838 16,151 335,475 85,318 
2 Years AZO ...ceees 61,533 15,309 313,060 62,769 

SHIPMENTS. 
Mon., Dec. 14....... 5,161 621 19,602 6,378 
Taes., Dec. 15... v0 525 13,061 5,099 
Wed., Dec. 16....... 63: 395 2,933 6,881 
Thur., Dec, 17...... 4,320 501 =: 11,026 5,382 
PRL... DOG. BB... cect 3,42 194 10,133 4,442 
Get, WOR. Bee ccccscs 527 79 3,841 1,410 
Total last week..... 23,974 2,315 60,596 29,542 
Previous year ...... 25,128 2,192 53,115 15,854 
Pe Sere 24, 2,857 93,217 35,060 
2 years ago ........ 25,015 1,293 49,266 17,099 


Receipts at Chicago Stock Yards thus far this year 
to December 19, with comparative totals: 


1925. 1924. 
ORAS 6 cid ck cicvceccccvcusiies 2,951,990 3,101,045 
ORIVES ise csc cicvetacsvesee 1,736 174, 
MN 6 vie acisihins oia'e'e swe sdae 7,752,972 10,046,518 
PE ins dss ced ode ve nesses 866, 052, 


Combined .weekly hog receipts at eleven markets 
for week ending December 19, with comparisons: 


Week. Year to date. 


Week ending December 19.... 673,000 29,277,000 
Previous week ....,.es.se0. 726, seas 

24 -1,155,000 37,299,000 
1923 1,085,000 37,623,000 





Combined receipts at seven markets for the week 
ending December 19, with comparisons: 








*Cattle. Hogs. Sheep. 
Week ending Dec. 19... .253,000 576,000 183,000 
Previous week ......... 263,000 615,000 219,000 
WORE: evccccecvecceatess , 964, 0€ 189,000 
SE a add. 6. caW cence ees 196,000 863, 171,000 
MEE nas sntbectcdenicdias 196,000 637,000 167,000 








Combined receipts at seven points for 1925 to De- 
cember 19, 1925, with comparisons: 


*Cattle. Hogs. Sheep. 
| Pee 10,878,000 24,720,000 10,170,000 
WEE, inul a'ie's shee 10,962,000 30,517,000 10,639,000 
DEE -teag cctaeee 11,090,000 30,668,000 10,754,000 





*Calves at Omaha, St. Louis and St. Joseph counted 
as cattle. 


Chicago Stock Yards receipts average weight and 
top and average prices for hogs, with com sons: 
Average 
Number weight———Prices—— 
received libs. Top Average. 















*This week ........se00. 189,800 238 $11.50 $10.60 
Previous week es 663 240 +75 10,80 
1924 .. . 835,475 226 10.35 9.25 
1923 . -312,990 235 7,25 6.90 
1922 . 210,310 232 8.60 8.15 
1921 169,089 226 7.80 6.90 
WED oe kee ies ceccceccceces 163,925 229 10.35 9.25 
Av. 1920-1924........00+. 238,400 230 $8.85 $ 8.10 





*Receipts and average weights for week ending 
December 19, 1925, unofficial. 


WEEKLY AVERAGE PRICE OF LIVESTOCK. 














Cattle. Hogs. Sheep. Lambs. 

*Week ending Dec. 19..$ 9.60 $10.00 $ 8.25 $16.00 
Previous week ......+. 9.65 10.80 9.75 16.75 
DD cutncceevevceeted 8.70 9.25 7.85 15.85 

rire rcs 9.25 6.90 T; 12.60 
| IEP PR RL TET ie 9.00 8.15 7.15 18.90 
| | Pere errree Ti 6.40 6.90 4.20 10.45 
fey rrera air ey 0.00 9.25 3.85 10.65 
Av. 1920-1924.......... $ 8.65 $8.10 $5.95 $12.70 


Following is given the net supply of cattle, hogs 


and sheep for packers at the Chicago Stock Yards: 
Cattle. Hogs. Sheep. 
*Week ending Dec. 19...... 50,700 129,500 41,500 
Previous week .....+++++++ 109 153,548 69,705 
yee 38,373 . 50,258 
O23. cece ceceecccscecvece 518 268,724 45,627 
1922... eee ceceeccceeecenes 525 163, 40,557 





*Saturday, Dec. 19, estimated. 


Chicago packers’ hog slaughters for the weck end- 
ing Dec. 19, 1925: , 











Armour & Co. 
Anglo-American 
Swift & Co. 
Hammond & Co 
Tass Ge 
Wilson 
Boyd-Lunham.....-++++. 9.500 
Western Packing Co. .. 10,100 
Roberts & Oake........ 4,700 
Miller & Hart ......... 4,700 
Independent Packing Co. 4,100 
rE zee § OO.ececsceee £3 
MCKING CO......cssceeccveccccssccceees , 
Others wes a3 shin Apied on babe aids eaehe cites vapeey 27,100 
RMR sc id ve vaupecewebdeces éuk ev cennn 185,100 
Previous Week ......cccescevesseccreeseecese gy 
Vear AZO ... cece cece e cence eeeesteneeeseemese 275,100 
BORO sfc ccc nvcccéctednonsnevecee seen eaeem --281, 
WOOD vs dina cnveccavvadéctedeasecssscspeueume + 177,100 


(For Chicago livestock prices see page 36.) 
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Chicago Provision Markets 


Reported by THE NATIONAL PROVISIONER DAILY MARKET 
SERVICE 


CASH PRICES. 


Based on Actual Carlot Trading, Wednesday, 
December 23, 1925. 


Green Meats. 


Regular Hams— 
ee MN ns ELS alii wens cckse cee « @19 
YS RS Ce a b Set, 
i Ms inn akid deotedd pisakatihe @19% 
OA achbbainh an'skapaiukelnee @19\% 
I MUNN Lona bet sashes se acdbts @18 
NE EET I, OLS @18 
Skinned Hams— 
REE eee Be eelap ate 19 
NE A wins wns Uhdictiwd's o's ve khmaenn sn 
NN Ss is ins od bath ssn o 50d ckewan ce @17% 
cw sence eae oy% onc ovps dns @15% 
Es ain ccnonnsdeneka ca shane a @14% 
et nics cathe wets Rees bon do @13% 
NS Senos kndiec es dduvokertes ie @13\% 
Picnics— 
a ed 13 
ee es occtacsherapiaubosndcbs b Sr 
ne ee acai a @12 
Eas oc awe cknéeub wn'ew nels @11% 
I EE caw 5c nn tach eneok bn eah oane ° @11% 
Bellies—(Square cut and seedless) 
oe Gin en kaecbion baa nema @25 
REE SIAC tH 
I SN dogs sae baboewaeeu ve @21% 
PS Wg oe Se oe cubes @18% 
EEE Ea SR ee @17% 


Pickled Meats. 


Regular Hams— 
I oh oS dans wncdicanbbes sbehe 
| 8 hy Ee eae eee Sean 
 . £ =” Serer es 
BD TU, Ricks siccocce 
16-18 Ibs. avg 
18-20 Ibs. avg........... 


Boiling Hams—(house run) 





eos va winin cbse cobap ek eu 
Mac. sé ond sdb webs vas ices 21 
PE Hs MA bet ecnsecstseoedesess 20 
Gkinned Hams— 
rs gale Diedicacnat pbb cae esn dt @21 
SEE ohikb bbwhsdchedenwwhicc seein @21 
PE as bab cbcc abe veseeteosaves 18% 
Mocs. haluicdestnebetocsSn es 15% 
aoe ica Biwi twa gekee dn 14% 
hs ohn) «aden ephaninde @14 
MEL a Sw nhs Geswechsocsbasvcncee @13% 
Picnics— 
BE te Sdni ncn ecsncsostase sa @15 
ee oa. Cn inincecebebiee @14% 
RE Se Pe ee ie @13% 
EE Shack bbccascdocnccetcnse 13 
EEE Rae Pe 12% 
Bellies—(square cut and seedless) 
RE ERE Ge RE ey ° @25% 
Mh che tcnScshctaeenceressne¥ @23% 
i SR Ciendenes pecesbiusackereee @21 
eT dcmadieswsnawdsatne ces pues 20 
DS MELA dn vet ihe dadewbaebeheccs oi8% 
Dry Salt Meats. 
Extra short clears, 35/45..............000- $i 
Extra short ribs, 35/45.................00- 13 
Regular plates, Sg Sacer aes e @10% 
ES SC cb as o6 cdvaccetcsrcecceresies @10% 
IE nb UROES bv ub di cabe scbvoccpn sts @10% 
Fat Backs— 
@ 
@ 
@ 
@ 
@ 
@ 
@ 











FUTURE PRICES. 


Official Board of Trade Range of Prices. 


SATURDAY, DECEMBER 19, 1925. 
Open. High. Low. Close. 
LARD— - ” 
Jan. .......14.25 14.30 14.12% 14.12% 
Mar. bed sess Dy 4 Kp 14.10 14.00 14.00 
May... . 00s % 14.17% 14.02% 14.02% 
CLEAR auLLInS 
MNEs a asiw oa ba 0d 14.30 
May CS ae 14.60 
SHORT RIBS— 
UE eS 14.35 
gee ee. 14.12% 
MONDAY, DECEMBER 21, 1925. 
0 High. Low. Close. 
14.20 14.20 14.20ax 
14.15 14.02% 14.05ax 
13.97% 13.82% 13.821%4_85b 
14.05 13.90- isis bry 92% 
a aie 4.00ax 
14.00 14.00 14.00ax 
14.52% 14.40 14.40ax 
ren are 14.20ax 
14.00 13.92% 13.924%4ax 
TUESDAY, DECEMBER 22, 1925. 
Open. High. Low. Close. 
LARD— 
5 14.20 14.2214 14.20 14.22%b 
. 14.12% 14.05 14.12% 
Kine i rigtata 13.97%b 
14.02% 13.95 14.0214b 
ae bes 14.10b 
or S344 as = 
14.50 14.50 in 50D 
— RIBS— 
vamtabedbibie th 14,20ax 
May Sithinais aoke 13.9214n 
.» WEDNESDAY, DECEMBER 23, 1925. 
Open. High. Low. Close. 
LARD— 
Sa 14.60 14.70 14.45 14.70 
MM ova senp 14.20-25 14.37% 14.20 14.37%ax 
Ee 14.07% 14.22 14.07% 14.20 
| Or 14.10-12% 14. — 14.10 14.25b 
SOs cards dang PERS 14.30b 
> BELLIES— 
+. omit bi hee bas 14.25n 
Sea Se edah a 14.35b 
ee 14.60 14.85 14.60 14.85ax 
tad RIBS— 
Seek Pa, Kee ner 5 4.20n 
May enen et 14.35 14.35 14.30 is, 30ax 
THURSDAY, DECEMBER 24, 1925. 
iz Open. High. Low. Close. 
ws as as 14.75 14.80 14.75 14.75ax 
Pe Se ana 14.45 14.45 14.42% 14.45ax 
er hone a 14.274%b 
Pre 14.30 14.37% 14.30 14.35 
BE. Sadiiews os hi Saas saan 14.40n 
SHORT RIBS— 
Oo i 40 14.40 14.40 14.40 
ES Lainicins bug a ow be » iis 14.40b 
CLEAR BELLIES— 
PDair oe ks bas mibab 14.50b 
: ee Pane 14.50 14.50 14.50 14.50 
we awsaen 14.95 14.95 14.85 14.90 


FRIDAY, DECEMBER 25, 1925. 
Christmas Day—No Markets. 








Why Pay This Tax? 


“Tf equipment can effect a sav- 
ing in your plant, you are paying 
a tax equal to that saving until 
you install that equipment!” 

Who said that? Henry Ford. 

Maybe that’s one of the reasons 
why Henry has so much money! 








H. GS. 
Packing House White Paint 
Harry G. Sargent Paint Co. 
502 Mass. Ave., INDIANAPOLIS, IND. 
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CHICAGO HOG PURCHASES. 


Purchases of hogs by Chicago. packers 
for the week ending Wednesday, Decem- 








ber 23, 1925, with comparisons, were as 
follows: 
Week Cor. 
ending Prev. week, 
Dec. 23. week. 1924. 
Armour & Co............ 11,798 13,078 12,799 
Anglo-Amer. Prov. Co.... 7,836 7,661 8,825 
aw ke 2 Sra ‘11'862 15,282 15,466 
G. H. Hammond Co...... 5,169 7,958 11,598 
ee Seer re 10,911 13,564 17,151 
Lo Se ee ee 10,248 12,174 17,207 
Boyd-Lunham Co. ....... 6,145 7,716 10,197 
Western Pkg. & Prov. Co. 5,920 10. 320 11,800 
Roberts & Oake.......... 6,044 44 6,326 
Miller & Hart........... ee 5,344 
Independent Packing Co.. 2,830 +9 4,189 
Brennan Packing Co..... 5,625 6,895 6,570 
Agar Packing Co........ 2/000 2,700 90 
MEE C0 x phicu bana cals Oo 61a 91,418 113,406 128,372 








CHICAGO RETAIL FRESH 





MEATS. 
Beef. 
No.1. No.2. No. 8. 
Rib roast, heavy end....... ae | 

Rib roast, light end........... 4 30 20 
Chuck roast...... wes ec 0s-ebexe'e e 26 20 14 
Steaks, round............ee0+. 50 40 20 
Steaks, sirloin, first cut...... 50 35 22 
Steaks, SI... 04-0445 65 40 25 
Ee caoeseness Cae 25 18 

Beef stew, ° 20 18 12% 
Corned bi rises, gee cocee Oh 22 18 
Corned plates.......ssseeeeseee 16 12 10 
Corned vomps, boneless........ 25 22 18 

Lamb. 

Com. 
21 
28 
10 
10 

Mutton. 

- 4 se 
- 10 : 
ders . 8 . 
Chops, ib mel Min. ...<.00scs00 80 ee 


Pork. 
Loins, whole, 8@10 avg.........+eseeveees 






4 
whole, 10@12 avg...............05 24 
Loins, whole, 12@14 avg...........eeeeeee 
ae) ee 2 eee 





Veal. 
Hindquarters devpeoyssveckensnesst sess ree 4 
aE pen aReyEnemRiI. 
BRORSS oc cccccccccccccccccccevccccccccccclé 18 
Rib Tae ts eee 
Butchers’ ee 
Shop POE. cnvvesoss PPPTTTTTTTT TIT TTT irre Ti 8 
Bones, MES Ao ince seh siscuee ses 50 
Ss agua ed: phat greene aaa 12 
CURING MATERIALS. 
Bbls. Sacks. 
Nitrite of Soda, L. C. L. Chicago........ 10% 
Double refined saltpetre, gran., L. C. L... 6% 6% 
GENE Nien ee kesucnatwkavae pod ted}eees 8 1% 
Double refined nitrate of. eel, f. o b. 
he Ay St Se eS Pere 8% 8% 
Less than carloads, granulated........ 4% 4 
ddineie bavesdhe as eats Joscdccns OM 6 


Crystals 
Kegs, 100@i30 ibs., le more. 
Boric acid, in carloads, powdered, in bbls. 9 8% 


Crystal to powdered, in bblis., in 5-ton 
WOON OE TOURS indies co cccedecssscvvccse OK 9% 


In bbls. in less than 5-ton lots ........9% 10 
Borax, carloads, powdered, in bbis......... 5 4% 
In ton lots, gran. or powdered, in bbls.. 5% 5 


Salt— 
Granulated, car lots, 
bulk 


eee eeeeweeneeeeee 


ton, f.0.b. Chicago, 
48 eeeee§ 7.40 


Medium, car lots, per ton, f.o.b. Chicago, bulk 9.10 


Rock, car lots, per ton, f.0.b. Chicago...... 7.30 
Sugar— 
Rawr Samer, BS WOM Gi occ dicisewosvessie ‘@4.08 
Second sugar, 90 Dasls... cc ccecscccavcces @3.75 
Syrup. testing 68 to 65 combined sucrose 

NE OS oak oh bh co-ciko s hpWou'nd Doan'e’s 86s @31% 
Standard granulated f.o.b. refiners (2%). @5.30 


Plantation granulated f.o.b. New Orleans 


less (2%) @5.00 
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CHICAGO MARKET PRICES 


WHOLESALE FRESH MEATS. 


Carcass Beef. 


Week ending 
Dec. 26. 
Prime native steers......... 18 @21 
Good native steers..........16 18 
Medium steers..........++++-12 
Cows 


Lae A ey pi 7. 12 
Hind quarters, choice....... 29 


Fore quarters, choice........ 18 
Beef Cuts. 
Steer Loins, No. 1.......... @39 
Steer Loins, No. 2.......... 32 
Steer Short Loins, No. 1.... 50 
Steer Short Loins, No. 2.... 40 
Steer Loin Ends "No 3 beese 27 
Steer Loin Ends, No. 2..... 26 
Cow Loins .........0+. ere 18 
Cow Short Loins...... Perry 20 
Cow Loin Ends (hi DB) ses eees 15 
Steer Ribs, No. 1....... ats 28 
Steer Ribs, No. 3 Kephecswebe 26 
Cow Ribs, No. 1.......+.0- 17 
Cow Ribs, No. 2.....ecseee 17 
Cow Ribs, No. 3...... ones 10 
Steer Rounds, No. 1........ gis 
Steer Rounds, No. 2........ 131% 
Steer Chucks, No. 1........ 4 
Steer Chucks, No. 2......... 13 
Cow Rounds .........+. Ries 9% 
Cow Chucks ........... Daas 10 
Steer Plates .......cccccceee 138% 
Medium Plates ...... esseees 9446@18 
Briskets, No. 1........ tease 20 
Briskets, No. 2........ We GE 16 
Steer Navel Ends........... 11% 
Cow Navel Bnds....... esees 8% 
Vore Shanks ........csccesee 6% 
Hind Shanks ..... evevecee con 6 
Mo an wad cee'd ee ncsed 20 
Strip Loins, No. 1 boneless. 45 
Strip Loins, No. 2........... @40 
Strip Loins, No. 5 byes svesae oe 
Sirloin Butts, No. 1......... 28 
Sirloin Butts, No. 2......... 20 
Sirloin Butts, No. 3......... 15 


Beef Tenderloins, No. 1..... 
Beef Tenderloins, No. 2..... 
me a oopeataes eeegeue 
Shoulder ‘Gleds 


88994099 
Shee RS 


Hanging Tenderloins ........ 
Beef Products. 


Brains, per ID.........++e05 9%@10% 
Hearts ....ccccccces ee cecesce 8 
gui . +029 
r r lb 
Fresh 4 
~ Aca H. C. 6 





Brains, CGeh ...ccessecscaes 13 14 
Sweetbreads ..... sceceeees 
CARE EAVCLG eine cc ccctccns 37 40 
Lamb. 
Choice Lambs ............. a? 
Medium Lambs ............ 27 
Choice Saddles ...........+. 32 
edium Saddles ............ 29 
Choice Fores .......+ss++0. 25 
Medium Fores ............. 23 
Lamb Fries, per Ib.......... 82 
Lamb Tongues, each........ 18 
Lamb Kidneys, per Ib....... 25 
Mutton. 
eavy Sheep .........se00- 12 
ee ie. eS ere 16 
Heavy Saddles ............. 15 
Light Saddles .............. 18 
PERN WONOD vs cc sacccdessaye 10 
Tdght Wores: ......sccccevies 14 
po Se ees ee 20 
Mutton Loins ...........5- we 15 
Muttoh Stew ...c..s.ccccee 12 
Sheep Tongues, each........ ‘ 13 
Sheep Heads, each.......... 10 
Die Pork, Etc. 
Dressed Hog 2 sve 25 
Pork may ‘s@10 ‘Tbs. “avg.. 20 
_ . SERS: cae ee rey eae 22 
DOD. occ i vesv dbo eng scans 28 
io Rr ck Pee cor 17 
Skinned Shoulders .......... 16, 
Tenderloing .........sseeee8 48 50 
SS MIS 6 vans dncews hanes @15 
EMRE COMP ies Sas Uh o's 0 oes 6-8 @16 
Deeper err errr @17 
FUG aw ben's Sec BN08 6 eke @18 
PURE 5 bs areueicienpae } coed oi @16 
WEE Seen cies dies ov eckaats 20 
eer errs 4 ) 5 
PETS Pree te ‘ @12 
Slip Bones ..... Reade vesaus @ 9 
Blade Bones ..........se00. 15 
Pe all baa Sa giewiew Wena a 445 @ 8 
BS os Shieh cae ONS dias eae p ai 
Ri nes, BOE Wii kbiee sates ) 
POPE ass rch cnetacinwsgameds 4@5 
Brains ease eves se etneceuee 





Cor. week, 


19 
18 
14 


18 
7 


RE 


9 


a 
to 


QO 
335 


81 


1924. 
gi, 

16 

18 

11 


88955 
abana 


99) 
Re) 


RaSSBSBar 


DOMESTIC SAUSAGE. 













Fancy pork sausage, in 1-lb. carton....... @29 
Country style sausage, fresh in link.. @21 
Country style sausage, fresh in bulk...... @19 
Country style sausage, smoked........... @24 
po a eee eee 16 
aan in pork casings.. 18 
in sheep casings. . 20 
ng in beef bungs, choice. . 16 
Bologna in beef middles, choice... 17 
Bologna in cloth, paraff aftined, choice 14 
Liver sa e in hog bungs 23 
Liver sausage in beef rounds 14 
SEE NE iv acon ee Wek bee knee 17 
New Hngland luncheon specialty. 26 
Liberty luncheon specialty.. 19 
Pe luncheon oer - 
sausage 
Blowl s sausage ... 18 
Polish sausage ve 16 
WOUMS ook cctecrevce eeccccces 17 
DRY SAUSAGE. 
Cervelat, choice, in hog bungs............. 51 
Cervelat, new condition, in hog bungs...... 19 
Cervelat, new condition, in beef middles... 19 
Thuringer Cervelat ......ccscccoccccsesece 4 
EE: ccvak adinige veocusviceccs acesesos 27 
See i NOU, COMED sg ccc ssc ncsaéscapeee’s 
Milano Salami, choice, in hog bungs....... 48 
aS — a gh dition. ..wesescsees 
, choice og OB 0.0 vcicc cones 
Fearne DEP WMINUER C Soacccss dec ecawece cae 56 
me a NEW Condition... csccecsseces 
le occ cccaccccccccccccccece 





Virginia style , _- \entserenopisrnsen pepe 


SAUSAGE IN OIL. 

Bologna oe sausage in beef rounds— 

SMG, ‘Sing, DS CP CRAUB 6 6 oe vcs cdeccvccdececeess 
Lar ro - to eg Kee A 

style sausa; shee: casings— 

Small tins, 2 to ate. TM tet: cas 

Large ‘ey to Riera sasohveas conedesees 

@ sausa r 
Small tins, 2 to cute. Jara 


Large tins, 1 to crate.........cccccccscccses 8.00 
Smoked link sausage in pork 

SOM, Lins, 3 00: C7RCO.. ceicccccccvcesccdccese 1.00 

Large tins CTRER. ce cccccscccccccvescocse GOO 

SAUSAGE MATERIALS, 

Regular pork trimmings................... 9 @9 
Special lean pork trimmings................ 15 @15% 
Extra lean pork trimmings................ 16 @16% 
Neck bone pork trimmings............... 10 
Bie GO SORE oS eS, i Was chicas os cosa hice a’ 
Me PM thse 5/6 villa da deans Ue knaca’s aindia\oid Rae'ois 
Fancy boneless bull meat (heavy).......... fas Sit: 
OMIM OORNG So onsicda ss dos coed ae bee ees 9 
WE IONIAN fe wo du'ckc i vcceds scenes} oo ene 8 
Oy TL Desk telmmings si. sce k ccs Sec 8 
TESS oh OLS 65 6 ctN aiais estar calohcwe sue 6 
Beef cheeks, trimmed...............ccceee% @ 6 
Dr. canner cows, 300 Ibs. and up.......... T%4@7 
Dr. cutters, 400 Ibs. and up............... 7%@ 8 
Dr. praen bulls, 500-700 Ibs.............. 8%@ 9 
SOON SENEEE ids Lae hd pied ob acre es < a:4 6.6, cah euucebes 4 
Cured pork tongues (can. trm.).......... ..14 14 

(These are prices to wholesalers, on material pack 


in new slack barrels for shipment.) 
SAUSAGE CASINGS. 


(F. 0. B. CHICAGO.) 
Beef oe domestic, 180 sets per tierce, 


etaiale deeb sin bs bedloniagiee.etacna mee. @17 
Beet ba domestic, 140 sets per’ tierce, 
DO DRE SLs Pasko ke tedccdavccscicses @22 
ats, export, 225 sets per tierce, 
EE ies ss cama either hehe pas biank S0s 06 @3 
Beef middles, 110 sets per tierce, per set @1.70 
— No. 1, 400 pieces per tierce, ex 


Bot vaaee, No. 2, 400 pieces 


Beef weasands, No. 1, per piece........... 
Beef weasands, No. 2, per piece........... 
ladders, » Per dozen.......... 
Beef bladders, —s per dozen........ 
Beef bladders. , per Bas :exeshetes 
Beef bladders, wean per doz.. 
Hog casings, "medium, per bal. 100 Yds. . 
Hog casings, narrow, per lb. f. o. i 
Hog middles, without cap, per set...... «os 
Hog middles, with cap, per set............ 
pO nes es ror res é 
@ 


5 


PS} aha 


Bnee: 
SR 


Hog bungs, large prime........... Sanaa’ 
Hogs bungs, m 
Hog bungs, 
PE SON. no Sa cccbcvecegitivuces 
Hog stomachs, per piece...............44. 


@ 
@ 
VINEGAR PICKLED PRODUCTS. 






Regular tripe. 200-Ib. bbl. sodecesoedceesace Saw 
Honeycomb tripe, 200-Ib. bbl. Kb al bacon’ bk ens Whe 16.00 
Pock A pe, 200 Ib. DbL........s0ee oe. 
Pe A a rrr rrer er ere 7.50 
Pork tongues, 200-Ib. b’ ercdecsecesecece 68.00 
mb tongues, long a "300. ‘tb. i SpA e 2.00 
Lamb tongues, short cut, 200-Ilb. bbl.......... 1. 00 
BARRELED PORK AND BEEF. 
Mens. PORK, ; FONMET. oi eke Sehe8 ees 82.50 
Family back pork, 20 to 34 pieces 36.00 
Family back pork, 35 to 45 pieces 37. 
Clear back pork, 40 to 50 pieces.. ‘ike 35.50 
Clear plate pork, 25 to 35 pieces............ 28.50 
Clear plate pork, 35 to 45 pieces............ 27.50 
Brisket ee: 34.50 
Bean pork 29.00 
Plate bee 23.00 
Extra plate beef, 200 Ib. bbls. 25.00 





COOPERAGE. 


Ash pork barrels, black iron hoops. . 
Oak pork barrels, black iron hoops.. 


01.08 @1.85 
- 2.00 @2.05 


Ash pork barrels, galy. iron hoops.... 2.00 @2.05 
ite oak ham tierces...........+++- ‘@3.10 

Red oak lard tierces.............++++- 2.27144 @2.30 

White oak lard tierces..... anata eeeeae 2.47% @2.52% 


gee Re RARE OFF 


_ B- White ‘ercane, max., o% a. 


: ound shin Wougsy healed, 22. 020001 


OLEOMARGARINE. 


Highest aes natural color animal fat mar- 
garine lb. cartons, — or oe. 
f.o.b. Chicego eveveesescesoksiouseresbeees 

White animal fat margarine in + Ib. ‘car- 
tons, rolls or prints, f. 0. b. Chicago.. 

Nut margarine, 1 Ib. , £.0.b. 2a go 

(30 and 60 lb. solid packed tubs, 
le per lb, less.) 

Pastry oleomargine, 60-lb. tubs, f.o.b. Chicago 


+ DRY SALT MEATS. 


Extra short clears 
Bo OS GR Se ee ors 
Short clear middles, <4 a avg 
Clear bellies, 14@16 1 
Clear bellies, 18@20 tbe bie ter eenddbed Shae 
Clear bellies, 25@30 Ibs.. 
Rib bellies, 20@25 Ibs.. 
Rib bellies, 25@30 Ibs.. 
Fat backs, 10@12 Ibs. 
Fat backs, 12@14 Ibs... 
Fat backs, 14@16 lbs. 

Regular plates 
Butts 








47 


WHOLESALE ee MEATS. 


Regular hams, fancy, 14@16 Ibs........... 28% 
Skinned hams, fancy, 16@1 ae SF ebacbedes 30 
Standard regular hams, 12@I6 Ibs........ 28 28% 
Pe WER Ts inkdinie< 4a e w000b 0% essene 22 
Standard m, 4@8 Ibs..... wen sdcneucene 383 
Standard bacon, 10@12 Ibs........... oocee 30 
Standard bacon, 12@14 Ibs..... gbcewaben 29% 
Standard bacon strips,  & de bwnmukes 29 
Cooked hams, choice, skin on, surplus “tat 

Ci SE. <b dntlain dds + ¥cdiepaione dace @37 
Cooked hams, choice, skinned, surplus fat @38 
— hams, choice, skinless, surplus fat - 
Cooked picnics, skin on; surplus fat off.... 26 
Cooked picnics, skinned; surplus fat off.... 27 
Cooked loin roll, SOOM. «fea sua bse cexies ° 46 

ANIMAL OILS. 
PIG. COR OE: ocwicis os.7sbccbekvacedamews 164%4,@17 
Extra winter strained...........cccscceees 14 @14% 
SS Me cicand cacedacencestiass cata 134%@14 
ES, ie Oe Os a a6 004500000400 caduanede 12% @13 
FEO. Ce Me Wdbib ec y eb. ccd venadekue ooeeee AZK@I2Z 
Ss Fas MR in obi ooh nhsin'e) 00 s'ae ah hema 12 12 
Pure neatsfoot ofl..............-00- oreass 15 15 
TEXGTR WORTBECRE OU 6 i occ cc ccvncscvicecqnes 12%@13 
yO ge er ae 124%@12 
Acidiess tallow Ol... ..ccccccccccccccvcvecdd 12 
LARD (Unrefined). 

Prime, steam, cash tierces...............+- 14.30 
Prime, steam, 1008€........c.ccccesceeees @i8.33 
SORE (WOOP onl. 4 ccndessccmephbrocsscacedes 13.62 
POE DORE ins ccc cccvcsunseetecces' tee ° @17.00 


LARD (Refined). 





Pure lard, kettle rendered, per Ib....... ex 14.25 

Pure lard, tierces............ bWedweswies< (14.50 

Compound ............ cece Pad veces wen 3 @12.25 
OLEO OIL AND STEARINE. 

Oleo oil, extra. - 12% 

Oleo stock ..... 12 






Prime No. 1 oleo oil 
Prime No. ay oil 


Prime oleo stearine, edible 


TALLOWS AND GREASES. 


Prime Pkrs. tallow 
No. 1 tallow, basis 10% “£4. 
No. 2 tallow, basis 40% f.f.a., “to ‘titre. 
Choice ——s grease, max. 4% acid, 1 





Yellow grease, 12-15 f.f 
Brown grease, 40 ha... oe 


VEGETABLE OILS. 
Crude cotton seed ofl—in tanks f.o.b. Bh 








deodorized, in bbls ° 
p , 50% f.f.a. basis, 

Corn oil in tanks, f.o.b. Db 

Soya Bean Oil, seller’s (Aa f.o.b. coast. “1 


Yellow, 
Soa: 
















a oil, sellers tank, f.0.b. coast.....1 
d in bbls. «> Caf. Chicago, MOUR.. 0055 
FERTILIZERS. 

ee Serpe hy ee da gan vans 3.85@ 4.00 
HoofMOR occ cccvesccveccccvesccesevces 8.25@ 3.35 
Ground tankage, 10 to “12% fxs ecewkde sien -. 3.25@ 3.40 
Ground tankage, 6 to 9%.. digewdiaeh eau 3.15 
Crushed and unground tankage. nah aw he «++. 2.75@ 2.95 
Ground raw bone per ton............+.-28. 32.00 
Ground steam bone....... Sakae t eer” 127.00 
Unground steam bone.......... paakiers aw ete 20. 23.00 
Unground bone tankage............++++++17.00@19,00 


HORNS, HOOFS AND BONES. 
5 


No. 1 horns, 75 Ibs. average........... 250. 
No, 2 horns, 40 Ib. average.....---0.05 1 
No. 3 A ES tepeperesetsi 
=e black and striped......-sessse. 
white 

sale. bouen, lights and weeee 
Heavy Fa be deven es scsocsesduceseeasd 
Light 


srsesazse 





Thigh cant, heavies......... 
Thi; 
Bui 

N No 1 
which must be assorted, grease 

hard and clean, BM gn Ry 

Packed lots, 
on 
By- 
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Retail Section 


Figuring Meat Prices 


Retailer Must Not Use Guess Work 
in Fixing Selling Prices 


Nothing is so important to the re- 
tail meat dealer as selling his prod- 
ucts at the proper price. 

To do this he must know how to 
figure his selling prices. Some deal- 
ers set their prices almost entirely by 
guess—and then wonder why they 
don’t make money! 

Others figure round steak at twice 
the cost of straight cattle, and sirloin 
steak at two and one-half times this 
cost. 

The wise dealer makes frequent 
cutting tests, and knows where he 
stands. 

The important question of pricing 
was given a great deal of attention 
in the study on efficient methods of 
retailing meats, made by the U. S. 
Department of Agriculture and 
‘Northwestern University. Roy C. 
Lindquist, who conducted the study, 
makes the following suggestions on 
setting retail selling prices: 

1. Prices should be reasonable. 

2. Prices should yield fair margins. 

3. Fractional prices should be 
avoided, except where the price is 
less than 10 cents per pound. 

4. Prices should be cut when neces- 
sary. 

5. So far as possible, retail prices 
should follow wholesale price fluctua- 
tions. 

6. Treat all customers alike as to 
price. 

A number of valuable pointers will be 


found in this article, which is from “Ef- - 


ficient Methods of Retailing Meat,” published 
as Miscellaneous Circular No. 54 by the U.S. 
Department of Agriculture. 


Pricing Meats 
By Roy C. Lindquist. 

The volume of retail sales depends upon 
two things—the quantity of goods sold 
and the prices realized for them. Inas- 
much as retailing of meat is highly com- 
petitive, prices are competitively deter- 
mined. 

At any given time the amount which a 
retailer should charge for his products is 
determined by: 1, the price-he pays for 
them; 2, his operating expenses, and 3, 
a reasonable profit. 

Cannot Control Prices He Pays. 


The cost of the articles sold is fixed by 
forces largely beyond his control. This 
does not mean that the price paid is un- 
important or that skill and judgment are 
unnecessary in choosing the products 
which are sold. It indicates only that he 
is required to pay the ruling price of the 
market. 

Outside conditions do not so clearly 
govern his expenses of operation. They 
are largely subject to his own control. 


Among the ways suggested through which 
efficient dealers are able to keep expenses 
within bounds are the selection of proper 
sites and the utilization of the labor force. 

Retail meat dealers sell goods which are 
manufactured and prepared for the trade; 
that is, out of whole carcasses or parts 
of them they cut. and prepare portions 
suitable for customers’ day-to-day needs. 
Because of this fact pricing is difficult. 

It is almost impossible to determine, 
other than by experience and through 
competitive influences, the prices that will 
be paid and which will compensate dealers 
for the costs incurred. There are, how- 
ever, fundamental: rules and principles 
which can be followed in the determina- 
tion of price. 

Six Rules to Follow. 

Experience seems to demonstrate that 
an efficient pricing policy is based upon 
the following fundamental rules: 

1. Prices should be reasonable when all 
of the Service rendered by a merchant is 
considered. 

2. So far as possible, prices should be 
charged which yield fair margins on dif- 
ferent items or types of meat handled. 
When prices are charged which yield wide- 
ly different margins customers are con- 
fused, compare levels and become uncer- 
tain in their patronage. 

To use many leaders or specials is un- 
wise. To develop bargain-hunting prac- 
tices on the part of the consumer defeats 
the merchant’s purpose in the use of them. 
On the other hand, if they are properly 
used they serve as advertising mediums. 

Avoid Fractional Prices. 
3. Fractional prices, such as 12% or 





Retail Cutting Tests 


Do you make your own cutting 
tests, Mr. Retailer? 

You are working in the dark 
if you do not! 

The valuable series of articles 
on cutting tests for the retail meat 
dealer which ran in THe Na- 
TIONAL PROVISIONER has been re- 
printed into, one pamphlet. It 
makes a handy reference guide to 
follow in making your cutting 
tests. Every retailer needs one. 

They may be had by subscrib- 
ers by sending in the attached 
coupon, together with 5 cents in 
stamps: 

The National Provisioner, 
Old Colony Bldg., Chicago, Ill. 


Please send me copy of reprint on “Cut- 
ting Tests for Retailers.” 


Enclosed find 5 cents in stamps. 











1434 cents, should not be used. Such 
amounts make it appear that price de- 
termination is scientific, when in fact it 
is not. Moreover, this is the favored de- 
vice of tinscrupulous dealers who make a 
practice of giving short weights. Con- 
sumers look with suspicion upon such 
prices and are likely to confuse the mo- 
tives of dealers in fixing them at these 
amounts. 


Computing scales do not indicate with 
precision the prices of meat sold in odd 
fractional parts of a cent, and consumers, 
if they want to verify them, have difficulty 
in making the required calculations. 
Moreover, customers generally buy in 
quantities too small to make computation 
in fractions of cents of value to retailers. 
The only exceptions to the general rule 
are for articles selling below 10 cents a 
pound, in which cases half-cent differences 
may be justified. 

4. When necessity requires prices should 
be cut. Such occasions occur when stocks 
are excessive or when they are moving 
with difficulty. Indiscriminate price cut- 
ting, however, is bad. It develops a lack 
of confidence on the part of consumers. 

Follow Wholesale Price Movement. 

5. So far as possible retail prices should 
follow the movements and changes in 
wholesale prices of meat products. At 
times it is difficult to do this because of 
the rapid fluctuations in the wholesale 
market. 

Retail prices cannot be changed every 
day or two. It is nevertheless unwise to 
maintain retail prices at a given level, re- 
gardless of changes in the wholesale mar- 
két. When this is done retailers do not 
assist in maintaining a steady flow of meat 
products through distributive channels. If 
the wholesale market is flooded, retail 
price concessions may serve to move them 
to consumers more quickly, not only to 
the retailer’s benefit but also to that of 
the entire trade. 

6. A one-price policy is desirable. Some 
dealers unwisely adhere to some extent to 
the policy of treating customers differently 
in the matter of price. Discrimination of 
this sort reacts unfavorably in almost 
every case. The prices of a commodity 
like meat, which is purchased daily in 
neighborhood centers, are currently com- 
pared. Discrimination soon becomes 
known and reacts unfavorably upon the 
merchant attempting by this method to 
increase his sales. 

Unfortunately, most retail dealers have 
no scientific methods of determining prices 
on individual articles sold. They are 
guided by “hunches,” imitation and pre- 
vailing practice. This is not successful 
merchandising, except in a few cases 
where merchants are able closely to guess 
what prices should be. Failures in this 
respect are as frequent as are successes. 


Setting Prices by Guess. 


Some dealers follow such crude methods 
as the following: Pricing round steak at 
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twice the cost of straight cattle and sirloin 
steak at two and one-half times this cost. 
Others blindly follow the lead of competi- 
tors without regard to their own operat- 
ing expenses or the prices they pay for 
the articles sold. 

Successful dealers fix their prices as the 
result of frequent tests. They refuse to 
follow meat charts blindly, preferring to 
set them in keeping with the peculiar de- 
mands of their trade and the kinds of meat 
handled. In this respect they are wise, 
because the methods of cutting, the de- 
mand for various types of meat, percent- 
age of waste, etc., differ widely from shop 
to shop and from grade to grade of meat, 
and between carcasses within the same 
grade. 

It is almost, if not wholly, impossible 
to establish one general set of tests which 
will suffice for every retailer. Each dealer 
should make his own tests, preserve the 
records and adjust his cuts from time to 
time in keeping with changes in methods 
of cutting and the grades of meat handled. 


(EDITOR’S NOTE.—In a previous series 
of articles, written for THE NATIONAL 
PROVISIONER, Mr. Lindquist told in detail 
how to make cutting tests on various kinds 
and grades of meat. These articles have 
been reprinted and may be had by subscrib- 
ers by sending 5c in stamps with a request 
for the same to THE NATIONAL PRO- 
VISIONER, Old Colony Bldg., Chicago, IIl.) 


Test on Beef Rib. 


Cutting tests for cut meats are different 
from those for whole carcasses. In the 
first the cost of the various retail cuts 
should be actually computed, those of the 
minor cuts, trimmings and wastes being 
figured at prevailing market quotations. 
Following is a test on a beef rib: 


TEST ON -24-LB. BEEF RIB COSTING 15c PER LB. 
TOTAL COST, $3.60. 


Weight Cost Total 


Products Ibs. price cost 
Bones and waste........... 5 $0.005 $0.03 
Meat trimmings ........... % 12 3 
Rib roast, boned............ 18% -1897 8.51 

Total  ..cvteccccccecocese 24 $3.60 


In this test the cost price of bones and 
meat trimmings were taken at the market 
prices at the time. The boned rib roast, 
as shown, cost approximately 19c. This 
figure was computed as follows: The 
total value of the bones and trimmings 
(which was 9c) was subtracted from the 
total cost of the rib ($3.60), leaving $3.51 
as the cost of the entire rib when boned. 
This figure divided by the weight (18% 
Ibs.) gave 18.97 cents as the cost per 
pound. 

A method similar to this can be followed 
in determining the cost prices of retail 
parts in any other wholesale cuts. To 
the cost price the dealer should add a 
margin sufficient to cover his total ex- 
pense, a reasonable profit and an allow- 
ance for shrinkage. If a dealer considers 


a gross margin of 25 per cent of sales 


necessary he must add 33 1-3 per cent to 
the cost price in order to realize this 
figure. He should not make the mistake 
of thinking, as many do, that a certain 
percentage on selling price is also the same 
percentage on cost price. 

To find the percentage on cost price for 
a given percentage on selling price, sub- 
tract the percentage on selling price from 
100. Then divide 100 by that figure and 
multiply by the percentage on selling price, 
which will give the per cent on cost. For 


instance, 20 per cent on selling price - 


THE NATIONAL PROVISIONER 


equals 100 minus 20, é¢quals 80. One hun- 
dred 80ths of 20 equal 25, which is the per 
cent on cost. Therefore, 20 per cent on 
selling price equals 25 per cent on cost. 

To find the percentage on selling price 
for a given percentage on cost price, add 
the per cent on cost price to 100. Divide 
the per cent on cost price by the total 
obtained by adding to 100, and multiply 
by the per cent on cost price, which will 
give the per cent on selling price. For 
example, 25 per cent on cost price equals 
100 plus 25, equals 125. Twenty-five 125ths 
of 25 equal 20, which is the per cent on 
selling price. In other words, 25 per cent 
on cost price equals 20 per cent on selling 
price. 





Tell This to 


Your Customers 


Under this heading will appear infor- 
mation which should be of value to meat 
retailers in educating their customers and 
building up trade. Cut it out and use it. 











COOKING BEEF WITH CEREAL. 


Here is a new way of cooking beef that 
will appeal to many because of its unique- 
ness. Tell your customers about it. The 
recipe was taken from “Meat for the 
Family,” published by the National Live 


‘ Stock and Meat Board, 


Put together through a meat chopper 
1% lbs. beef, 2 slices of salt pork (about 
¥% |b.) and a cup of rolled oats, or other 
uncooked cereal. Season with a little salt, 
white pepper, celery salt and a minced 
onion; add a beaten egg and stock or 
water to moisten slightly. The roll should 
be stiff rather than soft. 

Dredge with flour, brown in a frying 
pan with a little pork fat and place in the 
oven and bake for 1 hour. The heat 
should be moderate and the loaf. should 
be basted with hot water or melted butter 
several times. 





Retail 
Bookkeeping 


How do you keep books, Mr. 
Retail Meat Dealer? 

You can’t run a successful meat 
shop today without good book- 
keeping any more than you can 
without scales! 

Roy C. Lindquist’s articles on 
book-keeping for retailers, which 
ran serially in THe NATIONAL 
PRovIsIONER, have been reprinted 
in handy eight-page size. They 
are the best things ever written on 
this subject. 

Subscribers may have a copy 
free. To others they are 25c each. 

Fill out and return the follow- 
ing coupon, with a 2c stamp: 

The National Provisioner, 


Old Colony Bldg., Chicago, Ill. 
Please send me a copy of “Bookkee 


ing Geax’ Meat Shops,” by Roy 

NOM oc sccccccccsccccccsvcves Coccee 
Street ........ceeee pe ov sevduws seoheas . 
CIY cnccccvccccecs we cescccesceseesees 


Price, 25c. Subscribers, 2c stamp. 
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amet os em 
Can You Answer 


the Most Important 
Questions in the Re- § 
tail Meat Business? 


IF YOU PAY 14c for a side of beef, 
what should be the Selling price on 
Round, Sirloin or Chuck Steak or on 
any other cut so as to give you 25% 
GROSS PROFIT? (20% for overhead 
and 5% net profit.) 


CAN YOU ANSWER THIS COR- 
RECTLY? 


Let the Retailer Ready Reference 
answer it for you—take guess work 
out of your business—sell at Right 
Prices and know what you are doing. 


The Retailer Ready Reference 
Charts show practically all cuts of 
meats in 31 charts, all figured out as 
to different percentages, costs and at 
a selling price to yield 25% on the 
sales price and on the cost price, and 
besides the total is also given. 


All Figured Out for You 


It has required years of compiling 
by an experienced practical retailer. 
Although cuts and percentages vary 
as to locality, grade of meat or method 
of cutting, the total result should not 
vary. 

By using these 31 charts in your 
business you will discover that it is 
profitable to use a pencil once in a 
while instead of knife and cleaver. 


The price of these 31 charts is so 
low that you can’t afford not to have 
them. 





Sent anywhere upon receipt 
of $5.00 


For sale by 


THE RATIONAL PROVISIONER 
Old Coleny Bidg. Chieago, Hl. 


PITTSBURGH DEALERS ELECT. 


Officers were elected at the recent 
meeting of the Retail Meat. Dealers’ As- 
sociation of Allegheny County, Pa. at 
Pittsburgh. The meeting was well-attend- 
ed and great interest was shown in the 
work of the association. ‘ 

The following officers were elected: 
President, Chester Stickler; first vice- 
president, Fred T. Roos: second vice- 
president, John Sollinger, secretary, Geo. 
J. Kurtz, Jr.; treasurer, Nils Lundell; 
sergeant-at-arms, Geo. J. Kurtz; outside 
guard, Frank Erkel; business agent, C. C. 
Bradley. The board of directors consists 
of A. A. Lloyd, Charles Lenz, E. C. 
Martin, J. M. O’Brien, Gustav Rohrman 
and C. S. Moseica. 

Officers will be installed and other busi- 
ness matters taken up at the next regular 


meeting, which will be held in the Wabash 
Bldg., Pittsburgh, on Jan. 13. 














The trade is extending sincere sympa- 
thy to Mrs. William Kramer, wife of the 
vice-president of Kramer Brothers, whose 
father died suddenly on Sunday, Decem- 
ber 13th. 

The board of directors of the Naiional 
Butchers’ and Packers’ Supply Associa- 
tion have sent out cards to the trade ex- 
tending the seasons’ greetings for Christ- 
mas and New Years. 

Conron Brothers, of 13th Street and 
10th avenue, have received an order for 
14,000 head of poultry to be distributed 
by the Elks Club of Brooklyn in their 
annual Christmas baskets. 

A. F. Grimm of Park Avenue, who was 
national treasurer of the United Master 
Butchers for a number of years, and 
president of one of the local branches for 
sixteen years, has been under the doctor’s 
care for the last few weeks. His many 
friends in the trade are looking forward 
to his speedy recovery. 

H. M. Griffith, eastern manager of Ar- 
mour and Company’s oleomargarine busi- 
ness, with headquarters in New York 
City, died suddenly of pneumonia on De- 
cember 23, at his home in East Orange, 
N. J. Mr. Griffith had been associated 
with Armour and Company since 1904, 
coming to them at the time of the re- 
opening of their Chicago oleomargarine 
plant. He was regarded as one of the 
best posted men in the industry, partic- 
ularly on the many phases relating to 
regulations, selling, etc. He was 51 years 
of age, and leaves a widow and a young 
son. 

The’ Miami By-Products Company is 
now building a new concrete plant at 
Miami, Fla. This company succeeded 
Kiudow Brothers, which concern had been 
in successful operation at Miami for many 
years under the direction of Mr. Julius 
Kludow. The new company will be under 
the active management of Mr. Kludow’s 
son and of Mr. Truelson. The plant will 


have a capacity of approximately 30,000 
pounds per day raw material, and will 
handle shop fat, bones and similar ma- 
terials, covering a radius of many miles 
from Miami with its fleet of trucks. The 
new plant was designed and equipped by 


the American By-Products Machinery 
Company. 
Otto Stahl, Incorporated, are making 


extensive alterations to their office build- 
ing in East 127th Street. The building is 
being entirely torn down and in its place 
will be erected a model, up-to-date office. 
On the top floor of the new structure will 
be a cafeteria to take care of the needs of 
the help. There will be also a shipping 
epartment, three times as large as the 
one. A wholesale department to take 
care of that part of the business will be 
in the shipping department. A new 
sausage room and coolers will be added. 
Quite a few automobiles have been added; 
in fact during the last month or so ten 
cars have been added to take care of the 
Brooklyn territory. The new modern 
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garage completed early in the spring has 
made these additions possible. During the 
alterations the offices are located tem- 
porarily at No. 170 East 128th Street. 


That the New York diner wants the 
very best was demonstrated last Sunday 
by the number of owners and managers of 
hotels and restaurants catering to the 
elite that visited the Gotham Hotel Supply 
Company at 406 East 46th Street. From 
eight o’clock Sunday morning until six in 
the evening a steady stream inspected the 
Christmas display of fancy cattle bought 
at the International Livestock Show -in 


Chicago. The display consisted of cattle 
dressed, lying down, standing pigs and 
Standing lambs, ox tails, beef livers, 


glands, and in fact everything pertaining 
to steer beef, lambs and pork. Among the 
visitors were representatives of the 
Knickerbocker Grill, Hotels Statler, Penn- 
sylvania, Astor, the C. and L., which con- 
ducts a chain of 36 restaurants, and the 
Eagle Poultry Farm. For some of these 
a car load of beef had been bought espe- 
cially. M. P. Chapin is the active man- 
ager in charge of the Gotham Hotel Sup- 
ply Company. 


The Seaboard Soap Corporation has 
erected a new brick, concrete and mill 
construction building at Hialeah, Fla. This 
plant has two American By-Products 
Company melters and five-ton hydraulic 
press, also latest equipment for auxiliary 
purposes. The company is composed of 
Murray Simons, formerly president of 
Ferrington, Simons & Company, New 
York commission merchants, and Sig. L. 
Bar, president of the Long Island Soap 
Works of Brooklyn. It has a large work- 
ing capital and is operating five motor 
trucks. Their business will be largely 
confined to the hotel and restaurant trade 
and they will collect from Miami, Palm 
Beach and many other surrounding places. 
They will manufacture in addition to tal- 
low, grease and meat scraps, laundry and 
toilet soaps for the general trade. The 
plant has a capacity of 30,000 pounds of 
raw material per day and was designed 
and equipped by the American By-Prod- 
ucts Machinery Company. 





Knowers or Guessers? 


In business 
classes; the 
guessers. 


The guessers are always sticking 
their heads over the shoulders of 
the knowers, trying to get a line 
on what they are going to do. 

A thousand guessers are play- 
ing the market to every knower. 
The guessers wait for a cue from 
the knowers before they act, and 
if the knower makes a mistake all 
the guessers go down, too. 

The knowers fix the prices of 
their products on the basis of cost 
plus a fair profit; a few of the 
guessers follow the prices of the 
knowers, and succeed in spite of 
their ignorance. 

But most of the guessers. sell 
below cost, and then wonder why 
they don’t make any money !— 
William Feather. 


there are two 
knowers and the 
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Among the Master Butchers 


The Bronx Branch, New York State 
Association of National Retail Meat Deal- 
ers, in appreciation of the twenty-five 
years of active faithful duty as recording 
secretary of the Branch, made John 
Schulz an honorary member for life at 
their meeting on Wednesday of last week. 
Another important event was the election 
of officers and the following were elected 
to serve for the yéar 1926: President, 
Philip Gerard; first vice-president, L. 
Spandau; second vice-president, O. Epler; 
third vice-president, F. Pinnow; fourth 
vice-president, D. Hirshwitz; treasurer, F. 


Vogelsang; financial secretary, John 
Machovsky; acting recording secretary, 
R. Schumacher; warden, J. Reinhardt; 


orator, Frank Ruggiero; attorney, Harry 
Roistacher; business manager, . Fred 
Hirsch. State President Fred Hirsch has 
been requested to install the officers at 
the first meeting of the branch in 1926,-on 
January 6th. 

A ladies’ night to be known as the 
“John Schulz night,” will be given by the 
Bronx Branch, New York State Associa- 
tion of National Retail Meat Dealers, at 
Ebling’s Casino on Sunday, January 10th, 
at 8:30 P. M. The affair will be given in 
appreciation of the work done by Mr. 
Schulz as recording secretary of the 
Branch for the last twenty-five years. He 
is retiring from active duty, having pur- 
chased a home in Bayshore, L. I. 


Ladies’ Auxiliary. 

Plans for an active program during the 
New Year were discussed at the meeting 
of the Ladies’ Auxiliary, New York State 
Association of National Retail Meat Deal- 
ers, on Monday afternoon. The sugges- 
tions will be presented at the next meet- 
ing on January 13th and a schedule ar- 
ranged. An invitation was extended by 
the Bronx Branch, New York State Asso- 
ciation of National Retail Meat Dealers 
for the members to attend the John 
Schulz night on January 10th. It was 
with deep regret that the members heard 
of the sudden passing of the father of 
Mrs. William Kramer and the secretary 
was instructed to send a letter of sym- 
pathy. Mrs. A. DiMatteo on behalf of her- 
self and husband thanked the members for 


the gift of the Auxiliary on the occasion 
of their tenth wedding anniversary. 


Mrs. A. DiMatteo, recording secretary 
of the Ladies’ Auxiliary, New York State 
Association of National Retail Meat Deal- 
ers, gave a kaffe klatch to the lady mem- 
bers of “the gang” at her home, the 
Nathan Hale apartment on Fort Washing- 
ton Avenue, on Friday of last week. This 
was to celebrate her tenth wedding anni- 
versary. The souvenirs were salt and pep- 
per shakers, and needless to say everyone 
had a wonderful time. 


duals 
Whenever anything goes wrong with 
your cooler, Mr. Retailer, tell your 


troubles to THe NATIONAL PROVISIONER, 
407 S. Dearborn St., Chicago. 














December 26, 1925. 
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Nevins 6157-6563 





Coats and Aprons of the Better Kind 
Service as it Should Be 


Masters Butchers’ Laundry Association, Inc. 
An Organization of Butchers, by Butchers, for Butchers 


Butchers’ Building, 631-641 Atlantic Ave. 


BROOKLYN, N. Y. 








LINK-BELT’S ANNIVERSARY. 


The Link-Belt Company, manufacturers 
of hoisting, conveying and transmission 
equipment, and the popular Link-Belt beef 
chipper and bacon slicer, completed the 
fiftieth year of its existence with the close 
of 1925. In commemoration of the event 
the company published a very attractive 
book entitled “Link-Belt 1875-1925,” in 
which is related in a very interesting man- 
ner the history of the company and brief 
biographies of the founders and the men 
who have been responsible for the won- 
derful growth of the company. 

From the humble beginning in 1875 
this company now operates and owns ten 
jarge manufacturing plants, with seven 
shops and warehouses, and twenty-seven 
branch offices, and its products now in- 
clude elevating and conveying equipment 
for all kinds of materials; complete equip- 
ment for the handling and cleaning of 
coal, on the ground and in the boiler 
house, complete coal tipples and coal 
washing plants, sand and gravel washing 
and preparing plants, sand preparing and 
conveying machinery for the modern 
foundry, locomotive and crawler type 
cranes, silent chain drives for industrial 
plants, and for the front end of the auto- 
mobile—in fact, Link-Belt today builds 
complete equipment for conveying, han- 
dling and power transmission. 

Mr. Charles Piez is now chairman of 
the board of directors, and Alfred Kauff- 
mann, formerly vice-president in charge 
of the two Link-Belt plants in Indian- 
apolis, is president of the company. 


ERE 


Does your beef get sticky in your 
cooler, Mr. Retailer? Let Tue Nationa 
PROVISIONER help you with your ice box 
troubles. 


LOCAL AND PERSONAL. 


J. Ray Fry has sold his meat market in 
Kenton, Ohio, to L. Howe. 

James Epifania has sold his meat mar- 
ket in Whitehall, N. J., to Joseph Grady. 

J. S .Higuera has sold an interest in 
his meat market in Martinez, Calif., to 
J. J. Duane. 

Max Atlason and Frank Litwin have 
sold their branch meat market in Vader, 
Wash., to H. Smith. 

Brooks and Son have sold their meat 
‘market in York, Nebr., to Charles Gould 
and Son. - 

The Popp Meat Market in Kinsley, 
Kans., has been sold to A. O. Campbell. 

Dwight Klopp has sold a half interest 
in his meat market in Chadron, Nebr., 
to F. W. Ball. 

R. Alexander has sold his meat market 
in Conway, Mo., to Samuel Perryman. 

Frank Turner and John Riley have 
opened a new meat market in East Ells- 
worth, Wis. 

Twaite & Perkins have sold their meat 
market in Lake Mills, Ia., to S. S. Single- 
stad and A. J. Bang. 

Isaac A. Derksen has sold his meat 
market in Mountain Lake, Minn., to John 
D. Heppner. 

The meat market located at 2023 West 
Michigan street, Indianapolis, Ind., has 
been taken over by S. F. Dunman. 

A new meat market has been opened in 
Matamoras, N. Y., by C. F. Leedecker. 

A new meat market has been opened 
in Marengo, IIl., by John Sheahan, Sr. 

John Yunke has sold his Palace Market 
in Clay Center, Neb., to Gould Brothers. 

Stephenson Bros. have sold their meat 
market in Wymore, Neb., to L. W. Reese. 

J. E. Owen has sold his meat and gro- 
cery business in Shelton, Neb., to Kemp- 
ton Merdinger. 

T. F. Smith has sold his meat and 
grocery business in Vermillion, Kas., to 
Erstine Brum, of Darrow, Mo. 

Oscar Hassler has leased the W. H. 
Slavens meat market in Enterprise, Kas. 

W. W. Henry has purchased the C. O. 
D. Meat Market in Miami, Okla., from 
Bill ‘Turner. 

Charles Wicks has sold his meat busi- 
ness in El Dorado, Kas., to the Traders 
Grocery. 


The Pon Honor grucery store at 724 
MacDonald Ave., Richmond, Cal., is add- 
ing meats. 

W. A. Hutchinson and P. J. Sherritt 
have engaged in the meat business in 
Seattle, Wash. 

Lee Morris has sold his meat market in 
Clarkston, Wash., to R. O. Sinclair and 
Melvin Ketchikin. 


J. T. Norriss has engaged in the meat 
business in Peck, Ida. 

The Grants Pass Meat Market, Grants 
Pass, Ore., has been sold by W. H. Wis- 
carver to W. Jones. 

Alvord Anderson has purchased the 
meat business of Wm. Hatfield, Clover- 
dale, Ore. 

The Harry’ Coleman Co. is about to en- 
gage in the meat business in Eugene, 


re. 

E. C. Roush has engaged in the meat 
business in Newport, Ore. 

The meat market of W. J. Clark in 
Seattle, Wash., has been damaged by fire. 
Loss was estimated at $5,000. 

Maib & Watson have engaged in busi- 
ness at Post Falls, Ida., as “White Cash 
Meat Market.” 


PUTT 
For Sausage Makers 


BELL’S 


Patent Parchment Lined 


SAUSAGE 
BAGS 


SAUSAGE 
SEASONINGS 


For Samples and Prices, write 


THE WM..G. BELL CO. 
BOSTON 


SSonansassvnsnonumnsvuasessonuesseneonensonsnesntont 


PUTT TTC 





In Spices, 





too, the Best Is The Cheapest 


J. K. LAUDENSLAGER, Inc. 


612-14-16 W. York St. 


Importers iy PICES Grinders 


Butchers Mills Brand 


40 years reputation among packers for quality 


Philadelphia, Pa. 

























































































LIVE CATTLE. 


errr eer eer ee @ 10.09 
Cows, canners and cutters.............-- = 2.75@ 4.00 
Bulls, bologna .........ccscccncccceseess 5.25@ 6.00 
LIVE CALVES. 
Calves, veal, top, per 100 Ibs............ @16.00 
Calves, veal, fair to good.............-. 14.50@15.50 
Calves, veal, culls, per 100 Ibs........... 8.00@10.00 
LIVE SHEEP AND LAMBS. 
Lambs, top, per 100 Ibs............-...-. @17.00 
Lambs, fair to good, per 100 Ibs......... 16.00@ 16.75 
PE 7. ep enb pan denh Sbeehebaenarescess 2.50@ 8.00 
LIVE HOGS. 
Wee, ORV «2... ec i ce cccwescccweeeeccs @11.50 
Blogs, me@inm ..... 2.2.6.0. esccccceccee 11.60@11.75 
SS ek a ae Tr) ee ee @11.85 
Binge, BAD WS... .. 2.22 cc ccciccescvcesces @12.00 
Pigs, under 80 pounds..................+ @12.25 
PD. wow n~scnnccsbadecésawetgnsductces 9.75@10.00 
DRESSED HOGS 
Hogs, heavy .......ssscceccecccccsccoeces @18% 
I, BID TB. ns onion 5 on con nce snvees pecvese @18% 
Blogs, 100 Ibs. ..........--e cece cceseeeeees @19% 
MD BE? cine. 4c os caspesecensese tes ken @20 
Pigs, under 140 Ibs. .......--eeeeeeeeeeeees @19 5g 
DRESSED BEEF. 
GITY DRESSED. 
Choice, native, heavy........s-eeeeeercees 21 @22 
Choice, native, light...........--.+.-+++++ 21 @26 
Native, common to fair..........---+++++- 16 @20 
WESTERN DRESSED BEEF. 
Native steers, 600@800 Ibs................ 16 @18 
Native choice yearlings, 400@600 Ibs...... 17 @19 
Western steers, 600@800 Ibs...........---- 15 @16 
Texas steers, 400@600 Ibs.............--. 12 @i14 
Good to choice heifers. ...........++0++e+0 16 @I18 
Good to choice COWS. ........-..-00eeereeee 12 @14 
Common to fair COWS.........-.0--00--0008 9 @ll 
Fresh bologna bulls...............--+..++++ 9 @10 
BEEF CUTS. 
Western. City 
ee. err reer fee 25 @27 28. @32 
Ss 2 eee y ry 22 @24 24 @2¢ 
EE eres ee @li4 18 @23 
ee A eee F @35 33 @36 
By MR Ns Tv c'g wkcbe eh asekas @28 28 @32 
Th, DS Det back... oi. ts @13 24 @27 
No. 1 hinds and ribs........ 25 @27 22 @34 
No. 2 hinds and ribs........ 19 @20 19 @21% 
No. 3 hinds and ribs........ 14 @17 16 @18 
ee ee re ae ' @16 17 @18 
OS BO eae re @14 @16 
a | Peer @l1 @15 
Oe ee ee Se eee 16 @18 16 @18 
No. 2 chucks.............+.. @12 14 @15 
No. 3 chucks............+5. 9 @10 12 @13 
vee Pere ts Cee re @ 6 ll @1l% 
Rolls, reg., 6@S8 lbs. avg.........+---++++ 22 @23 
Rolls, reg., 4@6 lbs. avg.........--.+--5+ 17 @18 
Tenderloins, 4@5 lbs. avg.............+-++ 60 @70 
Tenderloins, 5@6 Ibs. avg.........--..--+- 80 @s0 
Shoulder clods .........0.seee00: anibhe oe 10 @lil 
DRESSED CALVES. 
BURNED. noc cccedscccees Ssvecodsécctosue ooeee 2B @24 
GND. non ccs crcccvcccccccccescccccece ---20 @22 
DE: gap des avsoghssesnegosboetsenees steek 16 @19 
Perrrrrrer Teri rrr re negececen 14 @15 


Gheep, medium to good................. ---14 @16 
BND, CUIRE. dna deaincs voicnse cccssecesces 12 @13 
SMOKED MEATS. 

iq Hams, 8@10 Ibs. avg...... eee 

hed Hlams, 10@12 ibs. avg.........---+-eeeues 26 @27 
Hams, 12@14 Ibs. avg.........--.-.000+> ..25° @26 
Picnics, 4@6 Ibs. avG.........0.sceseeeees 20 @21 
Phemics, G@8 Ibs. AVE... ... 22... ccee meres 18%@19% 
Rollettes, 6@8 Ibs. avg............--.+++- 20 @21 
ge a ee ere errs ar 24 @26 
Beef tongue, heavy...........0--:--eeeees 26 @28 
Bacon, boneless, Western................-. 31 @32 
Bacon, borieless, city............s0csseeeee 27 @28 
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NEW YORK MARKET PRICES 


FRESH PORK CUTS. 


Pork loins, fresh, Western, 10@12 lb. avg.21 @22 
Pork tenderloins, fresh.............+++s00+ 40 @45 
Pork tenderloins, frozen.................. 30 @35 
Shoulders, city, 10@12 lbs. avg............ 18 @19 
Shoulders, Western, 10@12 Ibs. avg........ 17 @18 
Butts, boneless, Western.................. 25 @26 
Batts, regular, Western................-.. 21 @22 
Hams, city, fresh, 6@10 Ibs. avg......... 25 @26 
Hams, Western, fresh, 10@12 lbs. avg..... 23 @24 
Picnic hams, Western, fresh, 6@8 Ibs. avg.16 @I17 
Pork trimmings, extra lean................ 21 @22 
Pork trimmings, regular 50% lean......... 138 @15 
Seen SE, Gass os wink fom c ran bases cents 19 @20 
ON OR ae erry ee 16 @17 
BONES, HOOFS AND HORNS. 
Round shin — avg. 48 to 50 Ibs. 

OE TP IR ick ch ccamwondcccsscscoes 95.00@100.00 
Fiat -_ ‘cea Pi 40 to 45 Ibs., per- 

EN acd cdhaies cect swidedeosc ces @ 75.00 
Black ant OP MOE haboeesisasckisce 45.00@ 50.00 
Striped hoofs, per ton................ 45.00@ 50.00 
White hoofs, per ton ................. @ 85.00 

bones, avg. » to 90 Ibs., per 
yer veosses @100.00 
an: avg. 7% oz. and over, No. 1s. ..800.00@825.00 


Horns, avg. 7% oz. and over, No. 2s. ..250.00@275.00 


Horns, avg. 7% oz. and over, No. 8s. . .200.00@225.00 
FANCY MEATS. 
Fresh steer tongues, untrimmed. @30c a pound 
Fresh steer tongues, L. C. trim’d @40c a pound 
Sweetbreads, beef .............. @65 a pound 
Sweetbreads, veal .............. 1.00 a pair 
MOE DD avin oa divine sncnwes @16c a@ pound 
Mutton kidneys ................ @ & each 
RE EEE cidGas<tuwdeceveces @28c a pound 
EE aide ced £3 ho + denn dehoness @lic a pound 
I re erry ee @10c a pound 
Beef hanging tenders.......... @20c a pound 
RAD BEER oo ccccceccscseccess @10c a pair 
BUTCHERS’ FAT. 
RN | 5. 5 divatin « ois aul ninerri-s¢=b.p tino * 40% @ 3 
I DEL. « Waibp ins SAGs a6 bsRek «case vdses @ 4% 
BN MEE nis scay bas SAW etn Had shee NRO ees =< @ 6% 
Ne iu cae ae ahaa aéuen ae awe ees @ 5% 
Bomes .......0.5.. wr ccerevccccccccvesceses @20 
SPICES. 
e Ground 
eer, Wise, WRG. o60 5 856555645. 44 47 
pier: Gla. RR oso sin dc ie cent ess 37 40 
Pee GROOMED oi dincsc ce snccsccce i 19 
a AE a hio'c cede wed vadseeesiess ‘ 22 
ID Tn vida edus esnansdscecalveeens 17% 201% 
PL oxdibgegusonksesedtureas sos 13 16 
IN occ cdeastvenpedebesecsisds 6 9 
GEE an iivcks dds sdhesatecasssacss 28 33 
EA SPESAESE RES ¢ SAD soo RAE Oey ae 21 24 
BE ede nsrabka ck cnneavkccseadesise 1.12 1.25 
GREEN CALFSKINS. 
Kip. H kip. 
5-9 9%4-12% 12%-14 14-18 18 up 
Prime No. 1 Veals. .21 2.35 2.40 2.60 3.30 
Prime No. 2 Veals. .19 2.15 2.15 2.35 3.05 
Buttermilk No. 1...18 2.00 2.05 2.25 
Buttermilk No. 2...16 1.80 1.80 2.00 da 
Iiranded Gruby..... 13 1.40 1.40 1.60 1.85 
Number 3........... At Value. 
CURING MATERIALS. 
Dbl. 
Bags 
In lots of less than 25 bbis.: Bbls. per Ib. 
Double refined saltpetre, granulated...... 6% 6%4c 
Double refined saltpetre, small crystal... 74c T7%ec 
Double refined large crystal saltpetre.... 8%4c &8&%c 
Double. refined nitrate soda, granulated.. 4%c 4c 
In “25 barrel lots 
Double refined saltpetre, granulated.... 64c 6%c 
Double refined saltpetre, small crystal... T%c T\e 
i eR Oe ee rere re eee 8k%e ke 
Double refined nitrate soda, granulated.. 4¢ 38%e 
Carload lots: 

Double refined saltpetre, granulated.... 6%c 6c 
Double refined nitrate soda. granulated.. 3%c 3%e 
DRESSED POULTRY. 

FRESH KILLED. 

Chickens—fresh—dry packed—12 to box: 
Western, 60 to 65 lbs. to dozen, Ib......30 @35 
Western, 55 to 59 lbs. to dozen, Ib...... 30 @34 
Western, 43 to 47 Ibs. to dozen, Ib 28 @31 
Western, 36 to 42 Ibs, to dozen, Ib 26 @30 
Western, 31 to 35 Ibs. to dozen, lb...... 26 @30 
Western, 25 to 30 Ibs. to dozen, Ib...... 27 @31 
Western, 21 to 24 Ibs. to dozen, Ib...... 28 @32 
Western, 17 te 20 Ibs. to dozen, Ib...... 30 @34 

Chickens—fresh—dry packed, milk fed—12 to box: 
Western, 66 to 65 Ibs. to dozen, Ib..,... 37 @39 
Western, 55 to 59 Ibs. to dozen, Ib...... 36 @38 
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Western, 48 to 47 lbs. to dozen, lb...... 32 @34 
Western, 36 to 42 Ibs. to dozen, Ib...... 31 @32 
Western, 31 to 35 lbs. to dozen, Ib...... 31 @32 
Western, 25 to 30 Ibs. to dozen, lb...... 33 @36 
Western, 21 to 24 lbs. to dozen, Ib...... 384 @38 
Western, 17 to 20 ibs. to dozen, lb......36 @40 
Fowls—fresh—dry picked—barrels—fair to good: 
Western, 6 Ibs. and over, Ib........... 26 @29 
Western, 5 to 5% Ibs., Ib............... 26 @29 
Western, 4 to 4% Ibs., Ib..............24 @27 
Western, 3% Ibe., IbD................2..-81 @24 
Western, 3 Ibs. each and under, Ib....... 18 @21 
Ducks— 
Long Island, bbis., No, 1, Ib............. @33 
Squabs— 
White, 12 lbs. to dozen, per dozen...... $9.50@10.00 
White, 10 lbs. to dozen, per dozen...... 8.00@ 8,50 
Cullg, POT GOCE... svc cones cvcceessccce’e 1.00@ 2.00 
LIVE POULTRY. 
Chickens, colored, via express.............29 @30 
"TueRGys, Vik  OXUTOR . 6s gsc bee ccccceweccses @45 
Geese, swan, via @Xpress..............5+-- @13 
Pigeons, per pair, via freight or express..33 @35 
Guineas, per pair, via freight or express. . @75 
BUTTER. 
Creamery, extras (92 score)............++. @47% 
Creamery, firsts (90 to 91 score).......... 46 @47 
Creamery, SCCONdS .........cccreccecseees 424@48% 
Creamery, lower grades..........6eeeeeeee 414% @42 
EGGS. 
WROCOS, | eh IN oy oo cao ns sb sce voas ees cscies 48 @50 
Pintem Grete. 2 in... ee eee tc cece csveceees 45 @AT 
Ss 554 waiwgs UM iie ae abe bo 0s pb be eo 438 @44 
NN ca ha vinic sk cheb cnduels sls ve ess Me See 
FERTILIZER MATERIALS. 
BASIS NEW YORK DELIVERY. 
Ammoniates. 
Ammonium sulphate, bulk, f.0o.b. works, 
Ammonium sulphate, double bags, per 100 
Ibs., f.a.s. New York.......seceseessees @2.85 
Blood, dried 15-16%, per unit ............ @+4.00 
Fish scrap, 11% ammonia, 15% B. 


dried, 
P. L., bulk, f.0.b. fish factory. .....00+. 4.25@ 10c 


Fish guano. susie, 13@14% ammonia, 
~ 10% B. P. L eviecccscocececscos 4HO@ 100 


7 a acidulated, 6% ammonia, 3% 

P. A., f.0.b. fish ee. PE eS Nominal. 
etn. Nitrate, in bags, 100 lbs. spot...... @2.63 
Soda, Nitrate, in bags, January.......... @2.67 

. 10% ammonia, % 
= ESE sc hah cb h atv awebordcnestes 4.25@10¢ 
Tankage, unground, 9@10% ammonia..... 3.65@10c 
Phosphates. 
~~ meal, steamed, 3 and 50 bags, 

ccna aaa aa tele 53 Samos Souk seth rod @36.00 
Bone meal, raw, 4% and 50 bags, 

van voethawieds py Sorta se @37.50 
“a. te, /™, oan Baltimore, 

aie pctenewgeViedecucy > yp oat @10.10 

Potash. 
Kalnit, 12.4% bulk, per ton.............. @ 8.00 
Manure salt, 20% bulk, per ton....... sents 11.00 
Mauriate in bags, basis 80%, per ton...... @83.00 
@43.50 


Sulphate in bags, basis 90%, per ton.... 
oisiattl ater 


BUTTER AT FOUR MARKETS. 


Wholesale prices of 92 score butter at 
Chicago, New York, Boston and Philadel- 
phia for the week ending Dec. 17, 1925: 

December 11 12 14 15 16 17 
Chicago ....4714-48 46% 46 45-45% 45% 451; 

y 49% 49 48% 474, 477 
Toston ..... 49% 49% 4 48° 47% 47% 
Philadelphia 50. 50 48% 48 48 48 

Wholesale prices of carlots—fresh cen- 
tralized butter—90 score at Chicago. 

44% 44% 444% 44% 44% 

Receipts of butter by cities (tubs.): 


4444 











This Last Last -—Since Jan. 1— 

— week. year. 1925 1924. 
Chicago ....31415 27,894 25,722 3,304,285 3,363,874 
New York. a 3R5 36,749 32,773 3,239,766 3,316,596 
soston ..... 123 11,679 7,566 1, 156, 636 1,225,960 
Philadelphia 10. 310 «69,017 9,479 922,166 998,460 
y | ae 93,133 85,339 75,540 8,622,853 8,904,890 

Cold storage movement (lbs.): 

2 Same 
In Out On hand week day 
Dee. 17. Dec. 17. Dec. 18. last year. 
Chicago ...... 84,555 124,648 13,183,726 12,843,477 
New a .... 15,872 148,850 7,824,643 13,747,123 
ee 18, 110,302 =8,137,700 11,780,775 
Philadelphia . 22,950 62,918 1,505,221 3,901,816 
ci GPs 141,977 446.713 30,651,290 42,273,191 
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We are doing our best 


0 Keep Things Cool 


all over the world~ 


PICKED up a magazine the other day and 

read an advertisement of “California”— 
—where it was claimed that “summer is all 
year ’round.” Further, certain acquaintances 
of mine say that Florida is a State “where win- 
ter never comes.” Which may be so—prob- 
ably IS. But the ad-men whose minds created 
those great messages overlooked-—JAMISON. 


Even in hottest countries INTHE WORLD— 
they do have WINTER. Even if you live 
“where winter never comes” artificial winter 
still remains a life’s necessity. That’s where 
Jamison Doors fit into the picture—they bring 
lasting winter—where winter belongs! 


We are doing our best to keep things cool all 
over the world (‘‘world without reservations.” 
Jamisons cover door openings in plants all 
over the globe). Cooperating with plant 
owners in maintaining peak refrigeration 
efficiency is our business. That’s the ultimate 
end toward which Jamison Products are built. 


Leaks—even the smallest—may cost much 


money. Unless proper precaution is. taken to 
conserve the effects of mechanical refrigera- 
tion, operating costs become completely out of 
proportion. Often rising costs puzzle the men 
who look at the monthly figures—and they de- 
cide they have a problem on their hands. 
Where, as a matter of cold fact, there is no 
problem at all. A careful check-up may reveal 
that their doors are not performing as they 
should—and that THAT is where the leak is. 


JAMISON DOORS are built to minimize— 
even eliminate—leaks and consequent heat 
transmission. Double seals of contact is one 
of the reasons. Adjustable Spring Hinges, ex- 
tending over half the width of the door and 
weighing about three times as much as the 
average type is another reason. Automatic 
Self-Tightening fasteners 
furnish still another good 
reason. Ask any plant 
owner in any part of the 
world whether these three 


reasons are sufficient. ; 
: Presidént 


Send for Free Catalog 


Shows clearly all of Jamison features—door construction, seals of 


contact, hinges and fasteners. 


Gives detailed blue-prints to scale. 


Proves conclusively WHY Jamison Products—doors, windows, ice 
chutes—are in use in largest and smallest plants all over the world. 










JAMISON COLD STORAGE DOOR COMPANY 
HAGERSTOWN, MARYLAND, U. S. A. 











un 
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United Dressed Beef Company 
J.J. Harrington & Company 


CITY DRESSED BEEF, LAMB AND VEAL 
POULTRY -- BUTTER -- EGGS -- CHEESE 


Packer Hides, Oleo Oils, Stearine, Cracklings, 
Stock Food, Tallows, Horns and Cattle 
Switches, Pulled Wool and Pickled Skins 


49RD AND 44TH STREETS NEW YORK CITY einieineisuiibinesms ence 


JOHN J. FELIN & CO., Inc. °"“isoarns 


PORK AND BEEF PACKERS AND SAUSAGE MANUFACTURERS 
PHILADELPHIA SCRAPPLE IN SEASON 


NEW YORK BRANCH, 407-9 W. 13th STREET 


























1874 BOYD, LUNHAM & CO. 1925 
PACKERS and LARD REFINERS 
208 So. Le Salle Street z CHICAGO, ILL. PA gy oor gs 








EASTER BRAND 


Meat Food Products 
25 Metcalf St. THE DANAHY PACKING CO. Buffalo, N. Y. 


“Cothill” CORKRAN, HILL & CO. _ Dressed Beef 








& 
Hams Beef and Pork Packers — 
Bacon Union Stock Yards, Baltimore, Md. Eggs 








EAST SIDE PACKING CO., East St. Louis, IIl. 
Pork and Beef Packers 


EXPORTERS AND SHIPPERS OF STRAIGHT AND MIXED CAR LOADS OF BEEF AND PROVISIONS 
F. C. ROGERS, Room 505, New York Produce Exchange; Ninth &, Noble Sts., Philadelphia, Pa., Representative 3. * 











PITTSBURGH PROVISION & PACKING co., PITTSBURGH, PAL 
BEEF AND PORK PACKERS 
MANUFACTURERS OF 
Oleo Oils, Oleo Stearine, Tallow, Greases, Beef Casings, Fertilizers, etc. 


Crescent Brand Hams, Lard, Breakfast Bacon 4¥_Our Products are U. 8. Government Inspected 
THE CELEBRATED BRAND IRISH HAMS AND BREAKFAST BACON 














The Independent Packing Company 


Forget-Me-Not Union Stock Yards, Chicago Manufacturers of 











Brand Beef and Pork Packers and Provisioners Curers of Finest and Select Brands gansages and Specialties 

HAMS AND BACON of all kinds 

Branch Offices—Produce Exchange, New York; 113 State Street, Boston; 31 North John Street, Liverpool, England 
Sausage Quality Service Beef 


HARRY:MANASTER & BRO. Coste 


M CALS iore1038 w. 57m seeet, CHICAGO, ILL.’ U.s. Yards 
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ED P 


INCORPORATED 


General Office: Chicago, Ill. 
New York Office: 523 West St. 
U. S. Plants 


Western Packing and Provision Co... F. Schenk & Sons Co.. Wheeling, W. Va. 


Alois anita wulaaie ds dik Ne ¢ ais Chicago, Ill. ’ i 
Parker Webb Co. ...... Sue wes. 9 Forte’ Ce. ine. - Dees, Ve 


Chas, Wolff Packing Co...Topeka, Kan. Klinck Packing Co....... Buffalo, N. Y. 


Canadian Packing Company Plants 
Toronto Montreal Hull Peterboro Brantford 


Send Us Your Carload Inquiries 
Pure Lard Neutral Lard Sweet Pickled Meats Tankage 
Fresh Meats Lard Substitutes Barrelled Pork and Beef Sausage and Casings 






RS 



























Dry Salt Meats Hides Trimmings Tallow and Greases 




















food of ESetay 


Unmatched yo oo tesa Sinloes 





Quality SOUTHERN ROSE COMPOUND 
The Wm. Schluderberg-T. J. KurdleCo. 
Meat Packers Baltimore, Md. 











HEIL, PACKING CO. 


sT. LOUIS 
Complete Line of Pork Products Hams, Bacon, Lard 


HAMS: ARNOLD BROS. 
Keon mt> — ; Packers 


SAUSAGE 656-666 West Randolph St., Chicago 





— 











eee 








Detroit Sullivan Packing Company Michigan 
PRODUCERS OF 


Cadillac Hams ,__ Bacon Sausage Lard 


CARLOAD SHIPPERS OF DRY SALT, GREEN AND PICKLED MEATS 








St. Louis Independent Packing Co. 


Mixed Cars Beef, Pork, Sausage & Provisions 
We own and operate S. L. I. X. Refrigerators and Tank Cars 


Branch House: PITTSBURGH, PA. Main Office and Packing House: ST. LOUIS. 
Eastern Representatives: Boston, C. E. Dorman; New York, L. M. Christian and W. B. Cassell & Co.; Baltimore, W. B. Cassell Co. 


PACKERS AND PROVISION DEALERS 
Write or wire us when you wish to buy the finest quality of Lard or S. P. Meats 


George Kern, Inc. 9 WSs. tee 


Manufacturers of NEW YORK CITY 
High Grade Bologna, Sausages, Hams, Bacon, Pure Lard 
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i the Country” Drennan Prrcking Co. 


PORK PACKERS 


Quality Our Hobby 


Write or Wire Us for Prices 
Cor. Thirty-ninth St. | U. S. YARDS 


and Normal Ave. CHICAGO 


Shafer & Company Wilmington Provision ¢ 


Lembard St. from Sth to 8th 
BALTIMORE, MD. Wilmington, Delaware 


Howard R. Smith, President 














r 





Slaughterers of 


Hogs, Cattle, Lambs, Calves | 


Manufacturers of 








FIDELITY 


BRANDS OF 
LARD SAUSAGE = 
SURELY SATISFY C. A. Durr Packing Co. Pork 
PIGS’ FEET in glass jars oa ee ——~Packers 
Wonderful Sellers sie 
Made by 


T. M. SINCLAIR & CO., Ltd. 
Cedar Rapids, lowa 


BRANCH HOUSES— 


520 Westchester Ave. 81 South Market St. 
New York Boston, 


Fine Sausage 


U. S. Government Inspection 




















3 





























Portiand, Ore. Chicago, mm, Ht Wash. Utica, ~ 2 N.Y. 
LL ————— 
. e 
Oscar a i & C. || GUGGENHEIM BROS: 
 sncgecaagen CHICAGO, ILL. U. Ss. YARDS 
Jtporoved | Dressed Beef 
HAMS - _ BACON i 
LARD - SAUSAGES High Grade Boneless Beef Cuts—Sausage Materials and Beef Hams 
“Unusually Good”’ BARREL BEEF — CASINGS, ETC. 
_ York —— aoe —Export— 
Se EEL — 
The J. & F. Schroth FOUNTAIN Carload Shippers of 
Packing Co. 1871 BRAND 1925. Green, Sweet Pickle and 
Cincinnati, Ohio PRODUCTS Dry Salt Meats 





set 
saan 





J. S. HOFFMAN COMPANY, Inc. 


EXPORTERS — IMPORTERS 


CHEESE - SAUSAGE - CANNED MEATS 














CHICAGO WE HAVE BUILT OUR REPUTATION ON:—QUALITY AND PRICE NEW YORK 
to sam siet ~OUoStahis 
Frankfurters De licious , 
Corned Beef Boiled Ham vy mt ’ 
Head Cheese Meat Loaf Ready toEat Meata; 
Tongue, Bacon, Bolognas Delicatessens—Meat Markets—Food Shops Served 








Srd_ AVE. AT 127th ST., NEW YORK 
(| PERE 











i 








& 
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JACOB DOLD PACKING CO. 


Packers and Provisioners 






NIAGARA 
HAMS AND BACON 


WHITE ROSE PURE LARD 
















A Full Line of Packing House Products 
Animal, Poultry Foods and Fertilizer 


Buffalo Wichita Omaha Liverpool 








- ASK THEM! | 
})|ONE HUNDRED of the leading packers | 





i Mm 
if 


i ae av | and wholesalers of the Middle West, East |§ 
3 | ESLEOMARGARIME ood South are selling HAMMOND’'S 





MISTLETOE—KO-KO 


and other brands of 
Oleomargarine 


Let us refer you to some of them—they can tell you 
interesting things about the possibilities of our line 














G. H. Hammond Co. | CHICAGO, ILL. 
@ The “ 
Paradise Theurer-Norton Provision 
Brand Company 
Hams Bicied Lard cLeveLaAND Packers ono 





WHITE LILY BRAND HAMS AND BACON 


*“*Try ’em—they’re dif ferent’’ 
DUNLEVY-FRANKLIN COMPANY, PITTSBURG, PA. 
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KINGAN &Co. 


PORK and BEEF 
PACKERS 


Producers of the Celebrated 
“RELIABLE” 
Brand 
HAMS—BACON—LARD 


ores for 
Main Plant at 


INDIANAPOLIS, INDIANA . 
Branches at 

NEW YORK, N. ¥ HARRISBURG, PA. 

SYRA N. Y. PITTSBURGH, PA 

JACKSONVILLE, BALTIMORE, MD. 

TAMPA, FLA. WASHINGTON, D. C 

RICHMOND, VA. BOSTON, MASS. 

NORFOLK, VA. SAN FRANCISCO 

& ‘A, GA. LOS ANGELES 
ELPHIA, PA. BINGHAMPTON, N.Y. 


DON Ciry 





\/ ul te | 





1 
3 


| HA Wn 











From 


_ 


lard. 





Located as we are, in the center of the corn 
and hog belt of Iowa, enables us to put into 


that delicious tenderness and flavor for which 
Iowa Porkers have become world-famed, and 
there’s the secret of the supreme goodness of 
Decker’s Iowana Hams, Bacons and pure leaf 


We solicit inquiries from carload buyers 


JACOB E. 
MASON CITY 


the very Center of the Hog 
Belt of Iowa 


Products 


of ‘all green and cured cuts. 
DECKER & SONS 


IOWA 


























The 


Company 


PURE MEAT 
“tetanus 


BUS Pacxinc 


Pork& Beef Packers 


Columbus, Ohio 
Seven Schenk Bros., Managers 








BACON 
PIPPINS 
\BON FRESH PORK 


31 deeded fel. Products—31 


Rochester Packine Co.Ine. 


—you won't forget 
the Flavor! 











ARBOGAST & BASTIAN COMPANY 


WHOLESALE SLAUGHTERERS 


CATTLE, HOGS, SHEEP AND CALVES 
MEAT PACKERS and PROVISION DEALERS 


U. 8S. GOVERNMENT INSPECTION 


ALLENTOWN, PA. 

















None Better 


SPRINGFIELD 
PROVISION COMPANY 

















The E. KAHN’S SONS CO, 


Beef and Pork Packers 


“American Beauty” 


Ham Bacon Lard 


Car-load shippers of 
Fresh Dressed Beef 
and Calves 
Send us your inquiries 
Cincinnati, Ohio 





Beef 
Cooked Hams 


GREENWALD PACKING CORPORATION 


BALTIMORE, MD. 
Dependable Brand Products 


Lamb 
Chipped Beef 


Sausage 


Veal 
Lard Cooked Tongues 








HETZEL & COMPANY 
PACKERS 


CHICAGO 

















NORTH PACKING & PROVISION CO. 
MANUFACTURERS NORTH STAR BRAND PORK PRODUCTS 


Packers, Jobbers and Exporters of Provisions 


New York Office 


Boston 
444 PRODUCE EXCHANGE 87 SOUTH MARKET 


Store Gensinl Offes ani Packing Houses 
STREET \ SOMMER 


VILLE, MASS. 


















| 


C. F. Vissman & Co., Inc. 
Louisville, Ky. 
Dressed Beef 
Derby Brand 

Hams 
Bacon 
Lard 


Straight and Mixed Cars 
Green or Cured Meats 








A. H. March Packing Co. 


Pork Packers 


ASK FOR THE Celebrated Diamond A.H.M. Brand 


oe Bacon and Lard Known Since 1873 


BRIDGEPORT, PA. 








| John P. Squire & Company 


rll se ae 


a oe Packers 


BOSTON, MASS. 


PACKING HOUSES 
Cambridge, Masa, 
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—~ GOOD FOOD 4 sci 


AUSTIN, 


Minnesota 




















PORK, BEEF 
and VEAL 





A Full Line of Fresh and Dry Sausage. 


Choice City Dressed Pork Products 


UR city dressed pork products include all Fresh Pork Cuts, Boiled Ham, 
Sausage, Supreme Ham and Bacon. For high uniform quality, these 
products are excelled by none. 


JOSEPH STERN & SONS 


Branch of the North American Provision Company 
616 West 40th Street, New York City 


F.G. VOGT & SONS, Inc. pnhitadeipnia, Pa. 
Packers of Highest Quality Pork Products 
Pure Refined Lard: VOSCO and VALIANT Brands 


The Cudahy Packing Company U.S.A. 


CHICAGO OMAHA KANSAS CITY SIOUX CITY LOS ANGELES SALT LAKE WICHITA 
Puritan Hams—Bacon—Lard 


PITTI TE 


1864 LOUIS PFAELZER & SONS, Ine. 1925 


UNION STOCK YARDS, CHICAGO, ILL. 
: We See gener cn in Boneless Meats 
DOMESTIC and EXPORT ond Biect Onto. ssson ant Baud 















































of Straight and 
ed Loads’ Beef, 
Pork, Lamb and Provisions 


CONSOLIDATED DRESSED BEEF CQ,, sothand race sts. PHILADELPHIA 


CAR LOTS SHIPPED TO ANY PART OF THE U. S. 
We invite New Yorkand New Jersey butchers to visit us. Philadelphia is only two hours from New York. 


RE RUPEE ERUPT anENnUCREUNNT CREE RucteCEreEerENT ete 
The Rath Packing Co., Waterloo, lowa 


Pork and Beef Packers 


BLACKHAWK HAMS AND BACON STRAIGHT AND MIXED CARS OF PACKING HOUSE PRODUCTS 


K REY Pork packers ST. LOUIS, U. S. A. K R E Y 


X-RAY BRAND—HAMS-BACON-LARD 
EXPORTERS-SHIPPERS of MIXED CARS-PORK, BEEF & PROVISIONS, FANCY SAUSAGE 


Cable Address: KREY, St. Louis. Eastern Representatives: Boston, J. R. POOLE CO. 


C. A. Burnette Co. | Quality 


827-839 W. 22nd St., Chicago, Ill. Sausage Material, Beef’ Hams 
Car or Barrel Lots Solicited Beef Cuts, All Grades 
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A Guide For the Buyer 


Advertising Tape 
Chicago Printed String Co. 


Atr Conditioning Equipment 
Browne, Milton W. 
Skinner Bros. Mfg. Co 


Anhydrous Ammonia 
Armour and Co. 
Mathieson Alkali Works, Inc. 


Davis & Associates, D. I. 
Gardner be: 


Lindberg 
Henschien & McLare 
Packers’ eae "2 Engineering Co. 
Pine & Munnecke 
Stadler, Levine & Grass 


Attorneys 
Dashew, Leon 


Bacon Skinners 
White, Sam B. 


Bags (Meat) 

Wynantskill Mfg. Co 
Baskets (Delivery) 

Backus Jr. Sons, A. 
Baskets (Steel) 

Dubuque me Products Co. 
Boilers ame (Btcam 

Gem City 2... Co., The 


Boric Acid and Borax 
Pacific Coast Borax Co. 


Boxes (Wirebound) 
General Box Co. 

Bexes (Wooden) 
Armour and +. ~ peed 


General 
National Dex Co. 


SeMiprethot Me Me 


SS mg 
Carter, Fred B. 
Cross, Roy, Bberhart & Harris 
Davidson ree ad Co., The 
er, 
ih Co., “The Edward 
Hale Co., H. 
Hanley & Co., T. E. 
Jackle, Geo. H. 
New Orleans Cotton Exchange 
Riley, Jr., C. W. 
rs, F. C. 
Vincent & Co. 


Calcium Chloride 
Dow Chemical Co. 


Cans (Lard) 
American Can 
yocht Co., The 
eekin Can Co. 
United States Can Co. 
Wheeling Can Co. 


ano 
American Can Co 


. Geo. J. 


National Carton Co. 


oe By-Pregests Co. 
Produce 


Co. 
Consolidated By By-Products Co. 
Early & Moor, Inc. 
lel & Co. 
Ettlinger & Co., 
et Gising "as Supply Co. 
Tish Cas: 


ing Co. 
Massachusetts Importing Co. 
New York Butchers’ Supply Co. 
Oppenheimer 
ee eae Casing Co. 
Patent Casing 
er & Co. 
weisheimer & Fellerman 
Casks (Curing) 
Bott Bros. Mfg. Co. 
United Cooperage Co. 


Classified Index of Advertisers 
For Alphabetical Index See Page 65 


Cheese _ Cuatgzs.) 
.. Inc., J. 8. 
Brockahine Cheese Co. 


Chemicals 
Battelle & Renwick 
Kentucky Chemical Co., Inc. 
Mathieson Alkali Works, Inc. 


Chemists 
Chemical & Engineering Co. 


Cleansing Materials 


Containers (Fibre) 


American Can Co. 


Containers (Ham) 
Allbright-Nell Co. 
Ham Boiler Corp. 
Containers (Steel) 
Dubuque Steel Products Co. 
Containers (Sausage) 
Mono Service Co. 
Containers (Wooden) 
National Woodenware Co. 
General Box Co. 
Ceoking Containers 
Ham Boiler Corp. 


Cooler Doors 
Jamison Cold Storage Door Co. 
Crushing Machinery 
Stedman Foundry & Machine Works 
Mechanical Manufacturing Co., The 
Newman Crusher & “dng gaged Co. 
Waste Saving Machine Co. 
Williams Patent ot. & Pulv. Co. 
Curing Materials 
Battelle & Renwick 
Diamond Crystal Salt Co. 
d . Inc., J, Ki 
San Franc Salt Refinery 
Stauffer Chemical Co. 
Cutlery 
Chatillon & Sons, John 
Jordan Albert 


Doors (Cold Storage) 
Cincinnati Butchers’ Supply Co., The 
Jamison Cold Storage r Co. 
Stevenson Cold Stenage Door Co, 
Drums (Lard) 
American Can Co. 
Dubuque Steel Products Co. 
United States = Co., The 
Wheeling Can Co. 
Electric Meat Cutter 
Vaughan Company 
Elevators (Steam Hydraulic) 
Ridgway & Son Co., Craig 
Evaporators 
Swenson Evaporator Co. 
Expellers (Crackling) 
Anderson Co., 
Mechanical “2 7a Co., The 
Flooring Materials 
Johns-Manville Co. 
Gas (Fuel) 
American Gas Association 
Grinders 
Newman Crusher & Pulverizer Co. 
Ham Boilers 
Ham Boiler Corporation 
Rispel & Co., A. 
Hides and Calfskins 
Kohn, Inc., Emil 
Hog Dehairing Machinery 
aes gr Co., The 


recht Co., The 
Gincinnats Butchers’ Supply Co., The 
Kramer, L. A. 
Ice Making Machinery 
Frick Co. 
York Manufacturing Co. 
Insulating Materials 
Johns-Manville, Inc. 
Livezey, John 
uated a oe. 
Wicke & Co., A. C. 
Insulation (Cork) 
Cork Import Corp. 
United Cork Co. 
Killing Equipment 
Alibright-Nel Co., The 
Brecht Co., The 
Cincinnati Butchers’ Su Ply Co., The 
Mechanical Manufacturing Co., ‘The 
Lard Refining Machinery 
Allbright-Nell Co., The 





Brecht Co., The 
Cincinnati Butchers’ Supply Co., a? 
Mechanical Manufacturing Co., The 


Laundry Service 
Master Butchers’ Laundry Ass'n. 


Meat Packers 


Arnold Bros., Inc. 

Boyd, Lunham & Co. 

Brennan Packing Co. 
Burnette Co., C. A. 

Columbus acking Co., The 
Foneeieeted Dressed Beef Co. 
Corkran, Hill & 


Co. 
Cudahy —s Co., The 
Danahy Packin g Co. 
Decker. a Sons, SF acob B. 
Denholm Bros. & Co., 
Dold Packing Co., Jacob 
Dunlevy-Franklin Co. 


ws 





Hately Bros. ls 
Heil Packing Co. 
Hetzel & Co. 
Hormel & Co., George A. 
fae ae Packing Co. 
International Provision Co. 
Kahn's Bons, Co., The B. 
Keane Co., 
Kern, Inc., G pe 
Kingan & 
Krey Aw oe 
Layton 
McMillan Go., J. 
Manaster & Bro., aerry 
March Packing Co., A. 
Mayer & Co., Oscar 
Miller & Hart 
Morrell £ Co., John 
Morris & Co. 
North Packing & Provision Co. 
Omaha Packing Co. 


Pfaelzer & ons, Inc., Loui 
Pittsburgh Provision & Packing Co. 
Rath Packing Co. 

Rochester Packing Co. 

Bohe & Brother. 

St. Louis Independent Packing Co. 
Schroth ere Ce. 

Schluderberg é a ‘J. Kurdle Co. 
Shafer & Co. 

Sinclair & Co., Ltd, T. M 


Sullivan Packing Co. 

Superior Packing Co. 

Swift & Co. 

Theurer-Norton Provision Co., The 
United Dressed Beef Co. 

Vissman & Co., Inc., C. F. 

Vogt & Sons, inc, ¥. G. 
Wilmington Provision Co. 


Motor Trucks 
Autocar Co., The 
Ford Motor Co. “The 
Internafional Harvester Co. of America 


Motors (Electric) 


Fairbanks, Morse & Co. 
Westinghouse Blectric & Mfg. Co. 


Oil Refiners (Animal) 
United Dressed Beef Co. 


Oils Cooking) 
Aspegren & Co., Inc. 


Oils (Vegetable) 
Aspegren & > Ape. 
Blanton Co., 
Procter & Gamble Co., The 


Oleomargarine Manufacturers 
Hammond Co., G. 
Swift & Co. 


Order Buyers (Livestock) 
Bangs, Berry & Terry 
Corrigan, E. K. 

a aed 
Murphy Co., J. W. 
Schwartz-Feaman-Nolan Co. 

Packinghouse Equi ment 

lari 
Donovan 
Brand & Sons, M. 


Brecht Co., The 
Cincinnati Butchers’ Supply Co., The 
Globe Co., The 


Mechanical Mfg. Co., The 
Nell & Co., B. F. 

North American Car Co. 
Smith Sons’ Co., John E. 
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Paint 
Harry G. Sargent Paint Co. 


Pipe Coils 
Pittsburgh Pipe Coil & Bending Co. 
Rempe Company 


Paper (Wrapping) 
Du Pont Cellophane Co., Inc. 
Kalamazoo Vegetable Parchment Go. 
Paterson Parchment Paper Co. 


Presses (Expeller) 
Anderson Co., V. 


Presses (Filter) 
Perrin & Co., Wm. B 


Presses (Hydraulic) 
Dunning & Boschert Press Co. 
Hydraulic Press Mfg. Co., The 
Southwark Foundry & Machine Co. 
Thomas-Allbright Co. 


Printed String 
Chicago Printed String Co. 


Provisioners 
Allied Packers, Inc. 
Armour and Co, 
Dold Packing Co., Jacob 
Swift & Co. 


Pulverizers 
Newman Crusher & Pulverizer Co. 


Pumps (Deep Well) 


Layne & Bowler Co. 


Refrigerating Machinery 
Arctic Ice Machine Co. 
aot Co., The 


r 0. 
Vilter Mfg. Co., The 
York Manufacturing Co. 


Renderers 
Consolidated Rendering Co. 


Rendering Machinery 
Alibre ee Co., The 
American By-Products Machinery Co. 
Anderson Co., 
Bannon Co., Ltd., The 
Brecht Co., The 
Cincinnati Butchers’ Supply Co., The 
Mechanical Mfg. Co., The 
Morrison Company, ‘Wm. G. 
Redfield’s 
Southwark Foundry & Machine Co. 


Retainers (Ham) 
Allbright-Nell Co., The 
Ham Boiler Corp. 
Rispel & Co., A. 


Salt 
Diamond Crystal Salt Co. 
Ohio Salt Co. 


Sausage Flour 
Griffith Laboratories, The 


Sawdust 
Sawdust Sales Co. 


Sausage Makers 
Armour and Co. 
Dold Packing Co., Jacob 
Hoffman, Inc., J. ’s. 
Mutual Sausage Co. 


Sausage Making Machinery 
Cincinnati Butchers’ Su Ply, io The 
Cleveland Kleen-Kut Mfg. 
Day Co., J. H. 
Enterprise Menetacturing Co. 
Hottmann Mach Co. 
Mechanical Manufacturing Co., The 
Sander Mfg. 
Smith’s Sons Go, John E. 


Scales 
Chatillon & Sons, John 
Fairbanks Morse . — 
Toledo Scale Co. Th 


Seasoning (Ranenge) 
Bell Co., Wm 


Sewage Screens 

Green Bay Foundry & Machine Wks. 
Smokehouse Equipment 

Allbright-Nell Co. 

Nell & Co., B. F. 
Spices 

jmatonsinass, Inc., J. 

Thomson big! So 

Woolson Spice Co. 


Stockinet Smoking Process 
Keeley, Thomas F. 


Tape (Cotton) 
Chicago Printed String Co. 


Temperature Instruments 
Am. Schaeffer & Budenberg Corp. 
Powers Regulator Co., The 


Traffic Adviser 
Skipworth, EB W. 











THE NATIONAL PROVISIONER 61 


Trucks (Meat) 

Allbright-Nell Co., 

Brecht Co., The 

Sagan ti mere Supply Co., The 


Co., 

Mechanical Mfc. oe The 

Nell & Co., B. 
Tracks (Motor) 

fora M A can tn 

‘0 0. C) 

. International Harvester Co. of America 
Twine & Cordage 

Chicago Printed String Co. 
Vinegars 

Callahan & Co., A. P. 


Weighing Machines 
Toledo Scale Co. 





Established 1893 





Boneless Beef and Veal 
Som “ae Cross, 


Roy, 
Eberhart 
& Harris 


Postal Telegraph Building 


CHICAGO, ILL. 
Commission Merchants 











742-44 W. 45th Street 





CHICAGO Provisions - Grain - Cotton 
Price Quality Service Specialists in all Departments 
MEMBERS: 


Chicago Board of Trade 

li F ° P + aaa far ag nr a 
Quality air Price Winnipeg, Grain, Exchange 

Duluth Board of Trade 


OWNERS AND OPERATORS OF 


White City ProvisionCo. 


A modern curing and storage warehouse 














neg T. T. KEANE CO. 


Ready to Eat Meats Washington 





Dressed Beef 


ESTABLISHED 1845 General Offices: Hotel Supplies: 
619-621 B. St., N. W. 618 Penn Ave., N. W. 


The Layton Company Washington, D. C. 


Pork Packers & Curers Abattoir, Bennings, D. C. 


of Choice Selected 











Hams and Bacon J. M. Denholm Bros. & Co. 





Guaranteed Pure Lard Beef and Pork Packers 
Quality Our Hobby for 80 Years Panag hake ys 56.0 
Milwaukee, Wisconsin. ams, nonblgny 











HATELY BROTHERS COMPANY 


CHICAGO 
PURE LARD AND MEATS FOR EXPORT 








EMIL KOHN,! inc. NEW YORK, Ne Y. 


Ship us a small Consignment and see 
om, are Betine. ia Sanh ees o. Reautte ( alfskins 
Talk! Information gladly f 
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F.C. ROGERS 


BROKER 


Provisions 








Philadelphia Office: 
Ninth & Noble Streets 


New York Office: 
New York Produce Exchange 





BORIC ACID 


A natural ingredient of many fruits and vegetables 


‘The distribution of Boric Acid in Nature is comparatively unlimited. According 
to Henry Jay: 

“The ash of wine contains 4.7 to 16.5 grammes per kilo of Boric Acid, the average 
being 8 to 10 grammes. The quantity of Boric Acid in the ash of vine leaves is only 
about 0.7 grammes per kilo. 

“The ash of fruits, whether of the flesh or of the stone, is rich in Boric Acid, the 
proportion of Boric Acid varying between 1.50 and 6.40 grammes per kilo of ash. 

“The same can be said of the fucus, plantain leaves, wormwood tops, chrysanthe- 
mum flowers, onions, the amount varying from 2.10 grammes to 4.60 grammes per 
kilo of ash.” wn: 

Leibrich says that “Boric Acid is not only non-poisonous; it is a normal con- 
stituent of many plants.” 


The above demonstrates that Boric Acid is consumed in eating these fruits 
and vegetables without injury to the human system. 


PACIFIC COAST BORAX COMPANY 


Chicago ey ag Wilmington, Calif. 











ARTHUR DYER 


BROKER 
318-320 Produce Exchange 
New York, N. Y. 


Specialties: All packing house product; all 
canned goods. 
ies: Armsby’s Cross, 

Territory Covered: New York City and ad- 
jacent. 

References: Anyone and everyone who knows 
me; Battery Park National Bank. 
Established twenty years and, like Johnnie 
Walker, still going strong. On the base for 
more business of the straight, clean-hitting 
style. No curves or spit balls or anything 

of that sort. 

















H.P.HALE CO., BROKERS 


BEEF and PORK 


PACKING HOUSE PRODUCTS 
126 STATE ST. BOSTON,MASS. 








VINCENT & CO., INC. 
Brokers 


Packinghouse Products 
Specializing Carload Lots 
JA 








Fred B. Carter 


BROKER 
Packing House Products 


24 So. Delaware Ave. 
Philad Penna. 








The International Provision Co. 


PACKERS AND EXPORTERS OF 


FINE PROVISIONS 


33 to 43 Degraw St., BROOKLYN, N.Y. 
Cable Address, Hazelyork, Brooklyn 








WANTED 
TANKAGE—AII Grades 
_GEO. H. JACKLE 


,40 Rector St. New York 











W. P. Battle & Co. 
Cotton Seed Products 
57 & 58 PORTER BLDG. 
Memphis, Tenn. 











a 


: appeal to every branch of 


ee 


om % 


REFRIGERATING 
WORLD 


is the recognized authority 
on the practical and tech- 
nical phases of the ice, cold 
storage and mechanical re- 
frigerating industries. 


PRACTICAL PROB- 
LEMS DEPARTMENT 


GHIGAGO 





Tank-House Equipment 
53 W. Jackson Blvd. 





of special interest to 





the operating engineer; 
articles, illustrated, appear 
each month, written by the 
engineer for the engineer. 


When YOU want 
“More Lond perro” 


Use Bannon Separators 
In the Rendering Plant 


Over 60 in Use 


Save Product Save Labor 


Save Time 


THE BANNON CO. 


32 Illinois St., Buffalo 





Practical problems on oper- 
ation, selling, new machin- 
ery, new installations, etc., 


the trade. 


Subscription $2.00 


Sample copy furnished on 





request. 





Standard 1500-lb. 


Ham Curing Casks 


Refrigerating 
World 


233 Broadway 
New York City 





Write for Prices and Delivery 
Bott Bros. Mfg. Co. Vtinois’ 
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Classified Advertisements 


Advertisements under this head $2.00 per inch per insertion. 


Men Wanted 


Remittance must accompany order. 


Equipment for Sale 


Equipment Wanted 





Refiner of Cottonseed Oil 


An experienced refiner of cotton- 
seed oil. State age, experience and 
salary wanted. W-271, The National 
Provisioner, Old Colony Bldg., Chi- 
cago, IIl. 


Brecht Stuffer 


For sale, 200 Ib. Brecht stuffer in good 
condition. Wilmington Provision Co., 
Wilmington, Delaware. 


Ammonia Compressor 


Wanted to buy a 30-ton ammonia com- 
pressor and 50 H.P. motor. Hull & Dillon 
Packing Co., Pittsburg, Kansas. 











Sausage Foreman 

Want experienced sausage maker to take 
charge of sausage department. Must know. 
how to make high-grade sausage and sausage 
specialties, and be able to manage. labor 
force successfully. Write fully regarding 
qualifications. W-264, The National Pro- 
visioner, 15 Park Row, New York City. 


Fat and Bone Melter 


For sale, fat‘ and bone melter, 6,000 Ib. 
capacity, non-stabolted, cut gears; steel 
spiders, Never been used. Industrial Iron 
Works, 359 Van Horne Street, Jersey 
City, New Jersey. 








Want Engineer Draftsman 

Vacancy in London, Eng., for man fully 
experienced every branch of abattoir and 
packing house machinery and equipment. 
Give full particulars, experience, age, salary 
and date available. Treated in strict confi- 
dence. W-265, The National Provisioner, Old 
Colony Bldg., Chicago, Ill. 








Tanks, Kettles, Ice Machines 


For sale, glass enamel lined tanks, wooden 
tanks, copper jacketed kettles, steam driven 
ice machines, from dismantled breweries, at 
reasonable prices, Charles S. Jacobowitz, 1382 
Niagara St., Buffalo, N. Y. 








Man to Make Lard 


Wanted in small packing plant in Tennes- 
see, a reliable man who can make good, white, 
open kettle, pure lard. State experience, 
salary expected and give two references. 
W-277, The National Provisioner, Old Colony 
Bldg., Chicago, Ill. 











Brine Spray 


For sale 135 No. 6F Spray En- 
gineering Co. brine sprays. Oscar 
Mayer & Co., Madison, Wis. 





Band Saw and Belly Roller | 


Wanted to buy second-hand band saw and 
belly roller. Must be modern and in first- 
class repair: Interstate Packing Co., Winona, 
Minn. 








On This Page! 


Right now you are likely to 
find just what you are looking 
for whether it be a man, job 
machine or packing plant. 

















Practical Casing Man 


Excellent, permanent position open for man 
with thorough knowledge of casings manufacture, 
to supervise production of sheep, cattle and hog 
casings on large scale in foreign country. Ad- 
dress, with references and full particulars of ex- 
perience, ‘‘Capable,’’ The National Provisioner, 
15 Park Row, New York City. 








Plants for Sale or Rent 











Position Wanted 


Meat Packing Plant 


For sale, meat packing plant, located in 
best stock raising locality in Northwest. 
Plant in good running order and doing good 
business. Can be bought for one-third actual 
value. Must be sold quick. Harry Krebs, 
Sec., 906 Bannock Street, Boise, Idaho. 








Experienced Packinghouse Man 


Young man, with good education, who has 
been foreman of all departments in pork 
packing plants, except sausage and casings, 
is open for position as superintendent, as- 
sistant superintendent or a clerical position 
with chance to break in as assistant to 
manager. W-276, The National Provisioner, 
Old Colony Bldg., Chicago, Ill. 


One classified advertisement had 14 

replies following one insertion. Isn’t 

that proof that it pays to advertise 
e “Classified way?” 








SCHAUB«(CO., Ltd. 


Hamburg 27, Germany 
Importers of all kinds of 
Packing House Products 


. Branch Houses All Over 
Northern Europe 


Established 1868 
H. Leube, Sr. H. Leube, Jr. 


Sole Proprietors 
Correspondence Solicited 
Own Big Warehouses on the 
River Elbe. 








Sausage Maker Available 


Position wanted as first-class sausage 
maker. At present employed. Location rea- 
son for seeking change, Can furnish best of 
references. W-263, The National Provisioner, 
Old Colony Bldg., Chicago, Ill, 





Thomson & Taylor Company 
Recleaned Whole and Ground 
Spices for Meat Packers 


CHICAGO, 


ILLINOIS 








Sales Manager 


Sales manager open for position January 1. 
Past records show results in selling both beef 
and provisions. Thoroughly familiar with 
plant, branch house and car routes, in selling 
and executive capacities. Wide knowledge of 
general sales territories, W-269, The National 
Provisioner, Old Colony Bldg., Chicago, Ill. 











CONSOLIDATED RENDERING COMPANY 


40 North Market Street 


‘MANUFACTURES TALLOW, 
DEALERS IN HIDES, 


General Offivo 


Boston, Mass. 


GREASE, OLEO OIL AND STEARINE 
SKINS, PELTS, WOOL AND FURS 














Manhattan Building - 


Packing House Chemists 


CHEMICAL & ENGINEERING CO - 


CHICAGO, ILL. 




















Stedman’s 
Rock-Shake-Tap 
Screen 


“The Screen You Needn’t 
Clean” 


Ask for Bulletin 113 


Stedman’s Foundry & Machine Works 


Founded 1834 ~ 
Aurora, Indiana — 
New York Office 


American By-Products Machinery Co. 
26 Cortlandt St., New York. 
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Efficiency, Economy, Durability is Guaranteed when You Install a 


Gem Flueless Boiler 


No Flues or Tubes To Clean and Repair 
Raises Steam Quicker and at a Lower Cost 
What does this mean to you? 

“Best boiler used in 30 years.” 

“Saving $1.20 a day with our Gem.” 

“Saving $100.00 a year on flue repairs.” 

“We are operating our 10 H.P. Gem for less than our 
5 H.P. flue boiler.” 


OTHER IMPORTANT FEATURES 


Best Boiler for Hard Water 
Built for Dependable Service 
Good for 100 Ib. Pressure 
Complies with A. S. M. E. Code 


EVERY GEM IS FULLY GUARANTEED 
Stop Throwing Your Money Away on Repair Bills 


Your First Cost Is Your Last Cost with a Gem 
Flueless Boiler 


Send for Descriptive Bulletin 125 


THE GEM CITY BOILER CO. 


Dayton Established 1895 Ohi ° 











Rapid Crusher 


For crushing and shred- 
ding or hashing animal car- 
casses, green or dry bones, 
fats, offal and any other 
materials to suitable size 
for rendering and dry 
cooking. 





Manufactured by the 


Waste Saving Machine Co. 
Branch of the O. & W. Saving Machine Co. 
1509 Real Estate Trust Building 


PHILADELPHIA, PA. 


Hydraulic Presses 


TANKAGE, LARD, TALLOW 


SHEEPSKINS and LEATHER 
PRESS SUPPLIES 
Racks, Cloth, Valves and Packings 
Write for catalogue and prices 
Thomas-Albright Company 
11th and Jefferson Streets 
Goshen, Indiana 




















SCRAP 
PRESS 


60 to 900 Tons 


At the top in ()uality 
At the Bottom in Price 
Ask us about them 
Dunning & Boschert Press Co., Inc 
382 West Water St., Syracuse, W.Y.,U.S.A 
Established 1872 











New Southwark Curb Presses 


For Fats, Tallow and Fertilizers, Etc. 


Two Column Quick Acting Presses 
Write for Special Bulletin on Curb Presses 


QUTHWARK 


Four 





100 E. South St., 434 Washington Ave. 348 6. Dearborn 


+ Akron, 0. Philadelphia, Pa. Chieage, Hl. 
, H 
KR A M E. R Dehairing 


Machines 


Save Labor—Do. Real Cleaning —Low Upkeep 
Capacities 50 to 1,000 Hogs per Hour 


L. A. KRAMER CO. 1! Wet Jsckson Blvd. 

























DRYERS--EVAPORATORS.--PRESSES 


RENDERING TANKS AND 
BY-PRODUCT MACHINERY 


THE AMERICAN BY-PRODUCTS MACHINERY CO. 


26 Cortlandt St., New York 





William G. Morrison Company 
Dayton, Ohio 
Sanitary Rendering and Drying Tanks 
Cookers, Tank House Machinery and Equipment. Tank Water Evaporators. 
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putting them in our 





No key, nothing to unscrew. Just addition to your library. 
slip them in place and they stay there 


that is just as easy. charges prepaid, 





A COMPLETE VOLUME. 


of 26 issues of The National Provisioner can be easily kept for future refer- 
ence to an item of trade information or some valuable trade statistics by 


NEW MULTIPLE BINDER 


which is as simple as filing letters in the most ordinary file. The New Binder 
has the appearance of a regular bound book, The cover is of cloth board 
and the name is stamped in gold. The Binder makes a substantially-bound 
volume that will be a valuable part of your office equipment or a handsome 


We want every subscriber of The National Provisioner to keep their copies from be- 
coming lost or mutilated and are therefore offering you this New Multiple Binder at 
until you want to take them out, and cost. Send us your name and address with $1.50 and we will send the Binder, all 


Send your order to-day, to 


THE NATIONAL PROVISIONER suitpinc CHICAGO, ILL. 
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Mathieson Synthetic Ammonia 
How Its Development Has Benefited the Consumer 


In recent years the chemical industry has seen many long-established 
markets and price-levels revolutionized overnight by the development of 
synthetic methods of producing important basic commodities. Prominent 
among such developments is that of Synthetic Anhydrous Ammonia, in 
the manufacture of which the Mathieson Company is a pioneer and large 
factor. 


At our Niagara Falls plant we have demonstrated that Synthetic , | 
Ammonia of exceptional purity can be produced in unlimited quantity 
and at very low cost. We now have ample production capacity, cylinder 
equipment and warehouse facilities throughout the country to serve the 
trade promptly and fully. 


The entrance of this Company into large production has been marked 
by the first drop in Ammonia prices that has taken place in many years. 
Not until the advent of Mathieson Synthetic Ammonia did the consumer 
begin to receive the benefit of the economies in manufacture that had al- 
ready been effected by ammonia producers. 





By the development and marketing of Eagle Thistle Anhydrous Am- 
monia, this Company has rendered a genuine service to the trade and we |’ 
solicit from consumers the support that this service merits. | 


Toc MATHIESON ALKALI WORKS 9c 
250 PARK AVE. NEW YORK CITY 
PHILADELPHIA CHICAGO PROVIDENCE CHARLOTTE | 






Caustic Soda~ Liquid Chlorine 
: Bicarbonate of Soda 
oN Anhydrous Ammonia 


| Deal Direct with the Manufacturer )) 


Soda Ash~ Bleaching Powder 
| Modified Virginia Soda ; 


Agua Ammonia ogi 
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“MECHANICAL” 


wishes you 


A Happy and a 


New Year 


The Mechanical Manufacturing Company 
Union Stock Yards , 


Pershing Road and Loomis Street, 
Chicago, Illinois. 


“If It’s for the Packing House We Make It’’ 
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Above: A view of busy down-town Duluth 


At the left: The Swift & Company branch house in Duluth 


Duluth-a Northern Metropolis 


Situated on the shores of Lake 
Superior, a point of distribution for 
a great mining and wheat-raising 
area, Duluth isa city of importance 
in manufacture and commerce. Its 
progress is founded on substantial 
material advantages of location and 
opportunity. 


Such a city could hardly fail to 
prosper and Swift & Company early 
appreciated the desirability of estab- 
lishing a branch house there. 


From this branch—one of the 
more than four hundred houses and 
plants in this country and Canada > 
—the people of Duluth may obtain 
Swift products with the utmost 
facility. To the high quality of these 
products is added the dependability 
of this local service. 


The packing plants of Duluth 
are able to procure in any quantity 
the cleanser that solves their clean- 
up problems— 


Pride Washing Powder 


This laboratory-tested product, designed especially to 
meet the needs of the packing houses, is a time—,labor—,and 
money-saver. It shortens those expensive hours devoted to 
scrubbing which are unproductive yet absolutely necessary. 


Wherever your packing plant may be located, there is 
a Swift & Company branch house close at hand. Order 
from it a trial barrel of Pride Washing Powder. 





Pride Washing Powder 


Swift & Company 


Soap Department 
Chicago 
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